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BRITISH BANKING: Varies from U.S. pattern, but “top hat” is gone (See page 42) 


This Month: 


RAISING BANK CAPITAL FUNDS by Henry J. Boone 
AUTOMATIC LOAN PLAN PROMOTES SAVINGS by George B. Harris III 
PROJECTING DEMAND DEPOSITS by W. J. Korsvik and Paul C. Wray, Jr. 
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How to make your bank look good from a distance 


HERE’S HOW to give your customers 
a good impression of your bank, even 
when they’re far away. Print your 
checks on Hammermill Safety. 
When your checks are printed on 
Hammermill Safety, the best-known 
name in paper is there to enhance 
the good reputation of your bank. 
Every time a customer writes a check, 


he is reminded how even this detail 
of complete banking service gets your 
careful attention. 


Hammermill Safety paper not only 
adds to the good name you try to build 
for your bank — using Hammermiil 
Safety is also a big step in protecting 
your bank’s deposits. Its specially 
sensitized surface immediately reveals 


the slightest attempt to alter a check 
... protects your good name as well 
as your funds. 


Next time you order checks, have 
them printed on Hammermill Safety. 
Ask your bank stationer or check 
printer for samples of Hammermill 
Safety. It costs no more than other 
safety papers. 


ERIE, PENNSYLVANIA 
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“YES Bank’? Ad Theme 


Sirs: We thought you would be inter- 
ested in the enclosed facsimile of a post 
card received in the mail recently, ad- 
dressed simply as shown. 

Our “YES Bank” advertising theme 
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Sufficiently addressed 





has been used extensively now for the 
past year and a half. All our ads, large 
and small, start off with the word, 
“YES.” The word “YES” has become 
synonymous in South Florida with Cen- 
tral Bank and Trust Company. 

To me, it is further proof that con- 
tinuous pounding away at an acceptable 
theme, is bound to make an impres- 
sion on the public. Banks and _ bank- 
ers by tradition are expected to be 
“hard-eyed” and flinty hearted”  to- 
ward anyone requesting accommodations. 
The word “YES,” we feel, connotes will- 
ingness on the part of the bank to ac- 
tually lend money or make accommoda- 
tions if it is at all possible. 

J. SAMUEL GARRISON, 

Director Public Relations, 

Central Bank and Trust Company, 

Miami, Florida 
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Erroneously Ranked 


Sirs: I was very interested in reading 
four July, 1956 issue. In it you referred 
© the ‘New York Journal of Commerce” 
article wherein the Peoples Bank and 
Trust Company is ranked second nation- 
aliy in the financing of mobile homes. 
| am afraid that we have been erro- 
uusly ranked in this position. We have 
n buying dealer contracts on mobile 
nes for approximately the past six 
nths and our experience has been 
ipletely satisfactory. Prior to that 
e our activity was limited to an 
asional deal on a direct basis for one 
our regular borrewing customers. 

\S a regular commercial bank active 
installment lending, our history goes 
k considerably further. We set up a 
arate division for the purpose of 
idling installment loans back in Feb- 

ry, 1928. These loans were handled 
a4 separate classification and servieed 

a regular installment loan manner. 

made loans on automobiles, farm 
ipment and personal unsecured loans. 
hen F.H.A. Title I loans were inau- 
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gurated, we also bec AMSUESS HOMINeT RADE 
field. LIBRARY 
TED J. WELCH, Vice-President, 
Peoples Bank and Trust Company, 
Cedar Rapids, Iowa 
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“The World a Beaten Path” 


Sirs: Paul Yates, transit manager of 
City National Bank & Trust Company, 
Kansas City, Missouri, has discovered 
the truth of the old adage about “invent- 
ing a better mousetrap.” 

Ever since he publicized City National’s 
adoption of a new type of nylon remit- 
tance container (Burroughs Clearing 
House, April, 1956), Mr. Yates has had 
a steady stream of queries from bankers 
all over the country. 

In the world of finance, news travels 
far and fast. Mr. Yates’ latest corre- 
spondence is postmarked “Southwark, 
London,” and comes from the manager 
of the organization department of Lloyd’s 
Bank, Ltd. 

Mrs. ELIZABETH FLYNN, 

Public Relations Department, 

City National Bank & Trust Co., 

Kansas City, Missouri 
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“Operation Pioneer Post*’ 
Sirs: Saturday was hot and clear, 101 
in the shade. Starting at 9 a.m., the first 
of more than 10,000 people began to 
jam traffic on Howell Mill Road to join 
in the fun at the opening of our new 
log cabin bank, a tiny replica designed 





10,000 joined the fun 


to serve temporarily while a permanent 
building is being erected on the site. 

By closing, at 6 p.m., over 17,000 sou- 
venirs had been given out, including 
wooden nickels, moustaches, Indian head- 
bands and popguns. Over 3,000 kids had 
ridden in the bank’s old model cars. 
Another 450 had had pony rides. Six 
hundred guests received tintype pictures 
of themselves. 

On Monday, business began to pour 
into the new branch, prompted in part 
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by Saturday’s ceremonies, and in part 
by 5,000 house calls made by C&S tellers 
and officers on the bank’s neighbors. 
Truly, the latchstring was out, and 
the Pioneer Post branch was in business. 
JIM FURNISS, Vice-President, 
The Citizens and Southern Nat’! Bank, 
Atlanta 2, Georgia 
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Equity Investment Advice 

Sirs: I have read with interest the two 
articles in your July issue concerning 
country bank investment advice services 
to customers. I am wondering whether 
or not a good many of the problems men- 
tioned might not be solved by the advice 
to participate in equity investments 
through the medium of an open-end in- 
vestment company whereby both diver- 
sification and professional management 
can be conveniently obtained. 

GEORGE K. WHITNEY, 

Massachusetts Investors Trust, 

Boston 16, Massachusetts 








Salinas Branch, Bank of America 
during Annual Rodeo Parade 
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AMERICA 





se Send DIRECT to Salinas...or to any 
of our 590 California branches 


Sank of America’s statewide network of branches saves 
days in California routing. Cash letters may be sent 
direct to any of our 590 branches and your account 
credited the day they are received. Rejected items, 
returned direct, reach you days faster. For complete 


ASSOCIATION 


information about this unique correspondent service, write : ee 
Corporation and Bank Relations Department, Bank : 
of America, 300 Montgomery Street, San Francisco, 
or 660 South Spring Street, Los Angeles. 
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Whither Borrowing Costs? 

An enormous shortage of money in the 
primary financial centers, and more and 
more pressure from commercial borrow- 
ers for funds. 

These were the two simple facts that 
sent borrowing costs heading upward 
again last month in various sectors of 
the money market. Moreover, the end 
is not in sight—the big banks are al- 
ready heavily loaned up and many bank- 
ers do not know where additional funds 
are coming from to meet the usual sea- 
sonal fall demand. 

Reserve System restraint. With the 
Federal Reserve fearing another infla- 
tionary spurt and again using the dis- 
count rate to flag a warning and dis- 
courage member bank borrowing, little 
relief is seen from that quarter. At this 
writing, total Reserve credit to the pri- 
vate banking system is down about $240 
million from a year ago, whereas busi- 
ness loans by the New York banks above 
are nearly $2 billion higher. 

Reserve spokesmen disclaim any de- 
sire to stifle normal business spending 
for plant and equipment expansion, but 
are concerned that current boom condi- 
tions will encourage the development of 
over-capacity that will outrun demand 
and eventually lead to a sharp decline. 
They also would like to discourage busi- 
nessmen from using short-term bank 
credit for long-term projects in the hope 
that they can borrow more cheaply in 
the capital market at a later date. Many 
bankers acknowledge that one reason for 
the heavy borrowing pressure they are 
experiencing is that numerous corpora- 
tions have been scared away from the 
bond market by current high interest 
costs. 

Series of boosts. The latest baost in the 
prime rate to top-notch commercial bor- 
rowers, from 3% per cent to 4 per cent, 
marks the fourth increase in about a 
year. It is now a full percentage point 
higher than the rate in effect in August, 
1955. While an increasingly few cus- 
tomers qualify for this preferential rate, 
the charges to other customers are like- 
wise being boosted all along the line. 
However, there is considerable question 
among bankers as to how much this 
will discourage borrowing. 

Following is a summary of the results 
of the tight money situation in other sec- 
tors of the money market: 

Commercial paper. Another %-point 
increase last month—the fourth boost 
this year—on these short-term un- 
secured notes of leading industrial 
corporations brought the rate to 3% per 
cent on four month maturities and 3% 
per cent on six month maturities. On 
commercial paper placed directly with 
investors by sales finance companies, the 
rate was raised to yield from 3 per cent 
to 3% per cent on one to nine months’ 
maturities. In a new departure in com- 
mercial paper offerings, Associates In- 
vestment Company of South Bend an- 
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nounced that it is now making available 
notes of 5-to-29 day maturities, at the 
same 3 per cent rate as on 30-to-89 day 
paper. Board Chairman Robert L. Oare 
expects that the new shorter maturity 
will provide an important new outlet for 
prime investment funds hitherto re- 
stricted to other investments carrying 
lower yields. 

Bankers’ acceptances. As in the case 
of commercial paper, the new rates 
on acceptances—largely drafts covering 
foreign or domestic shipments accepted 
by banks—are at the highest level since 
1933. At this writing the new schedule 
of bid and asked prices is as follows: 
30-to-90 day bills, 2% per cent bid, 
2% per cent asked; 120-day bills, 3 per 
cent to 2% per cent; and 180-day bills, 
3% per cent to 3 per cent. 

Brokers’ loans. The rate on _ these 
loans to brokers and dealers for the pur- 
pose of purchasing and carrying securi- 
ties has been raised to 4% per cent, 
highest since March, 1933. The rate hike 
will boost the cost of buying securities 
on margin. 

Treasury bills. Short-term borrowing 
costs to the Treasury reached a 23-year 
high last month on a new issue of 92-day 
bills, which sold at an average price to 
yield investors 2.818 per cent. Only 
five weeks before, on an equivalent issue 
the average interest cost was 2.24 per 
cent. 
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Investment Yields 
in Perspective 


While investment yields are again on 
the rise, at the time the accompanying 
chart was prepared most yields were still 
just a bit short of the levels of mid-1953. 
But a comparison with 1953 is not par- 
ticularly valid: the factors back of the 
high yields of that year were quite dif- 
ferent from the factors currently pre- 
vailing. 

1953 and now. The advance of invest- 
ment yields in the year 1953 was asso- 
ciated with near-panic conditions in the 
money markets. Experience with flexible 
Federal Reserve monetary policies was 
still rather brief; something less than 
full confidence in its two-way flexibility 
prevailed. And strictly speaking, the 
highest level of rates came after busi- 
ness activity had started to slacken. The 
chart shows the bulges in the Baa rates, 
reflecting the fact that business con- 
fidence was not of the highest order. This 
was more reflected in the rates on Baa 
tax-exempt securities than was true of 
the Baa corporate securities. 

The present situation is quite differ- 
ent; in some ways almost an opposite 
kind of circumstance. While the capital 
and money markets are tight, there is 
no lack of confidence. The skill and abil- 
ity of the Federal Reserve commands 
widespread respect. Some questioned the 
wisdom of the Federal Reserve rediscount 
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Circumstances differ from 1953 


rate increases in the spring of 1956 but 
subsequent developments have justified 
their action. And confidence in the busi- 
ness outlook is also high. This is fully 
reflected in stock market developments. 
The yields on common stocks are not gen- 
erally expected to parallel bond yields 
and this expectation has been borne out 
by recent developments. In 1953 common 
stock yields were well over five per cent 
and considerably above bond yields. Now 
common stock yields are both low and 
declining; prices of equities have been 
going up even faster than dividend dis- 
bursements. 

The 1954 interlude. Recent develop- 
ments differ from 1953 in still one more 
regard: the influence of the 1954 inter- 
lude. Business activity and Federal Re- 
serve policy in 1954 worked to press 
yields down (and bond prices up) rather 
materially. The 1954 advance in prices 
was important to most investors not so 
much for the capital gains it produced 
as a restoration of unbooked capital 
losses. As a result many investors under- 
took portfolio readjustments in that year; 
activity in the secondary market appears 
to have been quite high. Investors were 
learning how to operate in a free market. 
The inhibitions of 1953 were vanishing. 

In that year relatively few investors 
had had much experience in dealing with 
capital losses in bond accounts. Activity 
tended to be paralyzed not so much for 
valid reasons of investment logic as be- 
cause of uncertainty. Now investors have 
had considerable experience and _ the 
fruits of 1954 activity have led investors 
to handle the present situation confi- 
dently and to look forward to the next 
epoch of lower yields with confidence and 
even anticipation. Investors are trading 
more aggressively than in 1953 and so 
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NEW ZEALAND 


Over the past 90 years THE 
COMMERCIAL BANK OF AUSTRALIA 
LIMITED has gathered a completely 
comprehensive knowledge of eco- 
nomic and financial conditions in 
these two greatly expanding nations. 


More than 700 Offices through- 
out Australia and New Zealand pro- 
vide up to date information on the 
local outlook and offer facilities for 
every type of transaction. 


THE COMMERCIAL BANK 


OF AUSTRALIA LIMITED 


FOUNDED 1866 





Head Office: 335-7-9 Collins Street, 
MELBOURNE, AUSTRALIA, 


Chief New Zealand Office: 
328-330 Lambton Quay, 
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Inform Yourself 
BEFORE 
Investing 


... about the relative suit- 
ability of BONDS for 
INCOME, and STOCKS 
for INCOME and possible 
GROWTH of capital. 


Keystone 


Custodian 
Funds 


The Keystone Company 
50 Congress Street, Boston 9, Mass. 


Please send me prospectuses describing your 
Organization and the shares of your Funds. 
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sharp swings in market prices are less 
likely to run into thin markets than was 
true before. Excessive price swings are 
quickly corrected. 

Sounder basis. Perhaps the most im- 
portant characteristics of the present 
period of higher investment yields is that 
it seems to be based on fundamental eco- 
nomic developments rather than on fear. 
The profound influence of growth is 
everywhere recognized; capital expendi- 
tures are being made with little hesita- 
tion due to short-term expectations of 
business developments. Advancing tech- 
nology is adding new reasons for capital 
expenditures; seldom has so much of our 
industrial plant been rendered obsolete 
so quickly by the new and the better 
kinds of equipment. This sort of demand 
is not quickly dissipated or changed; it 
depends on conditions that are not in- 
fluenced by short-term considerations. 
The wages of money are being advanced 
on a sounder basis: improved productiv- 
ity. 

& e * 


Record Year Foreseen 
For Life Insurance 


This year promises to be a record one 
for the life insurance business of this 
country, according to the Institute of 
Life Insurance. The Institute has report- 
ed that in the first six months of the 
year, $25,100,000,000 of life insurance 
was purchased, and that at mid-year the 
estimated average life insurance per 
family was estimated at $7,200, up $300 
from January 1. 

The Institute further reported that the 
$400 billion mark for life insurance will 
probably be passed before the end of this 
month. By the end of June, the amount 
stood at $393 billion, with 103 million 
policyholders. Purchases for the six- 
month period were $1,650,000,000 greater 
than for the same period a year ago, and 
nearly two and a half times the pur- 
chases in the corresponding period ten 
years ago. This would indicate, the In- 
stitute said, that 1956 purchases may ex- 
ceed $50 billion. 

Benefits paid to American families 
under their life insurance policies were 
estimated by the Institute as reaching 
about $16 million daily in the first six 
months. The total benefit for the period 
was approximately $2,920,000,000. 
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Federal Highway Act and 
Toll Road Investments 


What effect should the new Federal 
Highway Act have on existing toll road 
bond investments? This question is raised 
by Maurice M. Hatcher, vice-president 
and manager of the bond department, 
First National Bank in Dallas, Texas, 
who declares that investors have little 
need to fear competition from federally- 
built freeways. 

Mr. Hatcher’s conclusions come from 
an analysis he makes in the August is- 
sue of First National’s monthly “Bond 
Letter.” In it he points out that as a 
result of the Highway Bill, which re- 
places the $50 billion of bonds talked of 
last year with a pay-as-you-drive plan 


financed by higher gasoline taxes, some 
toll road bonds have been subjected to 
market pressures by investors who have 
seen maps of the proposed system. These 
maps, he says, suggest that the measure 
contemplates building freeways along 
approximately the same routes as some 
existing toll roads. 

Possibilities cited. “Actually, however,” 
Mr. Hatcher writes, “the Highway Act 
may prove to be beneficial to turnpike 
bonds. It is obviously not the intent of 
Congress to build highways that compete 








MAURICE M. HATCHER 


Reassures turnpike investors 


with or duplicate toll roads. Even the 
$38.5 billion now contemplated to be 
spent over the next 13 years will be in- 
adequate to provide all the highways we 
need, without wasting funds in duplica- 
tion of existing ones.” 

Mr. Hatcher points out that under the 
Act, those toll roads now under construc- 
tion which fit directly into the Interstate 
System as it is now visualized, such as 
the road being built between Dallas and 
Fort Worth, Texas, could be designated 
as integral parts of the System and 
still continue to operate as toll roads. 

Another possible outcome of the Act, 
he continues, one which has been pre- 
dicted by some observers, is that the 
turnpikes might be taken over by the 
Interstate System and outstanding bonds 
paid off at the call price. The Act directs 
the Secretary of Commerce to study this 
possibility and report by January, 1958. 

Growth factor. For those toll roads 
which do not fit into the Interstate Sys- 
tem, Mr. Hatcher says it is undoubtedly 
true that the long-needed improvement 
of the nation’s roads will serve to in- 
crease travel everywhere. Moreover, he 
adds, the Act provides that funds may 
be used to build approaches to existing 
toll roads, bridges, or tunnels. 

“Regardless of the developments that 
may ensue from the Act,” Mr. Hatcher 
continues, “to suggest there will be du- 
plication is to ignore political facts of 
life. There are major toll roads under 
construction in nine states, and these 
states have 18 senators and 109 repre- 
sentatives. It is unlikely they would 
countenance any act of Congress detrl- 
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EMPLOYEE-BENEFIT PLANS 








Guaranty Trust Company Develops 
New “Pooled’’ Funds Plan for 
Employee-Benefit Trusts 


Companies with pension, 
profit-sharing, or other em- 
ployee-benefit trust funds 
can now select pooled trust 
funds with investment pro- 
gram to suit their needs. 


A new kind of employee-benefit trust 
fund arrangement, established recently 
by Guaranty, makes it possible for com- 
panies desiring to invest in pooled funds 
to achieve greater diversification of in- 
vestments than ever before. 
Unlike many other pooled fund arrange- 
ments, the Guaranty plan does not 
“freeze” all participating trusts into a 
single diversification program. Rather, it 
is made up of two “commingled” funds: 
the first invests only in common or capi- 
tal stocks, the second in investments 
other than common or capital stocks. 
Here’s how it works: 
¢ The investment policy for each par- 
ticipating trust is determined by 
Guaranty after consultation with of- 
ficers or directors of the corporation 
—or the company may itself fix the 
investment policy. Within the scope 
of the policy established, the propor- 
tion of the participating fund to be 
invested through the medium of cach 
of the Commingled Funds is then 
determined. 


The proportion of the fund invested 
through cach of the two commingled 
trusts is subject to revision to meet 
changing economic conditions. 


There is no maximum dollar limit on 
the size of the individual trust that 
may participate. 

A trust may invest through either or 
both of the funds. 

Participation is limited to employce- 
benefit trusts of which Guaranty is 
sole trustee, which qualify under the 
Internal Revenue Code and which 
specifically authorize participation. 
Guaranty Trust Company is trustee of 
both Commingled Funds and is respon- 
sible for their operation and for the se- 
lection of investments held in them. 
Each of the Commingled Funds will 
hold many issues of securities, some of 
which, because of their size, could not 
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INVESTMENT PROGRAMS DIVERSIFIED TO FIT 
THE NEEDS OF EMPLOYEE-BENEFIT TRUSTS 


YOUR | 
TRUST 


GUARANTY 
COMMINGLED 
TRUST FUND 


(Genel iviel| 
STOCKS) 


otherwise be readily included in the in- 
vestment portfolio of an individual 
participating trust. Every dollar that an 
employee-benefit trust invests through 
the medium of a commingled fund is, 
in effect, “spread” among all the in- 
vestments of that fund. 

The participating trusts, therefore, no 
matter of what size, obtain all the in- 
vestment advantages inherent in a 
very large fund. 





GUARANTY 
COMMINGLED 
TRUST FUND 
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COMMON STOCKS) 


If you would like to have more details 
regarding these funds, write on your 
business letter- 
head for a com- 
plimentary copy 
of “Two Com- 
mingled Funds for 
Employce Benefit 
Trusts.” Address 
Dept. BU-1 
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How much do you know about 


CREDIT INSURANCE 


as a vital factor in 


OMMERCIAL LOANS? 








mental to these turnpike roads.” 
Concluding his analysis, he says, ‘Al- 
though the outstandingly successful reve- 
nue performance of the early toll roads 
has not been duplicated by every turn- 
pike, the earning potential of any such 
road must inevitably increase with pop- 
ulation growth and heavier traffic. In the 
future we may expect fluctuations in the 


: price of a given bond as the fortunes of 


the particular enterprise represented also 
fluctuate. But this should be the impor- 
tant factor in evaluating these bonds, 
rather than fear of competition from 
federally-built freeways.” 
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The Waning of 
Foreign Bank Deposits 





How does coinsurance apply to Credit Insurance? 


What is meant by primary loss? What is the 
bank’s role as collateral beneficiary under 
Credit Insurance ? 


The above questions, and many 
more like them, are answered in full i 
in the recent booklet illustrated here: 
Credit Insurance: A Factor in Bank 
Lending. 





CREDIT INSUR ANCE 
& 


A FACTOR IN BANK LENDING | 





Written by a banker for the avowed 
purpose of “‘acquainting bankers with 
the intricacies of Credit Insurance,” the 
booklet contains everything you need 
for a basic understanding of Credit 
Insurance as it relates to the handling 
of Commercial Loans. 


For your copy, write American 
Credit Insurance, Department 49, 
First National Bank Building, Balti- 
more 2, Maryland. 


AMERICAN CREDIT 


Indemnity Company of New York 


“Gives Accounts Receivable a Guaranteed Value” 








An interesting sequel to the rise in 
money rates at leading cities to new 
highs is a waning in volume of foreign 
bank deposits in New York and other 
cities. Since the foreign deposits are time 
deposits subject to a 5 per cent reserve, 
and since their diversion to investments 
creates demand deposits subject to a 20 
per cent reserve requirement, bank lend- 
ing power is reduced. 

Two years ago foreign bank deposits 
in the United States came close to $1.5 
billion; as of April 10, 1956 they had 
been cut to $1,168 million of which $934 
million was in New York City. San Fran- 
cisco ranks next to New York as a major 
depositary for foreign time funds, with 
$175 million held by the banks there on 
April 10. 

Into Treasury bills. What has _ been 
happening is a diversion of foreign time 
deposits into Treasury bill investments, 
which yield more than banks can afford 
or are allowed to pay. Currently Treas- 
ury bills are yielding up to 2.818 per 
cent whereas banks pay on time deposits 


| 2 per cent for 90 days and the Federal 





| Reserve Board ceiling rate of 2% per 


cent for deposits running 6 months or 
longer. Time deposits have to be left with 
American banks for the full periods 
specified to earn the specified interest; 
Treasury bills may be sold at any time 
for cash. 

Since the foreign deposits, when dis- 
bursed, become somebody else’s demand 
deposits, the loss of lending power to 
the banks in this country is no greater 
than the shift to reserves required 
against demand deposits from reserves 
required against time deposits. If the 
foreign deposits left the country, bank 
lending power would be cut $5 for every 
$1 withdrawn. 

In practice, if a foreign bank deposits 
in New York or in San Francisco for a 
six months period and then decides to 
withdraw in 90 days, it gives a 30-day 
notice and gets its interest accrual cut 
to 2 from 2% per cent. Funds left for 
less than 90 days draw 1 per cent in- 
terest. 

No ready antidote. Banks which are 
large recipients of foreign bank money 
look upon their deposit loss and poten- 
tial further loss philosophically as an 
inevitable reflection of a rising money 
market which has enabled various forms 
of investments to become more attractive 
than bank deposits. There is nothing the 


Burroughs Clearing House 


























T banks can do to prevent the diversion of 
i this foreign money into investments, 
e- aside from providing extra services for 
ds foreign banks that will induce them to 
n- keep balances at high levels in exchange <n 
oh for the courtesies. Under existing Re- F Or 
p- serve Board rulings the ceiling on in- 
he terest rates on time deposits for six 
he months is the current rate being paid. ~ 
of A change in the ceiling is not expected. CY edit 
SO Some small proportion of foreign bank 
Y- money on deposit at time in banks has : . 
5 also been lured into the bankers accept- information 
a ance market, but the supply of such bills 





is and has been so short that foreign 
institutions have never been able to ob- 
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Gold Cup action on Lake Washington, 
in Seattle, Washington... 
a Bank of California city. 
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NATIONAL]JTASSOCIATION 


Offices in California, Oregon, Washington 


HEAD OFFICE: 
400 CALIFORNIA STREET, SAN FRANCISCO 





payment, and may be sold by any gen- 
eral insurance agent authorized by Mich- 
igan Life. 

The plan makes it possible, said Scott 
E. Lamb, the company’s president, for 
the policy’s beneficiary to keep a home 
during a period of economic stress and 
adjustment caused by the death of a 
breadwinner. 

To be eligible for the policy, which is 
called Occupancy Guarantee 1-2-3, a per- 


| son must be under 50 years of age and 


| as a means of payment. 





in good health. Benefit payments range 
from $50 to $150 per month. 

The policy was originated by O. W. Os- 
born, sales vice-president of Michigan 
Life. An example of how it works is: A 
man of 30 can purchase the 3-year policy 
with a monthly benefit of $100 at a single 
cost of $36. He can thereafter renew the 
policy up to age 50, provided he remains 
in good health. In the event of his death 
during any time the policy is in force, 
his beneficiary will receive $100, payment 
checks for 24 months. 
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Unusual Features of 
Swedish Banking System 


A 40-page “Survey of the Swedish 
Banking System” discloses numerous 
differences between the Scandinavian and 
U.S. patterns. The explanatory booklet 
is being distributed by the largest of 
the Swedish commercial banks, the 
Svenska Handelsbanken. 

One essential difference is the unusual 
preponderance of time and savings de- 
posits in the Swedish commercial banks; 
at the end of last year they represented 
nearly 80 per cent of the total deposits. 
An explanatory factor is that bank 
checks are not so widely used in Sweden 
Also, many 
business firms keep their working bal- 
ances and liquid reserves in the banks 
on time deposit. 

Four types of accounts. Deposits are re- 
ceived by the Swedish banks on four 
types of accounts: checking accounts; 
short-term deposit accounts paying 2 per. 
cent, and subject. to withdrawal at 14 
days’ notice; long-term deposit accounts 
paying from 2% to 4 per cent, and re- 
quiring 2-6 months’ notice; and sav- 
ings accounts paying 3% per cent in- 
terest. On time deposit accounts unlim- 


| ited amounts are accepted, whereas sav- 
ings accounts are restricted by law to 


| a maximum of 15,000 kroner 
| count, and withdrawals are allowed on 





per ac- 
demand up to a maximum of 4,000 
kroner per month. Incidentally, the 
growing liquidity of business firms has 
caused many of them to keep a high 
proportion of their surplus funds on 
long-term time deposit with the banks, 


| rather than at short-term. 


Heavily loaned. In regard to the lend- 
ing activity of Swedish commercial 
banks, an outstanding feature is the 
very high percentage of loans to total 
assets. At the ends of 1955, for example, 
loans and discounts accounted for 67 
per cent of total assets, while holdings 


| of Government securities amounted to 


19 per cent, and cash holdings to only 
6 per cent. At certain times, loans have 
even risen to 80 per cent of total as- 


sets. That this has been possible without 
subjecting the banks to undue liquidity 
risks is largely explained by the excep- 
tional stability of their deposits. 

While typical secured or co-signed 
loans now comprise about half of the 
advances, unlike lending practices in 


the U.S. the bill of exchange is still a 
major credit instrument. in Sweden, and 
the discounting of domestic commercial] 
bills accounts for about 25 per cent of 
total loans. The remaining 25 per cent 
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Stable deposits, heavy on loans 


of total lending largely involves credits 
on current account, i.e., authorization 
for the customer to draw checks against 
the bank up to a certain amount. In- 
terest is debited for the actual credit 
utilized at any time, and the customer 
is also charged 1 per cent per annum on 
the whole amount of the credit author- 
ized, whether utilized or not. 

Long-term credits. All credit accommo- 
dation granted by the Swedish com- 
mercial banks is, in principle, of a short- 
term nature. The over-all rule has been 
that bank credits may only be granted 
for a period of six months, or at three 
months’ notice. However, the law does 
not preclude successive renewals of 
credits, and loans that are short-term 
in form may remain outstanding for a 
very long period. Moreover, under a new 
Bank Act the banks may now extend 
long-term loans within certain limits; 
fixed credits for a period of 10 years 
may be granted up to a maximum of 
150,000 kroner, on condition that the 
total amount of such loans does not 
exceed 20 per cent of the bank’s capital 
accounts. 

In addition, most bond issues in 
Sweden are handled by the commercial 
banks, which thus act as intermediaries 
between industrial corporations or other 
institutions needing long-term capital, 
and the chief suppliers such as insurance 
companies and savings banks. The serv- 
ives of the banks in this respect also 
include the underwriting of bond _is- 
sues. Such activity enables the banks 
to diminish their industrial loan port- 
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Calls facts valuable resource 


1956 


Financial leaders repeatedly emphasize how 
much major businesses depend on prompt, 
exact credit information. Outspoken satis- 
faction from those who rely on it is the best 
possible endorsement for our credit investi- 
gation service. 


Every practical source is probed, using our 
own highly-developed techniques. Our inves- 
tigators are skilled in method, schooled in 
tact. They have direct channels to both 


BANKERS TRUST COMPANY 


16 WALL STREET, NEW YORK 15, N.Y. 


usual and out of the ordinary agencies and 
individuals in every part of the world. Their 
work is closely supervised by seasoned credit 
officers who select, analyze and evaluate the 
information furnished you. 


Why not let Bankers Trust do a fast, efficient, 
personalized job on your next credit inquiry. 
It’s one of the most valuable correspondent 
services available to banks throughout the 
country. 


Member 
Federal 
Deposit 
Insurance 
Corporation 














bute 








x — 
Sa headquarters 
for more than 
100 major companies 


. . one of the world’s leading 
industrial capitals, Pittsburgh 
provides an excellent oppor- 
tunity to deal directly with 
major purchasers of goods and 
services of all types. 


for all your Pittsburgh 
Correspondent needs 


Peoples First National offers 
you more than 20 specialized 
correspondent services designed 
to suit every need. We will be 
happy to discuss your particular 
correspondent requirements. 


Sink y 
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NATIONAL 


BANK & TRUST COMPANY 
Correspondent Bank Department 
Pittsburgh 30, Pa. 


Member Federal Deposit Insurance Corp. 
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folios through bond issues for the ac- 
count of of their business customers. 
In this way, the funds handled by the 
banks are made to serve in a revolving 
capacity. 

Serve as brokers. Apart from their de- 
posit and lending functions, the Swedish 
commercial banks offer a wide variety 
of other services. For instance, most 
banks maintain stock exchange depart- 
ments which act as brokers. In fact, 
about 95 per cent of all transactions 
on the Stockholm Stock Exchange are 
handled by these departments. 

Savings banks. There is also a strong 
savings bank system in Sweden, com- 
prising 450 different mutual institutions. 
Prior to January of this year, they ac- 
cepted deposits only on savings ac- 
counts, with a limitation of 50,000 kroner 
per account. Under new legislation they 
can now receive deposits on checking 
accounts in unlimited amount, the only 
restriction being that the aggregate 
checking account deposits in a savings 
bank may not exceed 15 per cent of its 
savings account deposits. Also, the banks 
can now accept up to 100,000 kroner 
for an individual savings account. Thus 
competition with the commercial banks 
is expected to be intensified. 

Postal Cheque Service. Among the spe- 
cialized financial agencies, the most in- 
teresting is the Postgiro, or Postal 
Cheque Service. Checks drawn on ac- 
counts with the Post Office are widely 
used to settle payments by mail. The 
accounts held with the Post Office for 
this purpose have now reached a total 
amount of about 2,000 million kroner, 
which is roughly the same as the total 
check deposits held by commercial banks. 
No interest is paid on the Postal Cheque 
accounts, but there are no_ service 
charges apart from postage. 
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**Prevailing Fallacies”’ 
In Investment Policy 


Some current fallacies in the invest- 
ment handling of trust funds were cited 
by Richard P. Chapman, president of 
the trust division of the American 
Bankers Association, at a regional trust 
meeting held in Salt Lake City last 
month. His thoughts have wide applica- 
tion to other forms of investment. Mr. 
Chapman is president of The Merchants 
National Bank of Boston. 

One common error, he believes, is the 
mechanical application of the principle 
of diversification. In practice, he con- 
tends, many trustees seem to find a virtue 
in over-diversifying, with the result that 
the quality and effectiveness of the list 
is diluted. Conversely, a careful pruning 
would have the effect of up-grading the 
average quality. 

Other errors. Mr. Chapman contends 
that another fallacy is to establish a 
standard dollar unity of investment in 
a trust, and then have all investments 
conform rather closely to this pattern. 
“Should the dollar investment in duPont 
be no larger than in a company a frac- 
tion of its size, and lacking its broad 
internal diversification?” he questions. 

“Another long practiced policy which 
never proves out in the long run is to 











RICHARD P. CHAPMAN 


Questions some trustee theories 


lay chief emphasis on current yield in 
the selection of investments for a trust 
fund,” the A.B.A. division head asserts. 
He finds it usually produces a poorer 
capital result, because higher yielding 
securities ordinarily reflect less attractive 
prospects. And in the long run it usually 
produces no higher return than from a 
list where the common stocks are selected 
for good longer range dividend pros- 
pects. 

It was further pointed out that trust 
men tend to treat the current price of 
a security—say 62 for General Electric 
common—as though it were a common 
denominator for everyone, whereas it 
is only the true valuation for those buy- 


ing currently for cash or for holders 
having no tax cost problems. 
Growth mania. Finally, Mr. Chapman 


confesses that he is bothered by the 
lengths to which some trustees have gone 
in the current mania for growth stocks, 
or rather for glamour stocks. He ques- 
tions whether some of the “romance” 
issues selling for 22 to 35 times earnings 
will fulfill long-term expectations, and 
he tends to lean in the direction of the 
stocks of many sound companies offering 
a “well established present” and a satis- 
factory if not glowing future. 
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**Seeurities Business”’ 
Subject of National Forum 


The “American Securities Business” 
will be featured this year at the sixth 
annual meeting of the Industrial Coun- 
cil to be held at Rennselaer Polytechnic 
Institute, Troy, New York, October 11- 
13. Some 750 educators, most of them 
secondary level social studies teachers, 
will hear addresses on the achievements, 
objectives and problems of the securities 
business in today’s economy, and will 
take part in informal discussions and 
panels. 

The purpose of the Industrial Council 
is to promote better understanding of 
the key role of business and industry. 
The Council was organized by Rensselaer 
Polytechnic with the cooperation of 
American business. 
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A customer's most valuable man 
can wreck the business...if he dies 


F A GOOD commercial customer of 
I your bank isn’t prepared, the death 
of a key man in the firm can seriously 
damage the business, or even end it. The 
more outstanding the key man is, the 
more the business can suffer from his 
loss. Maybe he’s an engineer, a financial 
genius, a salesman extraordinary, or the 
top man. Connecticut Mutual business 
life insurance on such key men will set- 
tle these worries once and for all. 


Q . Would the death of a key man hurt 


income, profits or credit ? 


. It could hurt all three — that’s why 
" many firms use business life insur- 
ance to offset these financial losses. 


Q: How can business life imsurance 
help in the ‘‘replacement period”’ ? 


A -It will provide funds to carry the 
* company over this difficult time — 
and for the salary needed to attract 

an outstanding replacement. 


Q: If the principal owner is the key 
* man, what will basiness life insur- 
ance do for his heirs and employees ? 


- Forced sale of the business could 

" hurt everybody badly. Connecticut 
Mutual business life insurance will 
provide funds to make up the dif- 
ference between a quick sale and 
the real value, or to enable the 
employees to carry on. 
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Insurance on the human assets of a 
business is as important as fire insur- 
ance on its physical assets. Because 
business life insurance is so important to 
every financial and management man, 
Connecticut Mutual years ago set up a 
special department for it. There are 
Connecticut Mutual men near you who 
are trained in every aspect of business 
life insurance. 

Founded in 1846, Connecticut 
Mutual was one of the earliest and is 
today one of the largest writers of life 
insurance for specialized business pur- 
poses. Not only are its policies particu- 


Th 
CONNECTICUT 


larly adapted to business life insurance 
needs, but comparisons will show that 
its costs are among the lowest. 


FREE BOOKLETS ON 
BUSINESS LIFE INSURANCE 


Particularly useful to bankers who are 
concerned with the continued financial 
soundness of their customers is a series 
of booklets, one on each of the basic 
kinds of business life insurance. Send 
for one or all of them. The ideas in 
these booklets may help your customers 
assure the lives of their businesses. 


MUTUAL LIFE 


INSURANCE COMPANY + HARTFORD 


Dept. BU-9, HARTFORD, CONN. 


() Partnership life insurance 


Name 


[] Close Corporation life insurance 


THE CONNECTICUT MUTUAL LIFE INSURANCE COMPANY 


Please send, without obligation, booklets on the subjects checked: 


[_] Proprietorship life insurance 
[-] Key Man life insurance 
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By Philip S. Shoemaker 


Inviting the Banker to Become a Board Member | 


Vice-President, Fidelity Trust Company, Pittsburgh, Pennsylvania 
- a | 








The practice of having a bank officer 
serve on a business board is a phase of 
business and banking that is as close to 
the root of industrial managerial policy- 
making as it is possible to come. This is 
because the directorate is the essential 
cog in the mechanism of the corporate 
form of business structure. There are, 
of course, negative as well as positive 
factors involved in the practice for in- 
dustrial companies, and banks, too, for 


that matter. This practice develops 
strong prejudices both pro and con 
among businessmen and bankers. It 


ranks high as a controversial subject; in 
fact, it would be difficult to find a parallel 
phase in bank-industry relations that is 
more vehemently criticized or more 
heartily championed. 

It is not feasible to make a decisive 
summation when everything one may 
say is true up to a certain point, or is 
true only in its application to a _ par- 
ticular case. Hence, the observer must 
become his own judge of the practice 
through study and evaluation of the 
opinions of manufacturers, merchants, 
bankers and professional men. It would 
be a gross understatement to say that 


the “right” answer might have a far- 
reaching effect on the fortunes of the 
business organization. 

Extending the bid. If, when the adverse 
factors are considered and “on balance”’ 
the practice is found to offer an advan- 
tage to a particular company, it is then 
in order to proceed with the considera- 
tion of the best manner in which to 
make an overture to a particular banker 
to acquaint him with the company’s de- 
sire to have him on its directorate. 

Assume, for example, that Mr. Lloyd, 
the chairman of the board of a small 
progressive manufacturing company, and 
his board colleagues have toyed for years 
with the idea of inviting his banker to 
come to the board. Mr. Lloyd and his 
board believe that once they “break the 
ice” by making an overture to their 
banker, the relationship will never be 
quite the same, whether the banker ac- 
cepts or rejects the invitation. With this 
in mind, Mr. Lloyd and his board mem- 
bers want to leave as little as possible to 
blind chance. 

What is bank’s policy? First, it would 
be in order to determine whether the 
bank has an established negative policy 
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BYRON WESTON COMPANY 
DALTON, MASSACHUSETTS 











toward the practice. Some do. An inquiry 
among business people in the community 
concerning the bank’s policy should not 
be difficult. Perhaps a member of the 
bank’s directorate could be casually 
sounded out on this phase of the bank’s 
public relations. Better still, a refer- 
ence to the directory of directors would 
disclose whether any of the bank’s offi- 
cers now serve on the boards of business 
or industrial firms. 

Taking positive steps. Finding that the 
practice is countenanced by the bank, 
the next step would be to decide the 
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Suggests proper procedure 


method of approach. There are no con- 
ventional guideposts to be followed; how- 
ever, the highly individual character of 
the relationships of the various person- 
alities of the business board would sug- 
gest a candidate to make the first over- 
ture. There should be no reticence in 
making known the company’s wishes 
since it is an implied compliment which 
the banker and his own board would 
appreciate. It is possible, however, that 
the specific banker would be willing, but 
not so his bank colleagues, or vice versa. 
If after the board members of the busi- 
ness concern had studied this matter as 
they would any other important policy- 
making decision, the follow-through 
should be made. 

Action too late. Many an _ industrial 
board has toyed with the idea for years 
without taking positive steps. When 
circumstances finally set the stage and 
their banker graciously accepted a di- 
rectorship, these board members regret- 
ted the shyness that kept them from 
taking the initiative years earlier. The 
initiative should be taken by one of the 
board members, and promptly, following 
the board’s decision to extend to a banker 


- the invitation. 
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ANNOUNCING 


: The Consolidation of Four 
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; Outstanding Financial Institutions 
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a A BROADENED BANKING AND TRUST SERVICE 
‘ Effective after the close of business August 31, 1956, the 


1e Detroit Wabeek Bank and Trust Company, The Birmingham 
National Bank, and Ferndale National Bank are consolidated 
with The Detroit Bank, under its 107 year old Charter. 


To identify the expanded scope of its services, the name of 
the consolidated institution will be—The Detroit Bank and 
Trust Company. 





The 52 strategically located offices in Detroit, Birmingham, 
Ferndale and Southfield will bring a complete and _ long- 
established banking and trust service to every segment of 
community life. 





This expansion of services, facilities, geographic coverage, and 
resources will provide for every personal or business financial 
need of the hundreds of thousands of depositors and customers 
of the combined institutions. 





/ DIRECTORS 
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looking to save time in a big way”? 


... focus on the people at 


A banker’s stock-in-trade is his time. That’s why the United States de- 
partment of The Chase Manhattan Bank is organized to save you time 
in every way possible. First of all, for purposes of service and personal 
contacts, the country is divided into zones. Each zone is served by a team 
of Chase Manhattan people who spend all their time serving the partic- 
ular financial needs of that area. You’ll be talking to bankers who under- 
stand quickly . . . who can be both friendly and efficient. 


There are many ways in which you may be able to save time and money 
for yourself, your bank and your customers. 


““Why don’t you talk to the people at Chase Manhattan?” 


Write for ““Doorway to Greater Usefulness,”’ the 33 reasons why nearly 
half of all banks with New York correspondents have chosen Chase 
Manhattan. 


THE 


CHASE 


MANHATTAN 


BANK 


HEAD OFFICE: 18 Pine Street, N. Y. 15 


Member Federal Deposit Insurance Corporation 
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BANKING VEWS 





Convention Time 

The convention pace is due to step 
up sharply during autumn as national 
organizations convene for a variety of 
major banking and financial meetings 
across the country. Early registrations 
point to packed assembly halls as mem- 
bers meet to exchange ideas and infor- 
mation. Following are some program 
highlights. 

N.A.B.A.C. Approximately 1,800 dele- 
gates are expected to gather in Wash- 
ington, D.C., September 17-20, for the 
32nd annual convention of the National 
Association of Bank Auditors and Comp- 
trollers. 

The expected all-time high in attend- 
ance reflects member interest in the 
action-packed program, which features 
outstanding authorities discussing such 
topics as the latest developments in 
operating procedures, tellers’ techniques, 
and bookkeeping systems. 

One of the highlights of the four-day 
meeting is a panel comprised of super- 
visory authorities, discussing ‘Auditing 
and Bank Examinations.” Another ses- 
sion will pinpoint “Electronic Prospects 
in Banking.” This presentation, by 
executives and research directors of 
business machine manufacturers, will 
detail advances within the business ma- 
chine industry and show how the new 
machines can speed up banking opera- 
tions and reduce costs. 

Split sessions will be another feature 
of the diversified program. On two days 
simultaneous sessions are to be held; 
one for problems confronting smaller 
banks, and the other for larger bank 
discussions. 

The two small bank sessions include 
panel discussions on “Safe Deposit Op- 
erations and Safeguards,” plus a “Pres- 
entation of an Audit Program,” and a 





National Association of Bank Auditors and 
Comptrollers—Annual Convention, September 
17-20, Shoreham Hotel, Washington, D.C. 


National Association of Bank Women—Annual 
Convention, September 18-21, Radisson Hotel, 
Minneapolis, Minnesota. 


National C r e Association—An- 
nual Convention, October 2-5, Fontainebleau 
Hotel, Miami Beach, Florida. 


Financial Public Relations Association—An- 
nual Convention, October 7-I1, Statler Hotel, 
Dallas, Texas. 





Mortgage Bankers Association of America 
—Annual Convention, October 8-11, Conrad 
Hilton Hotel, Chicago, Illinois. 


Rober Morris Associates — Fall Conference, 
October 14-17, Fairmont Hotel, San Francisco, 
California. 


National Savings and Loan League — Fall 
Management Conference, October 14-18, Wal- 
dorf-Astoria Hotel, New York City. 





Fall Schedule: Banking and Financial Conventions 


National Association of Supervisors of State 
Banks — Annual Convention, October 18-19, 
Mark Hopkins Hotel, San Francisco. 


American Bankers Association—Annual Con- 
vention, October 21-24, Hotel Statler, Los 
Angeles, California. 


Consumers Bankers Association—Annual Con- 
vention, October 24-27, Mark Hopkins Hotel, | 
San Francisco, California. 


United States Savings and Loan League— 
Annual Convention, November 12-16, Benjamin 
Franklin Hotel, Philadelphia, Pennsylvania. 


Annual Mid-Continent Trust Conference— 
American Bankers Association, November |5- 
16, Drake Hotel, Chicago, Illinois. 


Investment Bankers Association of America | 
—Annual Convention, November 25-30, Holly- 
wood Beach Hotel, Hollywood, Florida. 


National Agricultural Credit Conference— 
American Bankers Association, December 10- 
11, Statler Hotel, St. Louis, Missouri. 








W orking sessions, special tours, integral part of programs 


“Program for Continuing Control.” 
Joseph A. Hauch, executive vice-presi- 
dent, Exchange Savings Bank, Mt. 
Pleasant, Michigan, will moderate a 
panel session on “Audit and Control— 
Do-It-Yourself.” 

At the two large bank sessions, dele- 
gates will hear discussions on “Gimmicks, 
Techniques, and Forms,” “Night Oper- 
ations—Bookkeeping and Proof,” “In- 
come and Expense Budgeting,” “Contin- 
uous Controls,” and “Salary Administra- 
tion.” 

The educational value of the meeting's 
will be enhanced by 76 exhibit booths of 
the latest in banking equipment and 
service devices. 

The entertainment scheduled for dele- 
gates and their wives includes a scenic 
boat trip of the Potomac, a box luncheon, 


Shoreham Hotel, convention headquarters for N.A.B.A.C. meeting 
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and a sightseeing bus tour. 

N.A.B.W. The day after the N.A.B.A.C. 
festivities begin, the 34th annual con- 
vention of the National Association of 
Bank Women convenes at the Radisson 
Hotel, Minneapolis, Minnesota. The four- 
day meeting, September 18-21, will stress 
“Progress through Service,” and feature 
the installation of officers for the coming 
year. 

A highlight of the program will be the 
appearance of W. Harold Brenton, past 
president of the American Bankers As- 
sociation and president of the National 
Bank of Des Moines, Iowa, as a luncheon 
speaker. At the luncheon, the presenta- 
tion of the Jean Arnot Reid annual 
award will be made to the outstanding 
woman student of the American Insti- 
tute of Banking. 

The distaff conference will feature 
panel discussions of correspondent bank 
services, consumer lending, trust serv- 
ices, country bank management, employee 
relations, and automation. Tours of the 
local banks have been arranged for the 
delegates. 

National Consumer Finance. The fabu- 
lous Fontainebleau Hotel, Miami Beach, 
Florida, will be headquarters for the 
42nd annual convention of the National 
Consumer Finance Association, October 
2-5. 

Ray R. Eppert, executive vice-presi- 
dent, Burroughs Corporation, is one of 
the outstanding speakers on the pro- 
gram, which will include committee re- 
ports on innovations within the fields of 
advertising, public relations, personnel, 
and consumer financing. 

One of the six business sessions will 
provide a panel discussion of operating 
practices, covering such phases as loan 
applications, collection work, supervision, 
and the like. 

F.P.R.A. The inter-relations of the 
bank and its publics will be brought into 
sharp focus at the Financial Public Re- 
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lations Association’s annual convention 
in Dallas, Texas, October 7-11. 

About 1,000 bankers and their wives 
are expected to attend the meeting. It 
will combine case history studies of bank 
public relations, advertising and busi- 
ness development problems with a pres- 
entation of the cause and effect relation- 
ship between the bank and the people 
in its community. 

The delegates will be able to discuss 
their own public relations problems and 
achievements in 17 departmental and 33 
clinical sessions emphasizing practical 
techniques which have proved useful in 
similar situations. The subjects to be cov- 
ered in these meetings range from tele- 
vision advertising to market research. 

The larger aspects of a bank’s growth 
will be treated in general sessions at the 
beginning of each day’s activities. 

Mortgage Bankers. Exercises for the 
first graduating class of the School of 
Mortgage Banking will be featured at 
the 43rd annual meeting of the Mortgage 
Bankers Association of America, to be 
held in the Conrad Hilton Hotel, Chi- 
cago, Illinois, October 8-11. 

Principal subjects on the convention 
agenda will be the present tight money 
market, the prospects for new construc- 
tion in 1957 and the possible influences of 
new housing legislation. 

Advance estimates indicate that nearly 
3,000 members will participate in the 
four-day affair. It will feature general 
sessions each morning. Afternoons are 
being left free for committee meetings 

















Philadelphia Auditorium, site of U.S. Savings-Loan pageant 


and activities of the member’s own se- 
lection. 

Robert Morris. Bank loan officers and 
credit men from all sectors of the United 
States will be attending the 42nd annual 
fall conference of the Robert Morris As- 
sociates, October 14-17, at the Fairmont 
Hotel, San -Francisco, California. 

This year there will be four business 
sessions, featuring topflight speakers. In 
addition, there are four workshop discus- 





TIMES 


Time was when the ordering of a 
large quantity of lithographed bank 
checks was a major expenditure for 
the bank and a most important sale 
for the bank stationer. Despite its 
importance to both buyer and seller, 
the transaction was comparatively 
simple because there was involved 
merely one order, one shipment, one 
check in payment. 

Today this same order is likely to 
be split up into ten thousand orders 
of one hundred checks each. Ten 
thousand shipments to as many 
individuals. Ten thousand orders to be 
made out by the bank and executed 
by the printer. More work for every- 
one. More opportunity for error. 
Higher cost for the buyer and, of 
course, more revenue for the printer. 


Obviously, when people assume 
higher cost and more work there 
must be an offsetting saving some 
place along the line. In this instance, 
the saving is in check handling 
because all these little orders are 





HAVE 


CHANGED 


personalized to speed up visual and 
manual check processing, and soon 
they may be encoded as well to 
permit mechanized check processing. 
Regardless of whether the bank 
proposes to continue its manual 
methods or ultimately go to mecha- 
nized methods, it is now apparent 
that the printed name on a check, or 
a printed account number, pays off 
in time saved and improved accuracy. 
























It certainly does change the habits of 
the printer, because now the 
lithography becomes incidental while 
typesetting and packaging become 
vitally important. Fortunately, we 
here at DeLuxe have been alert to 
this change for the past twenty years 
so we believe that we are better 
qualified to adjust to it. If, therefore, 
your bank is contemplating the “big 
switch” to printed names on checks, 
or if you are planning on mechanized 
handling involving codes, we think 
we can do a job for you and do 
it well. 
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CHECK PRINTERS 
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Manufacturing Plants at: CLIFTON, PAOLI, CLEVELAND, 


INDIANAPOLIS, CHICAGO, KANSAS CITY, ST. PAUL, DALLAS 





| auditorium on Thursday evening, 





sion periods planned, and several social 
meetings. 

Savings-Loan. Record attendance is 
also expected at the annual fall manage- 
ment conference of the National Savings 
and Loan League, being held at the 
Waldorf-Astoria Hotel, New York City, 
October 14-18. 

The program will accent the ways and 
means of meeting challenges in the home 
financing industry, as well as the ques- 
tion of additional services and facilities 
for the savings and loan business. 

Tax and accounting problems will be 


| examined in a workshop discussion pe- 


riod, while the savings and loan situation 
will be anlayzed in a general manage- 
ment problem panel conducted by mem- 
bers of the Federal Home Loan Bank 
Board and savings and loan executives. 

Various phases of the housing situa- 
tion will be discussed by recognized ex- 
perts in this field, including Joseph B. 
Haverstick, president of the National 
Association of Home Builders. 

Judge Harold R. Medina of the United 
States Circuit Court of Appeals will be 
a featured speaker at the 64th annual 
convention of the U.S. Savings and Loan 
League, to be held at the Benjamin 
Franklin Hotel, Philadelphia, Pennsyl- 
vania, November 12-16. The meeting will 
also celebrate the 125th anniversary of 
the savings and loan industry. 

Judge Medina, who achieved national 
recognition for his conduct of the trial 
of 11 Communist leaders several years 
ago, heads a list of outstanding business 
and financial leaders on the program. 

General business sessions, committee 
meetings and shop talk discussion groups 
will spark the five-day convention. Sub- 
jects to be considered are the housing 
industry, financing, savings and loan 
growth, its potentials, and recent hous- 
ing legislation, among others. 

Another highlight of the program will 
be the 125th anniversary pageant to be 
presented in the Philadelphia convention 
No- 
vember 15. 

State Supervisors. The Mark Hopkins 
Hotel in San Francisco will be the setting 
for the 55th annual meeting of the 


Burroughs Clearing House 
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National Association of Supervisors of 
State Banks, October 18-19. 

Main speaker on the talent-laden pro- 
gram is Erle Cocke, vice-chairman, The 
Fulton National Bank, Atlanta, Georgia, 
who is slated to become president of the 
American Bankers Association a few 
days later. 

The meeting is sure to be a whirlwind 
affair, with two business sessions on 
Thursday and a morning session on Fri- 
day. Delegates will be treated to a series 
of luncheons, receptions and dinners 
being sponsored by the California Bank- 
ers Association, the Independent Bankers 
Association of the 12th Federal District, 
the Federal Deposit Insurance Corpora- 
tion, the San Francisco Clearing House 
Association, and the Federal Reserve 
Bank of San Francisco. 

American Bankers Association. Details 
of the 82nd annual convention of the 
A.B.A., to be held in Los Angeles, Octo- 
ber 21-24, will be fully covered in the 
October Burroughs Clearing House. 

Meantime, five Honolulu banks are 
sponsoring a two-day post A.B.A. con- 
vention business meeting in Honolulu, 
October 26-27. The meeting will present 
bankers with current information on 
Hawaii’s sugar, pineapple and tourist in- 
dustries, new industry growth potential, 
and investment opportunities. 

Interested bankers should contact one 
of the following sponsors in Honolulu: 
American Security Bank, Bank of Ha- 
wail, Bishop National Bank of Hawaii, 
Central Pacific Bank, or The Liberty 
Bank of Honolulu. 

Consumer Bankers. About 200 dele- 
gates are expected to attend the annual 
convention of the Consumer Bankers As- 
sociation, October 24-27, at the Mark 
Hopkins Hotel, San Francisco, Califor- 
nia. 

It will mark the first time since 1940 
that the group has gone west of the 
Mississippi for its annual conclave. 

In addition to several prominent 
speakers, the convention will feature 
displays of advertising material used 
by various members. Prizes are to be 
awarded for the most outstanding ex- 
hibits shown. 

Another highlight of the meeting will 
be a workshop session to be conducted 
in the San Francisco main office of The 
Morris Plan Company of California. 

Trust Conference. The Corporate Fidu- 
ciaries Association of Chicago will act as 
host to the A.B.A.’s 25th Mid-Continent 
Trust Conference, being held in the 
Drake Hotel, Chicago. November 15-16. 

Representatives of bank trust depart- 
ments in 19 states in the midwest and 
central regions are planning to attend 
the meeting. 

Investment Bankers. Prominent speak- 
ers from outside the banking industry 
will be featured at the annual convention 
of the Investment Bankers Association of 


America, November 25-30, at the Holly- | 


wood Beach Hotel, Hollywood, Florida. 
During the five-day meeting, the var- 
ious I.B.A. committees will make reports 
on their activities, and new officers will 
be elected and installed. 
Agricultural Credit. The American 


Bankers Association will hold its fifth | 


National Agricultural Credit Conference 
at the Hotel Statler, St. Louis, Missouri, 
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No stranger to Minneapolitans is The First Pennsylvania’s 
J. (Jim) F. Bodine. To our Minneapolis area customers 
and correspondents, Mr. Bodine is a source of useful in- 
formation about Philadelphia and its commercial oppor- 
tunities. (And they are many and growing. ) 


Jim Bodine is also an able spokesman in behalf of one 
of The First Pennsylvania’s most appreciated services: 
we send all our clearances by air mail direct to our own 
correspondents. Time saved? One to three days—a 
saving our customers and correspondents appreciate. 








Of course, The First Pennsylvania offers many more 
valuable services. Drop us a note, and Jim Bodine or one 
of our other officers will pay you a call. Or if you’re in 
town, drop in yourself at our Main Office, 15th and Chest- 
nut Sts. The welcome mat is always out. 


The First Pennsylvania 
BANKING AND TRUST COMPANY 


Banking since 1782 
29 offices, Philadelphia and suburbs 


Serving more people more ways than any other Philadelphia bank 


ry Member Federal Reserve System © Federal Deposit Insurance Corporation 








with the dates being December 10-11. 

Farm lending policies and procedures, 
plus authoritative addresses by leading 
bankers, educators and government of- 
ficials, will be highlights of the program, 
which annually attracts bankers from all 
parts of country, especially the rural 
areas. 

a . . 


TV Opens New Possibilities 
in Curbside Banking 


A new remote TV banking system, 
which permits motorists to make deposits 
and withdrawals while parked at the 
curb more than 100 feet from the teller, 
has been installed at the Mechanics and 
Farmers Savings Bank of Bridgeport, 
Connecticut. 

The novel “TV Snorkel,” developed 
by the Mosler Safe Company, Hamilton, 
Ohio, includes a two-way closed circuit 
television system, which enables the cus- 
tomer and teller to see and speak to 
each other, and underground pneumatic 
tubes through which they transfer money 
and papers. 

Compact unit. The customer’s end of 
the installation consists of a curbside 
kiosk, which resembles a king-size TV 
set. It is 63 inches high, 30 inches deep, 
and 34 inches wide. Made of solid steel, 
it contains a TV camera, a 17-inch moni- 
tor tube, and two spotlights. A heating 
and air conditioning unit has been built 
into the kiosk to protect the electronic 
equipment. Unbreakable, bullet proof 
glass protects the installation against 
vandalism. 

‘Heart of the system is the TV camera, 
monitor and control panel at the teller’s 
station inside the bank. Buttons on the 
panel enable the teller to transmit steel 
containers through the pneumatic tubes 
on their way to and from the customers, 
open and close the door giving access to 
the kiosk interior, switch on spotlights 
at the kiosk to ensure that customers are 
clearly visible on cloudy days, and tune 
in the TV camera for best reception on 
his monitor. 

Saves time. The average transaction is 
estimated to take less than a minute 
at the installation, and five car lengths 
of space have been reserved for drive-in 
customers at the kiosk. 











MR. OR Mrs. THOMas BALL ANDERSON 
2958 ROLLING MEADOWS ROAD 
ATLANTA, GEORGIA 
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Check mailer alleviates month-end bill paying chores 


A customer driving up to the installa- 
tion appears on the teller’s picture tube 
and sees the teller in the street monitor. 
He communicates with the teller by 
means of a two-way speaker system. The 
teller pushes a button on the control 
panel, opening a small door in the kiosk 
which gives access to an oval stainless 
steel carrier unit. The customer places 
his deposit and pass book in the con- 
tainer. Pressure by the teller on another 
button closes the door and the carrier 
is on its way to him through a pneu- 
matic tube. 

“Remote television banking is_ ideal 
for us,” says Philip S. Davison, presi- 
dent of the bank. “It permits us to 


offer drive-up service in our busy down- 
town area and maintain the personal 
touch with our customers.” 

The idea has wide possibilities. Use of 
the snorkel will enable banks to reach 
out to high traffic areas, such as rail 
terminals, without going to the expense 
of opening a branch, contends Edwin H. 
Mosler, Jr., president of the Mosler Safe 
Company. 


° e ° 


Novwel Cheek Mailer 

The Citizens and Southern National 
Bank, Atlanta, Georgia, has introduced 
a new check and envelope combination 


New curbside banking device maintains personal touch, provides solution to downtown banking problem 


Customer can see, speak with teller 





Teller has complete control of outside kiosk 
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THIS MOSLER REVO-FILE DEMONSTRATION SHOWS... 


How you can change to money-saving rotary 


PB ae 





are using Revo-Files to gain the proved money-saving ad- 
vantages of rotary card filing. For no punching of signature 
cards or personal credit records is required when you change 





Bes ree: 


2. No chance of losing card's! Revo-File 
has an exclusive, patented method of 
holding cards in drum without relying on 
holes punched in cards or other methods 
of attachment, which often cause wear, 
mutilation, and eventual ‘“‘fall out’ of 
cards from drum into base of file. (No 
trapdoor needed in Revo-File.) 


if you have 3,000 or more active cards 
which are used continuously for refer- 
ence and posting, mail coupon, today! 


VOOSUC 


Another fine product of 


# Mosler Safe “” 
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card filing, with your present cards! 


"Oy 






1. No wonder 8 out of 10 leading banks (by deposits) from slow-poke, money-wasting drawer files to Revo-File. 
Just pick up your present cards by handfuls, drop ’em into 
a Revo-File and go to work. Revo-File is the only single- 
drum rotary card file of its type that lets you do this. 


3. Since cards are not attached, one or 
hundreds can be removed and re-filed 
instantly. Easy to place Revo-File in most 
comfortable working position. Cards come 
to clerk, not vice versa. All standard and 
most off-standard cards accommodated. 
Manual and automatic electric selector 
models. Special Hi-Boy model for clerks 
who work in standing position. 





<=NOTICE? CARDS ARE NOT 
ATTACHED IN ANY WAY! 











For big-volume card-filing! The new 
Mosler Roto-File can accommodate 
more than 80,000 cards. Has all the 
exclusive features of Revo-File . . . on 
a bigger scale. Electrically controlled 
drums rotate independently—several 
clerks can work at same time. 








cae Sm SEED GORD GD GD GE GED GED GED GERD GED GENS GED GD GS GENES SE GS EEE GENES GED GED GENES GEES GED GHED GED GENS GED GED GE 
Revo-File, Roto-File Div. « The Mosler Safe Company, Dept. BC-46, 320 Fifth Ave., New York !,N.Y. 
Please send me complete information about (check items you wish): 

© Mosler Revo-File, world’s finest rotary card file. [) Mosler Automatic Electric 

Selector Revo-File. (] New Mosler Roto-File for volume card-filing applications. 
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e@ Is America’s Most Popu- 


lar Personal Checking Ac- 
count Plan 


Thi Ji yZ oO é 
@ is available to only one 
bank in an area 


Theé 

e furnishes complete operat- 
ing supplies, imprinting 
equipmentand advertising 
materials 


ThattttOleak 


@ requires no investment by 
the bank 


Melt Cbeck 


-@ has 17 years’ experience 


20 


with on-the-premises im- 
printing equipment 


Thufti Check 
e imprinters can be easily 


adapted to check automa- 
tion procedures 


uti Check 


@ is nationally advertised in 
Saturday Evening Post to 
help client banks attract 
new accounts 


May we tell you how hun- 
dreds of banks from coast- 
to-coast have profited 
with THRIFTICHECK? 


Z 
SERVICE CORPORATION 
100 Park Ave., New York 17, N.Y. 


aimed at alleviating somewhat the mis- 
ery of paying month-end bills, according 
to Jim Furniss, vice-president of the 
bank. 

Claimed to cut check writing time in 
half, the novel check mailer consists of 
a specially arranged check and an enve- 
lope with two windows; one shows the 
name and address of the payee, the 
other the preprinted name and address 
of the payor. The customer merely fills 
out the check, puts it in the envelope, 
stamps and seals it, and it is ready for 
mailing. 

Citizens and Southern is selling the 
check mailer to regular checking ac- 
count customers at a cost of 200 checks 
and 100 envelopes for $2. 
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Record Retention Manual 
Banks confronted with the problems 
of storing, retaining, and destroying 
their records can obtain a comprehensive 
manual on the subject prepared by the 
Pennsylvania Bankers Association. It 
is entitled ““A Schedule for the Retention 
and Destruction of Bank Records.” 
Intended as a practical, working 


| guide for both small and large banks, 


| the manual refiects two 


years of in- 
tensive work by the P.B.A. Procedures 
and Practices Committee, under Chair- 
man William B. Carr, vice-president and 
comptroller, the Provident Trust Com- 
pany of Philadelphia. 

Differentiates methods. The 20-page 
booklet contains two separate schedules. 
The first schedule classifies all records 
by time retention periods, for use by 
banks having their records under central 
control. The second schedule contains the 
same information, listed according to the 
various departments within the bank, for 
banks which place the responsibility of 
record retention on the heads of each 
department. 

In order to simplify the administration 


| of the schedule, the retention of bank rec- 








into three cate- 
permanent records, seven year 


ords is broken down 
gories: 


Copies can be ordered 











of Bank Records 


















PENNSYLVANIA BANKERS ASSOCIATION 











retention, and optional retention. 

Permanent records are the archives 
of a bank. They are of major historical, 
customer relations, legal, and operating 
significance. They are most needed to 
reestablish the business in the event 
of major catastrophe. 

The seven year retention category in- 
cludes records of original or final entry 
and items believed to require availability 
for that period of time. 

Optional range records are those on 
which bank experiences showed varia- 
tions regarding the holding periods. Min- 
imum and maximum retention periods 
are listed. 

Pinpoints savings. The manual notes 
that a soundly conceived and properly 
administered system for the retention 
and destruction of records has numer- 
ous advantages. These include: elimina- 


tion of unnecessary records, improved 
access to current records, maximum 
utilization of storage space, lowered 


costs of maintenance, reduction of fire 
hazard, reduced investment in storage 
cabinets and files, and generally im- 
proved operating procedures and house- 
keeping conditions. 

Copies of the records manual may 
be ordered from the Pennsylvania Bank- 
ers Association, Box 152, Harrisburg, 
Pennsylvania. Member banks may ob- 
tain them for $1 a copy, while non- 
member institutions may purchase them 
for $1.50 each. 
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Time Capsule Stirs 
Interest in New Buiiding 

The Sarasota (Florida) Bank and 
Trust Company recently invited the 
general public to write a message to 
the future as a means of publicizing its 
new main building, which is now under 
construction. 

The “Message to the Future” promo- 
tion brought many people to the bank’s 
present quarters to write messages on 
special forms provided by the bank. 
They wrote predictions and offered 
words of advice to the coming genera- 
tion. 

These messages were publicly sealed 
in a wall during a ceremony at the site 
of the partially-completed structure. 
The building is scheduled for occupancy 
this fall. 

On June 2, 1976, the bank intends to 
open the wall and distribute the letters. 


> Sd ° 


Portable Teller Carts 


Among the many innovations recently 
introduced in the $500,000 enlargement 
and modernization of The Citizens Sav- 
ings Bank and Trust Company, Hamil- 
ton, Ohio, was the use of portable teller 
carts to meet the rush hour requests and 
normal growth. 

The teller units are equipped with 
cash drawers and ample storage space 
for supplies. They are rolled into posi- 
tion on the 71 foot straight type counte’, 
a design chosen to obtain functional sim- 
plicity and flexibility in teller arrange- 
ments. During slow periods one or more 
units can be withdrawn and the active 
carts and moveable deal plates respaced 


Burroughs Clearing Hou-e 
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Sound financing begins with research 


The extensive research facilities of 
The Northern Trust Company in 
the fields of investments, credit and 
economic matters provide an impor- 
tant background for the services 
offered to banks, corporations, busi- 
nessmen and institutions. These 
facilities combined with wide per- 
sonal contact with leading busi- 


THE 





nesses and financial institutions 
give Northern Trust officers the 
basis for a broad understanding 
of the financial and credit require- 
ments of our customers. 

We would welcome the opportu- 
nity to discuss the way in which we 
might be helpful to you and your 
customers. 


NORTHERN TRUST 


Complete Services 

Commercial Banking * Personal Banking 
Savings « Foreign « Personal Trust 
Corporate Trust « Bond « Safe Deposit 


COMPANY 


Northwest Corner La Salle and Monroe Streets 


Chicago, Illinois « Financial 6-5500 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Highly functional teller units 


to give each teller greater working area. 
Each cart is fitted with a hanging type 


| telephone which can be plugged in at 


various locations on jack strips along 


the floor of the renovated institution. 


The carts and moveable deal plates 
blend with other innovations in color 
dynamics, sound and temperature con- 
trol incorporated in the remodeled struc- 
ture. The streamlined beauty of walnut 


| panelling, glass and aluminum fixtures 
| complement an acoustical ceiling, mod- 


| ern air 


conditioning, and automatic 
“touch control” doors to give its cus- 
tomers the latest in bank design. 
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Know Your Bank Quiz 


Supplementing American Institute of 
Banking courses and other educational 
pursuits of its employees is the Know 


| Your Bank Quiz recently held by the 
| American Trust Company, San Fran- 





cisco. 

Nearly 1,800 staff members partici- 
pated in the latest voluntary contest, the 
ninth in a series dating back to 1933. 
In that depression year, according to 
Lloyd E. Graybiel, vice-president of the 


bank, the prize list totaled $100. This 


year, he said, $4,575 in cash was dis- 
tributed, including one week’s paid vaca- 
tion for the top scorers in each of six 
experience categories. 

Information provided. The quiz ques- 
tions were all of the true-false or multi- 
ple-choice type. They placed heavy 
emphasis on the sort of information that 
would prepare the staff to sell banking 
services and function as good public 
relations representatives. This informa- 
tion included history of the bank, its 
growth, the area served, its sources of 
income, major expenses, services pro- 
vided, service charges, staff benefits, etc. 

The questions were based on _ the 
bank’s own literature, or on general 
banking knowledge. Everyone received a 
list of the source material. A series of 
officer-led conferences were also held at 
all of the bank’s 96 offices. These ses- 
sions enabled staff members to discuss 
all reference sources and topics on which 
the questions were based. 

Broad participation. Officers were not 
permitter to participate, but nearly 60 
per cent of the eligible employees took 
part. How well they prepared for the 
quiz is evident from the fact that there 
was a spread of only 26 points between 
the average score of the under-one-year 
group and that of the over-ten-year 
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group. Other classifications were: one 


to two years, two to four years, four | 


to six years, and six to ten years. 
The highest scorers in each prize 
group received $150, plus a one-week 


paid vacation. Second prize winners were | 


given $100; third place, $75; fourth, $50; 
fifth, $25; and sixth, also $25. 

Drawing held. Banking knowledge was 
a major factor in the quiz, but anyone 
who answered at least 150 of the 200 
contest questions had a chance of win- 
ning one of the $10, $25, $50 or $100 
participation prizes. A total of $1,625 
was distributed this way, as an incen- 
tive to encourage more staff members to 
take part in the activity. These winning 





entries were drawn from a huge tub, in | 


which all but the main quiz winners’ en- 
velopes had been placed following the 
grading of the examination papers. 
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Giant Bank Signs 


Large outdoor spectaculars that dwarf 
other signs in their areas have been 
put into operation by promotion-minded 
banks in Tulsa, Oklahoma; Tacoma, 
Washington; and Denver Colorado. 








Massive billboard. The National Bank | 
of Washington, Tacoma, unveiled one of | 


the largest billboards ever erected on 
the West Coast. It is 56 feet high and 
60 feet long. Constructed of steel, stone 
and brick, the display is brilliantly illu- 
minated at night by floodlights and high 
intensity Zeon tubes. 

Focal points of the massive billboard 
are a giant painting of Mount Rainier, 
a map of the state of Washington, and 
a changeable message panel which meas- 





NATIONAL 
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WASHINGTON 
~~ ; ' 





Tacoma landmark 


ures approximately 8 feet by 22 feet. 
The message panel is used to feature 
important local celebrations, campaigns 
and events, and it also calls attention to 
the bank’s many services. 

Fluorescent slogan. Dominating the 
southward skyline of Tulsa is the First 
National Bank and Trust Company’s 
slogan, “Think First,” in 10-foot 
fluorescent letters. The sign is at the 
intersection of busy Highway 66 and 
heavily travelled Boulder Avenue. 

Three-dimensional. The Denver (Colo- 
rado) National Bank is bringing its 
message “A strong right arm to serve 
you” to its public through two new three- 
dimensional cutout rotary billboards. 
The eye-catching outdoor bulletins fea- 
ture a giant hand holding a cross-section 
of the Denver community and are illu- 
minated at night to present a 24-hour 
advertisement for the bank. 
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Accurately tabulated and designed for 
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Special Purpose 
Savings Club 

Money for a vacation or ‘‘that special 
something you otherwise might never 
do, buy or provide for’ is the central 
theme of attention-getting advertise- 
ments promoting the Special Purpose 
Savings Club introduced last month by 
the Camden (New Jersey) Trust Com- 
pany. 

Customers can join the flexible plan, 
which has no established opening or 
closing date, by deciding to save $1, $2, 
$3, $5 or $10 each week for a period of 
50 weeks, An optional privilege enables 
a member to save for a shorter term, 
if he wishes to do so, 


Response has been good to date, but 
the bank is using an intensive advertis- 
ing campaign to gain more members. 
Newspaper ads, radio spot announce- 
ments, colored lobby posters, bus and 
train cards and fact folders are being 
used in the promotion. 
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Bank Warns Robbers 
of Hot Money 


The City Bank, Washington, D.C., 
has introduced an idea that could be 
used by thousands of other banks across 
the country to discourage the mounting 
number of bank robberies. 
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WHETHER YOU’RE A CORRESPONDENT BANK 


Give Us 
A Job To Do 


Send us your toughest problem... 
Phone LAfayette 3-6800, ask for Correspondent 
Banking Service and get action—fast! 


The “National Shawmut Bank 4 


40 Water Street, Boston 
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Discourages robberies 


The bank is microfilming some of the 
money, a practice already secretly in 
effect at other banks. However, City 
Bank is warning potential robbers by 
placing signs all over its lobbies point- 
ing out that in case of a holdup police 
will have a record of some of the bills. 

Tellers have been instructed to include 
the “hot money” in any cash they are 
forced to turn over to a bank robber, says 
C. F. Burton, board chairman of the 
bank, shown in the view above. 

Anybody contemplating a holdup of 
City Bank might better think it over, 
| he adds, for they won’t have much fun 
spending the money. 
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Study of Monetary 
and Credit Measures 


| A study of the measures of monetary 
'and credit policy adopted by various 
countries in the past six years to “slow 
down the rise in economic activity” was 
recently published by the Union Bank 
of Switzerland, Zurich. The study dis- 
cusses particularly the general boom of 
1954-55 and the effect of monetary and 
credit measures on the money and capi- 
tal markets. 

Relatively the most noticeable effects 
produced by the restrictive credit policy, 
the study says, would seem to have been 
in the different sections of the short-term 
money market: in the market for day-to- 
day money or in the United States for 
brokers’ loans, on the yield of short- 
term government treasury bills and 
treasury certificates, on that of private 
commercial bills, and on the rates of 
|interest for bank loans. 

“In any event,” the study declares, 
“the boom and the measures that have 
| been taken to counteract inflation have 
given rise to conditions that are in some 
/respects relatively complex. There may 
be ground for uneasiness in some cases 
at the size of the indebtedness at short 
and long-term, and more particularly at 
its rapid growth. Care should be taken 
to refrain from judging the individual 
manifestations according to a_ single 
hard and fast pattern, and from taking 
the view that every thing can now be 
set right by action at only one point. 
In order to achieve any success at all, 
it is essential that all sections of the 
economy shall recognize the dangers, 
and that every individual in his own 
place practice an appropriate measure 
| of self-discipline.” 
| In addition to the text, the study in- 
| cludes tables on the central bank dis- 
;count and money market rates for se- 
| lected countries, and tables giving the 
monthly and annual average yields on 
long-term bonds for those countries. 





| 
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Syria Opens New 
Central Bank 

A new Syrian Central Bank, capital- 
ized with 10 million Syrian pounds pro- 
vided by the government, was opened 
last month. The new bank is administered 
by the Council of Money and Credit, and 
is headed by a governor and three 
assistants. 

The bank will have the sole right of 
issuing bank notes. The note issue cover 
will be composed of gold, foreign ex- 
change, and official and private obliga- 
tions in Syrian pounds. Gold and foreign 
exchange cover will represent at least 
30 per cent of the total note issue. 
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Name Change Stimulates 
Cheeking Account Business 


The Merchants and Mechanics Bank, 
Flint, Michigan, recently stimulated in- 
terest in its popular checking accounts 
by staging an employee contest to give 
a new name to the service. 

Suggestions poured in from every de- 
partment as 50 per cent of the eligible 
employes submitted names. The winning 
name entry was “Han-D-Check” service, 
turned in by Mary 
Ann Brown, com- 
mercial banking 
department. 

As a follow-up, 
the bank designed 
an oversize plastic 
button to be worn 
by employees ina 
teaser program. 





The idea clicked 
from the start. Customers wanted to 
know what the surrealist hand, the 


check marks and the mysterious letter 
“TD” meant. This gave the employees an 
opportunity to find out if the customers 
were using the checking account service, 
and to explain its operation. 
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Customer Ideas 
Speed Trattie Flow 

The National Bank of Commerce, New 
Orleans, Louisiana, has provided an add- 
ing machine in the lobby so that its cus- 
tomers can check their totals before step- 
ping up to the teller windows. 

The adding machine has proved help- 
ful in bettering customer relations. It 
also has been a factor in speeding up 
the flow of traffic. 

It is but one of many suggestions 
adopted by the bank in response to a 
questionnaire sent depositors asking how 


One of the suggestions 





September, 1956 


the bank could better serve them. 

The National Bank of Commerce also 
instituted “express” windows at the main 
office for customers whose transactions 
do not require a great deal of time. A 
more systematic system of handling pay- 
rolls in order to speed the service of pay- 
ing and receiving tellers has been intro- 
duced, too. 
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Banks Stagger Their Hours 
to Meet Loeal Needs 


The 83 banking offices in Nassau 
County, New York, offer at least 25 
variances in banking hours designed to 
meet the needs of their respective areas, 
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according to Grant Van Sant, Jr., chair- 
man of the local clearing house associa- 
tion and executive-vice president of the 
Valley Stream National Bank and Trust 
Company. 

In each area, the banks have studied 
customer needs and traffic flows, and 
adjusted their hours accordingly. One 
banking office, for example, adjoins a 
large commuting center. It opens regu- 
larly at 7:30 a.m., and is open from 6 
to 8 o’clock each Friday night. Others, 
depending on their locations, open as 
early as 8:00 a.m., and also have special 
evening hours. 

A survey of clearing house members 
revealed that 26 banking offices are open 
for business prior to 9:00 a.m. each 


BANK ON 


to help you win and hold 


checking account customers 


Both CheckMaster (free book plan) and Chexcel 
(sell the book plan) now have the best looking 


check sets in the field 


. and still cost less. 


Judge for yourself. Write for sample check set. 


We help you 
FIND 
: customers 


with newspaper ad mats, car cards 
and radio spot announcements. 


We help you 
SERVE them 


We furnish all deposit slips, 
signature cards, ledgers, statements. 


More profitable for Banks 











S We help you 
SELL them 


with counter and lobby 
posters, folders and 
illuminated displays. 


V No initial outlay for operating 
forms or merchandising aids. 
Bank pays only for personalized 
checkbooks ordered for accounts 
actually served. 


Vv Personalized plans that feature 
top quality imprinting. 


More popular with Customers 
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@ FAST! | 


Drastically reduces the number of | 
operations and record handling. 


@ ACCURATE! 


Posting errors are reduced, and 
charges to the wrong account are 
virtually eliminated. 


@ CUSTOMER APPROVED! 


Banks using this system report 
customer approval of the plan 
and the services which it renders. 


@ SIMPLE! 


Easier for bookkeepers and others 
involved to understand and use. 


@ PROFITABLE! 


Savings in space and personnel 
result in a profitable operation 
for Post-To-Check usage. 
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| day, and 61 of the 83 members have 





special evening hours during the week. 

These long and somewhat unorthodox 
banking hours have been a factor in 
the growth of the Nassau County banks. 
Their deposits have tripled in the past 
ten years, while the number of savings 
depositors has grown to the equivalent 
of 45 per cent of the population. 
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Return Item 
Notification Plan 

A new plan to speed vital information 
on “return items” has been adopted by 
the Central National Bank of Cleveland, 
Ohio. 

Under the program, the first endors- 
ing bank receives direct notification on 
dishonored checks ranging in size from 
$50 to $999. The plan is followed where 


| the return item bears the endorsement 








of two or more banks located outside 
Cleveland. A special form is used, with 
spaces for listing essential information 
about the check. 

Corrective action can be taken more 
promptly under the new system because 
the first endorsing bank receives notifi- 
cation of the dishonored check one or 
two days earlier than usual, according 
to A. E. Staley, assistant vice-president 
in charge of the bank’s operating de- 
partment. 

Central National continues to wire on 
all “return items’’ of $1,000 or more. 
Dishonored checks are returned through 
customary channels in both instances. 
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European Banking 
Gazetteer 


Since 1948 the London Office of the 
Manufacturers Trust Company, New 
York City, has published a ‘European 
Banking Gazetteer’’ for the use of inter- 
national bank officers as a combined 
travel guide and desk book. 

Several hundred banks in the principal 
cities of the various European countries 
are listed by name, street address and 
telephone number in the _ pocket-size 
booklet. Also cited are the public banking 
hours in each of the cities, and the 
bank holidays observed in each country. 





International guide 


Some 250 principal hotels in 52 Euro- 
pean cities that are listed, stretch from 
Trondheim in the north down to Athens 
in the south, and from Lisbon in the 
west across to Ankara in the east. 

H. W. Auburn, vice-president and Eu- 
ropean representative of Manufacturers 
Trust, reports the booklet is not on sale, 
but is sent to some 5,000 bank officers 
engaged in international activity. 
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Exhibits Explain 
Banking Functions 


The Western Pennsylvania National 
Bank, McKeesport, Pennsylvania, used 
huge display boards to explain the work 
of the bank at a recent open house com- 
memorating its 85th anniversary and 
the change of its name. 

The exhibits were set up in a large 
outdoor tent, where guests were received 
and registered. Separate displays showed 
the growth of the bank from a single 
community bank to a multiple location 
organization, the growth of its commu- 
nities and the ways in which the bank 
helped encourage that growth, the per- 
sonnel programs of the rapidly growing 
bank (see below), and the like. 


One of several displays keynoting bank’s activities 
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Bank Publishes Guide to 
Olympic Games, Melbourne 


A colorful, comprehensive guide to 
Australia, and to the Olympic Games 
that are to be held in Melbourne this 
coming November and December, was 
recently published by the Australia and 
New Zealand Bank Limited. 

The booklet contains 
that illustrate the text on “Australia, 
the land and its people,’”’ and gives tips 
on the country’s currency; on passport, 
quarantine, customs and film regula- 
tions; and on forms of entertainment 
and tours. It also contains the complete 
Olympic Games program, as well as 
maps and diagrams covering Australia’s 
vegetation, geology and population; the 


city and suburbs of Melbourne; and the 
Olympic Games site, sports center and 
village. 


Australia 
and the 
Olympic Cames 





GUIDE 


PRESENTED BY AUSTRALIA AND NEW ZEALAND BANK LIMITED 





Tips on Olympic Games 


During the games, the Australia and 
New Zealand Bank will operate a special 
branch in the Olympic Village in Mel- 
bourne. Despite the variety of languages 
that will be spoken at the Village, the 
bank has said it will try to have on call 
at its Olympic Branch interpreters to 
deal with any language that may be re- 
quired to handle financial business. 

Copies of the booklet may be ob- 
tained without charge from L. A. Mul- 
ford, Sub-Manager, Australia and New 
Zealand Bank Limited, 71 Cornhill, 
London, E.C. 3, England. 
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FHA Title I Survey 


A survey of nearly 1,000 home improve- 
ment lending banks provides an advance | 


clue as to how bankers feel about recent 
FHA Title I loan amendments, which 
raised the maximum loan limit to $3,500 
and extended the permissible term to 


5 years if the Commissioner deems the | 


latter in the public interest. 

The study, which was made prior to 
passage of the National Housing Act 
amendments, was conducted by the 
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SOUTH ERN: \CALIFORNIA 


RESEARCH DEPARTMENT. CONDENSED SUMMARY 





BUSINESS AT NEW PEAK LEVEL 


Business volume in the southern half of California was at a higher level 
during the first half of 1956 than during any previous six-month period in 
the history of the area. For nearly a year, however, the over-all business trend 
has been practically horizontal. 

The steadiness of general business activity at record levels has been the 
result of a mixture of diverse trends. For instance, the aircraft, ordnance, 
electrical machinery, instruments, and printing industries have continued to 
show strength, overbalancing the contraction in the motor vehicle industry. In 
the building sector of the economy, the expansion of nonresidential building 
activity has more than offset the decline in home construction. 


CONSTRUCTION—The total of all permits issued for building construction 
in the 14-county area, plus all contracts awarded for engineering construction, 
came to $1,309,000,000 in the first half of 1956. This is a rate equivalent to 
$2,516,000,000 per year—a level 2.4 per cent above last year’s record. 


NEW INDUSTRIAL PLANTS AND EXPANSIONS announced for Los 
Angeles County during the first six months of 1956 will involve a capital 
investment of $196,866,000. This represents an increase of 116 per cent 
over the same period last year and is the largest total for any half-year period 
in the history of the area. 


TOTAL CIVILIAN EMPLOYMENT averaged 2,339,500 in the Los Angeles 
area during the half year just ended. This was 4.2 per cent above the first 
half of 1955—and a new record level. 

UNEMPLOYMENT in the Los Angeles area during the past six months was 
at the lowest level in over ten years. 

RETAIL SALES in the Los Angeles area during the first half of 1956 are 


running at an annual rate a little over 8 billion—or about 5 per cent above 
the 1955 level. 
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IN SOUTHERN CALIFORNIA 


200 


190 


180 


170 


160 


1947-49=100 


150 





FOPPET Pees PUPTOE PET ET FOOTY POTEET FOTTIN PETER 
1953 1954 1955 1956 














MONTHLY SUMMARY OF BUSINESS CONDITIONS IN SOUTHERN CALIFORNIA, 
from which this excerpt was taken, is published regularly for friends and customers 
of Security-First National Bank by our Research Department. If you would like to 
receive it free of charge regularly, write Bank and Customer Relations Department. 
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AUSTRALIA 





American enterprise can pride itself 
on a success story in Australia. 
So much so, that many great 
American Corporations are in- 
creasing their Australian investment. 

The reason for this is easy to see . . . Australia 
is growing fast; every migrant ship swells the man- 
power needed to exploit the vast natural resources and 
industrial potential. 


The Business Development Department of A.N.Z. Bank has 
assisted many American Corporations with essential infor- 
mation and introductions — this specialised service is 
designed to meet your needs. 


For clearly stated facts and statistics about Australia, have 
your secretary write for A.N.Z. Bank’s 114-page book ... 


“AUSTRALIA’S CONTINUING DEVELOPMENT” 


i A.N.Z. BANK 


a ¥ AUSTRALIA AND NEW ZEALAND BANK LIMITED 
aé / AUSTRALIA AND NEW ZEALAND SAVINGS BANK LIMITED 


Over 850 Branches and Agencies throughout Australia, 
New Zealand, in Fiji, Papua and in London. 





Overseas enquiries should be directed to:— 
Business Development Department, 
General Manager’s Office, 
394 Collins Street, 
Melbourne, Australia. 








Instalment Credit Commission of the 
American Bankers Association, under 
the chairmanship of Carl A. Bimson, 
president of the Valley National Bank, 
Phoenix, Arizona. 

It reveals that 68 per cent of the banks 
polled do not favor increasing Title I 
loans from a maximum of $2,500 to 
$3,500. Even among those in accord 
with the increased amount, 64 per cent 
feel that the maximum term for these 
loans should be held to 3 years. Of those 
opposing the liberalized provisions, 91 
per cent considered five years too long 
a term for an unsecured loan, even 
though these loans are insured. 

Moreover, 61 per cent indicated that 
they would not alter their loan policies 
in order to make $3,500 loans on a five- 
year basis. Under the amendment, any 
portion in excess of $2,500 must bear 
interest equivalent to $4 per $100 of the 


original face amount of the note, com- 


pared to a $5 discount rate per $100 on 
$2,500 or less. , 
As a sidelight, 88 per cent of the banks 


| indicated they would offer some program 


of their own, on an unsecured basis, if 
Title I legislation were not in existence. 
They would limit these loans to an av- 
erage of 36 months at about 6 per cent 
interest. 
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Belgian Money Exposition 
Draws Crowds, Publicity 


An exposition built around the theme, 


“125 Years of Money Circulation in 


Belgium,” for several months has at- 
tracted large crowds during its two-to- 


| three week showings in the Kredietbank’s 





main offices in Antwerp, Brussels, Ghent, 
Bruges and Hakelt. The exposition, 
which was designed to interest the aver- 
age person as well as economists and 
numismatists, has also attracted wide- 
spread publicity. 


Exposition guide 
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Formal signing of grants for banking and finance scholarships 


The era covered in the exposition is 
divided into periods comprising the 
reigns of Belgium’s sovevigns since the 
country became an independent state 
125 years ago. The coins in the display are 
laid out on plush cloth in glass-topped 
cases roughly of desk height. The notes 
are affixed to boards in all-glass cases. 
On specially built panels nearby are 
facts about currency standards and 
values, currency-issuing techniques, cir- 
culation trends and the fiduciary money- 
deposit ratios, 

A part of the exposition are brochures 
printed in French and in Flemish. In 
both the display panels and in the bro- 
chures, care was taken to avoid the use 
of financial argot of a more obscure 
type. And where desirable, specific 
points are dealt with at greater length, 
such as the Latin Monetary Union, the 
various devaluations and the postwar 
reorganization of the currency. 

L. Wauters, sub-manager of the 
Kredietbank’s main office, Brussels, re- 
ports that all of the national and re- 
gional newspapers and some of the mag- 
azines in Belgium have published from 
two- to four-column stories on the dis- 
play, and that it also has been featured 
in ten-minute radio and television pro- 
grams. Moreover, he adds, the bank 
has answered numerous letters that have 
come from all parts of Belgium and from 
abroad, asking for additional copies of 
the brochure and for more details on 
Belgian monetary circulation. 
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Significant Bank Birthdays 

The following banks are among the 
many financial institutions that are cur- 
rently celebrating significant anniver- 
saries. 

125th. The Poughkeepsie (New York) 
Savings Bank recently held open house 
festivities to celebrate its anniversary. 
A huge tent handled overflow crowds, 
who received refreshments, including 
pieces of a five-tier birthday cake. The 
bank also exhibited a counterfeit de- 
tecting machine, United States coinage, 
unusual coin banks, and 19th century 
paintings of its area. 

To celebrate its 125th birthday jointly 
with the birth of every baby in Monroe 
County in the year 1956, the Rochester 
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(New York) Savings Bank is offering to 
open an account for $1.25 in each baby’s 
name. The baby’s name and birthday 
will be written on the cover of the bank 
book in gold. A letter stating this offer 
is being sent to the new parents, and to 
date more than 1,000 of these accounts 
have been opened since January 1. Dur- 
ing a month-long anniversary observ- 
ance the institution also displayed 
$1,000 worth of diamonds for each year 
of service to its community. Replicas of 
many notable stones, including the 
Jonker Diamond, were highlighted. 

100th. The Manufacturers and Trad- 
ers Trust Company, Buffalo, New York, 
opened its year-long centennial celebra- 
tion by presenting funds totaling some 
$152,000 for chairs of banking and 
finance at the University of Buffalo and 
the Canisius College. It also held open 
house celebrations at 13 of its 36 offices 
in Buffalo and Western New York. A 
number of special displays—photo- 
graphs, paintings, coins and mechanical 
banks—were featured during the festivi- 
tries. In the photograph above, Lewis G. 
Harriman, the bank’s chairman, is 
shown seated at the far right, and 
John N. Garver, vice-president, is shown 
standing at far left, while George A. 
Newbury, president, is standing second 
from the right. 

50th. A $500,000 modernization and 
expansion program at the main office, en- 
largement of its Lindewald branch, and 
four separate open houses were high- 
lights of the golden anniversary celebra- 
tion at The Citizens Savings Bank and 
Trust Company, Hamilton, Ohio. Civic 
and local businessmen groups were the 
first to be honored. Then came a preview 
for bankers, which was followed by a 
press showing, and later, 1 viewing for 
the general public. At the latter premier, 
the bank held a drawing every 20 min- 
utes during the day to select winners 
of $25 savings bonds. 

25th. Plastic bags filled with silver 
dollars were awarded to every director, 
officer, and employee of the First Bank 
and Trust Company of South Bend, 
Indiana. They received one silver dollar 
for each year of service to the bank. 
Bank customers received plastic parking 
meter coin pouches and key chains. Each 
pouch contained a new silver quarter 
symbolic of the bank’s silver anniversary. 
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Who Does the Joh— 
How Long Does it Take 


By machine you can do the job 20 
times as fast as by hand—and do it 
with complete accuracy! The Klopp, 
which now handles 2700 coins per min- 
ute, is universally recognized for the 
quality of its engineering, construc- 
tion and endurance. Banks and busi- 
ness houses all over the world rely on 
this compact, low cost machine for 
mechanizing the tedious, costly coin 
counting and wrapping job. Klopp also 
builds sorters. 


KLOPP 


COIN 
COUNTER 


Electric 
an 


manual 
models. 
Also sorters. 


LO ed ‘I ENGINEERING, INC. 


35551 Schoolcraft Road 
Livonia, Michigan 


Please send catalog and prices on 
Klopp machines. 
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A Pictorial Review of Trends in Bookkeeping Department Styling 


Showing the latest adaptations in record handling facilities across the nation 














Se 


Los Angeles, Calif. A light well between two wings of The Farmers McKeesport, Pa. Record handling equipment at 
and Merchants National Bank building was floored and covered to the Western Pennsylvania National Bank typifies 
provide personnel with this comfortable and functional working centralization of operations at many larger in- 
area in the bank’s new check processing center. The bookkeeping, stitutions. The two mobile carts enable book- 
proof, transit, clearings and the administrative staff are all under keeping department operators to swiftly relay 
a central management in the remodeled 7,000 square foot section information to tellers in the main lobby 











Kalispell, Mont. The recent remodeling and enlargement Norristown, Pa. The various record departments of the 
of the Conrad National Bank building provided spacious Montgomery Norristown Bank and Trust Company are 
new quarters for its bookkeeping section. Other depart- housed in a newly renovated bookkeeping department. 
ments also were enlarged when the bank converted its Bright colors and piped-in music are features of the 
former two story structure into a modern five story cheerful, well-lighted working area. Acoustical tile ceil- 
building. The structure houses city’s only elevator ings and vinyl tile floors minimize noise 


















Englewood, Colo. The bookkeeping section of the Engle- Elmira, N. Y. The entire bookkeeping operations of the 


wood State Bank was recently transferred to a _ larger Chemung Canal Trust Company were recently moved 
area on the newly-added second floor. A reception room to another building to permit expansion of the con- 
for customers was established just outside the working area, sumer credit department in the main office. The section 
enabling customers to be comfortable whenever it is necessary is insulated for sound, air conditioned, and equipped 
for a staff member to check their statements against the with the latest in modern furnishings and fluorescent 
bank’s ledger records lighting, permitting more efficient operations 
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ID@ Fhe Bank That Is Known 


1OMiZ By The 


lig 
“lS Correspondents It Keeps 


IDLO 


1D23 A Southern Bank President Writes: 


“For the past half century your bank 
has rendered understanding and efficient 


Z service to us and I want you 
~- DB to know that we count our fifty year IQ) 
1OBG relationship with your bank a, (0) 
lg among our most valuable assets.” 1@ 841 
BB 





THE HANOVER BANK 


Member Federal Deposit Insurance Corporation 
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Pictorial Glimpse of the Nation’s Motor Banking Trend | | 


Showing recent developments in complete banking-garage facilities and smaller drive-in units. 
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Austin, Tex. The recently completed $750,000 drive-in addition at Indianapolis, Ind. Air source heat pumps provide 
The Austin National Bank has five parallel drive-in windows and both winter heating and summer cooling at the 
a walk-up window. Facility also has parking space for customers. modernistic, new Lafayette Road branch of the 

The new building, including basement, encompasses 90,940 sq. ft. Peoples Bank and Trust Company 
IN BANKING © 

ey 6 ins ap anette ot ~ 
Birmingham, Ala. New-six story annex to The First Corpus Christi, Tex. The modernistic new drive-in bank- 
National Bank features mass installation of drive-in ing windows at The First State Bank are all protected 
windows in a sawtooth arrangement. Each window has by wide canopies. Corner planters and distinctive bank 

a self-contained heater and defroster signs make it an attractive landmark 4% 

eo Ae 
"wn Building and Souieasent Corp. of America 
Bridgeport, Conn. A drive-in window and private parking facil- New Orleans, La. The new Gentilly branch of The 
ities are available at the new North End branch of the Bridgeport- Hibernia National Bank has two walk-up and two 
City Trust Company. Note landscaping and large expanses of drive-in windows. Its functional design permits 
glass. An employee’s kitchen is located in the basement addition of new facilities when needed 
sal 
T 
Bank Building and Equipment Corp. of America 
St. Louis, Mo. Two new drive-in and three walk-up win- Safford, Ariz. A 90-foot cornice, bearing ceramic tile rep- 
dows have been integrated into the bank proper in re- licas of cattle brands of the region, overhangs the drive-in 
modeling of the Lucas Avenue and Ninth Street offices windows at the new $250,000 Safford branch of the Valley 
of the Bank of St. Louis National Bank. Note planters and inset windows , 
32 c Burroughs Clearing House # 














HEADLINE NEWS 


in September, 1871 


... the year La Monte 
introduced the first practical 
safety paper for checks 





Years ago, one headline should have fea- 
tured “Tamper-proof Checks Now Practi- 
cal!” Truly, George La Monte’s invention 
of the first practical safety paper has pro- 
foundly affected the field of financial trans- 
actions .. . and through it our daily lives. 
Today thousands of business dealings are 
speeded and simplified enormously through 
the convenience of checks. And now, as for 
decades, a majority of the nation’s leading 
banks choose La Monte Safety Paper for 
their checks . . . first in quality .. . first in 


protection . . . first in service. 
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¢ Ask your lithographer to 
show you samples ... or we 
will gladly send them direct. 
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SAFETY PAPER FOR CHECKS ~~ 


GEORGE LA MONTE & SON, NUTLEY 10, NEW JERSEY 


Clippings from 
NEW YORK TIMES 
September, 1871 








In the 15 minutes it takes to read 


debt wmelele) .@ (-) am 


... this Chicago bank spends 25 hours’ on its 
present foreign business! 


The St. Lawrence Seaway will boom the 
Mid-west’s export trade through Chicago. 
But this bank hasn’t waited for it. 

Right now, today, the Continental Illinois 
has a foreign department that is one of the 
biggest and busiest of any bank in America. 
For example, on one recent typical day this 
department exchanged 1454 cables, wires 
and pieces of mail with 45 foreign countries. 


There is no foreign banking accommoda- 
tion that the Continental cannot provide 
—and with a speed and completeness that 
will surprise you. 


We have access to over 33,500 banking 
offices over the world. We are within hours, 
even minutes, of them for the service of 
correspondents and their customers. 


What would you like in Katoomba? 


CONTINENTAL ILLINOIS NATIONAL BANK 


and Trust Company of Chicago 


Lock Box H, Chicago 90 


Member Federal Deposit Insurance Corporation 


Burroughs Clearing House 
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AND UNDIVIDED PROFITS 


bE CAPITAL FUNDS ano DEPOSITS 
The Citizens First National Bank of TYLER, Texas 
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Additional shares have been quickly marketed without any underwriting 


A PAIR OF EXAMPLES 








AISIVG BAMA CAPTTAL FUN 


How two medium-sized institutions have sought to keep 
pace with growth, and broaden local investor ownership 


use 





HIS article, on the problem of 

keeping bank capital in line with 

growing deposits and with local 
loan demands, is based on reports 
obtained from two medium-sized Texas 
banks. Both banks, the Citizens First 
National Bank of Tyler and The Cit- 
izens National Bank of Lubbock, are 
in expanding areas and have developed 
their own answers to the various 
phases of the capital funds issue. 

How the names of the two banks 
were selected is an interesting part of 
the article. As it happened, at the time 
Fred F. Florence became president of 
the American Bankers Association a 
year ago, he discussed the capital prob- 
lem at some length. He stressed the 
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By 
HENRY J. BOONE 


Editor, Burroughs Clearing House 


fact that more and more banks are 
finding it necessary to obtain new 
money in the capital markets and that 
the ownership of the banks is spread- 
ing out among the investing public. 
Admittedly, he said at the time, it 
is much easier for the larger banks to 
raise capital than the smaller ones. 
However, he added, instance after in- 
stance has occurred in the past few 
years where courageous bank manage- 
ments, proud of their achievements 
and confident of the future, have been 


able to find a genuine interest on the 
part of local citizens in investing in 
their banks. When Mr. Florence was 
asked later for examples of such small- 
er institutions, he named the two 
banks located in Tyler and Lubbock. 
Before going on to these banks, it 
should be stated even though it is well 
known, that Mr. Florence in his own 
bank, Republic National of Dallas, is 
a firm believer in a “strong capital, 
aggressive lending” position. 
Interviewed at Tyler, 100 miles east 
and south of Dallas, President B. F. 
Barnett of Citizens First National 
started by noting that questions on 
the ratio between capital and deposits 
and on the raising of capital, whether 
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Citizens First National Bank of Tyler, in East Texas 


Bolster capital with new money as well as retained earnings 


from present stockholders, the public, 
or by the means of retained earnings, 
are very likely to be controversial. 

For himself and his bank, he be- 
lieves that the proper proportion of 
capital to deposits must always be 
judged on the basis of the economic 
situation in which a bank lives. Take 
the situation in Tyler, he says. The 
predominant industry is oil and gas, 
but in addition, other industrial devel- 
opment in recent years has been rapid 
and substantial. Population has gone 
from 39,000 to over 50,000 in the past 
10 years, and in the same period the 
bank’s deposits have gone from $23,- 
949,825 to $33,468,836 at the end of 
last year. The area is not an agricul- 
tural community, except for cattle 
raising and rose growing. 

Among the many excellent organiza- 
tions that have been brought to Tyler, 
largely through the work of an indus- 
trial foundation formed in the city a 
few years ago, Mr. Barnett says, are: 
General Electric, with a $15 million 
plant, employing 15,000; National 
Homes, with a $1 million plant, em- 
ploying 1,000; Bryant Heater Division 
of Carrier Corporation, now enlarging 
its facilities and employing 500; 
Thompson Company, manufacturers of 
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heating equipment; Richardson Com- 
pany, rubber battery cases; and many 
other smaller firms. In addition, Mr. 
Barnett says, Tyler now has two large 
factories that make soil pipe, and about 
a year and a half ago the St. Louis 
Southwestern Railway Company, a 
division of Southern Pacific, moved its 
general headquarters from St. Louis 
to Tyler. The railway company is now 
building a $1 million office and will 
employ 1,200. 

In addition, Tyler is the center of 
the East Texas oil fields which pro- 
duce 250,000 barrels of oil per day. 

All of this industrial development 
means expanded credit demand, and 
it can be readily seen that a large 
lending limit is advantageous to the 
bank. That is a point, Mr. Barnett 
says, that became quite clear by 1949 
and that really marked the beginning 
of the bank’s present capital policy. 

As the chart on page 35 shows, at 
the end of 1948 the bank had deposits 
of $28,165,000 and capital funds of 
$1,380,000. In 1949, the capitalization 
was increased to $750,000 and surplus 
to $1,250,000 through the sale of new 
stock. From then to December 31, 1955, 
the bank changed the par value’of its 
capital stock from $20 to $10 a share 


and sold 25,000 new shares at $40 per 
share to stockholders. This, says Mr. 
Barnett, was done without any under- 
writing and the new shares were 
quickly marketed. 

Explaining the operation, he states 
that the bank deliberately kept the 
capitalization low, $1,000,000, and 
made the surplus large, $2,000,000, 
with undivided profits of approx- 
imately $600,000 in order to give the 
bank flexibility in the future to declare 
stock dividends and to reduce the div- 
idend burden if desirable. 


ITH the new $300,000 lending 

limit to any borrower, the bank 
felt that its field of service to the com- 
munity and trade territory had been 
broadened and that it could more suc- 
cessfully compete with its big but good 
friends in the money centers. As a re- 
sult of the increase, the bank had a 
capital funds to deposits ratio of 10.64 
per cent and a capital funds to risk 
assets ratio of 21.06 per cent. These 
figures, Mr. Barnett points out, are 
substantially above the average of 7.3 
per cent capital funds to deposits ratio, 
and the 15.4 per cent capital funds to 
risk assets ratio in all insured com- 
mercial banks, as reported by Govern- 
ment agencies for the end of 1955. 

In the short period that has elapsed 
since the new capital structure has 
been in effect, Mr. Barnett feels that 
his board’s conclusions on the move 
have already proved to be correct. He 
also feels that the time to raise new 
funds is when the money is readily 
available. 

What about the “ownership” of the 
bank? Mr. Barnett says his board of 
directors believes in a widely diver- 
sified stock ownership, and has built 
its shareholder group up to 648 in 
recent years. He thinks this is a much 
larger number than is found in most 
institutions the size of his. “We have 
one stockholder who owns 5.50 per cent 
of our capitalization,” he says, “one 
who owns 5.35 per cent and one who 


Promote stockholder relations 


President J. A. Hughes and Dr. D. M. Wig- 
gins, executive vice-president, at Lubbock 
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owns 4.72 per cent, and all of the rest 
are smaller percentages down to one 
share. 

“We definitely are of the opinion 
that the more shareholders we have in 
number, the more people we have work- 
ing for us in the community, and we 
also avoid any possibility of our bank’s 
being referred to as the personal prop- 
erty of one or two shareholders. In 
other words, we are owned by the 
people in the community in which we 
operate.” 

What about dividend policy? Over 
the years, Mr. Barnett says his bank’s 
dividend policy has been extremely 
liberal, representing from 65 to 70 per 
cent of net operating earnings. He 
feels this policy has been justified be- 
cause the bank is a growing institu- 
tion, and also that it was an important 
factor in enabling the bank to raise 
$1,000,000 of new capital quickly from 
present stockholders without cutside 
assistance. 

He states that local brokers handle 
the bank’s stock readily when any of it 
appears on the market. The stock is 
currently selling at $54 a share, has a 
book value of $36.77, and pays a reg- 
ular dividend of 40 cents quarterly 
with extras considered at the year-end. 


T the Citizens National Bank of 
Lubbock, Texas, President John 
A. Hughes and Dr. D. M. Wiggins, ex- 
ecutive vice-president, tell of their 
problem of keeping capital funds in 
line with an extremely rapid deposit 
growth. As in the case of the Tyler 
bank, Messrs. Hughes and Wiggins 
declare that they believe a_bank’s 
capital policy should be based upon 
and geared to the economic situation 
existing locally at a given time. 
Back of their emphasis on this sub- 
ject is their belief that a bank with 
a comparatively low capitalization is 
not in a position to take the risk that 
a growing economy may impose; more 
capital, they say, makes possible more 
risk, and at the same time an increase 


Lending limit is a factor 


At Tyler, President B. F. Barnett cites 


advantages of strong capital funds. 
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Deposit boom stretches capital ratio, but trend is reversed 


in the size of the individual loans. 

The capital structure of the Citizens 
National of Lubbock expanded even 
faster than in the case at Tyler, jump- 
ing from $687,528 to $4,636,461 in the 
past decade. But even this growth rate 
failed to keep pace with the tremen- 
dous gains in deposit made by the Lub- 
bock bank. As the chart on this page 
shows, however, last year the gap was 
narrowed by an aggregate gain of 
$1,358,536 in capital funds over the 
preceding year. 

Lubbock is 300 miles northwest of 
Dallas and is situated at the base of 
the Texas Panhandle region. The city’s 
economy today is a thriving, expand- 
ing one. In eight years the population 
has more than doubled, jumping from 
60,000 to 132,000. In that period, the 
bank’s deposits have increased from 
$36,355,454 to $55,060,645. 

The Citizens National’s trade area 
extends beyond Lubbock in a hundred- 
mile radius, and encompasses a min- 
imum total population of one-half mil- 
lion. In the area there are thousands 
of acres of irrigated cotton and other 
farm lands; far-flung acres from 
which thousands of barrels of oil flow 
daily; and still thousands of other 
acres on which huge cattle herds graze. 

Dr. Wiggins explains that the ad- 
vances made as a result of “scientific 
know-how” in agriculture through 
irrigation, in greater mechanization 
of farms and ranches, and in increased 
oil production, have made a jobbing 
center of Lubbock. “Our industries and 
our jobbing activities all contribute 
to our bank’s business,” he adds. 

By the end of 1947 the bank had 


deposits of $38,816,713 and capital 
funds of $778,927. Although in the 
twelve months that followed the total 
deposits of the bank dropped by some 
$2 million, the bank strengthened its 
capitalization by more than tripling 
the undivided profits account and add- 
ing $300,000 to capital stock. By the 
end of 1948 the bank was able to meet 
credit requirements of Lubbock and 
its trade area that grew to be twice 
as great between the end of 1948 and 
the end of 1949. In that. one-year 
period, loans and discounts increased 
from $8,913,074 to $19,166,475. 


CHART of the bank’s growth in 

the past fifteen years, Dr. Wiggins 
states, indicates a “plateau process” 
that is typical of healthy growth in 
any business organization. The bank 
in meeting the needs of the community 
has climbed to a new plateau at inter- 
vals, then remained there a sufficient 
time to “polish up” or to consolidate 
gains preparatory to reaching for the 
next plateau in the growth process. 

The bank’s present plateau (indi- 
cated in the chart on this page) was 
reached in 1955, Dr. Wiggins adds, 
when the bank again increased its 
capital stock, in addition to making 
further heavy additions to surplus and 
undivided profits. 

Dr. Wiggins said that at the meet- 
ing called to consider the recent stock 
issue, the sale was promptly and 
unanimously approved. Moreover, he 
said, a number of the major stock- 
holders readily waived their stock 
rights, with the result that the issue 

See BANK CAPITAL FUNDS—-Page 94 
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To retain savings customers in a competitive area 
this bank is featuring passbook loans, made 
available quickly at low rate 


PROMOT 
Automat 


By 
GEORGE B. HARRIS, IE 


Advertising Manager, 
San Diego Trust and Savings Bank, 
San Diego 12, California 


OW can we attract savings de- 
posits in the face of the 3% div- 
idend rate widely advertised by 

non-bank competitive institutions in 
our area? 

Even if the problem faced by our 
advertising committee was not unique 
during the spring months when our 
July transfer period campaign was be- 
ing prepared, it was certainly difficult. 

Obviously, to even retain our cur- 
rent deposits, a strong campaign fea- 
turing something new and different 
was needed. 

Of all the common features of a 
savings account, only one—the priv- 
ilege of using the passbook as col- 
lateral for a loan—had never received 
much attention in financial advertis- 
ing. Nor had any institution developed 
abbreviated setup procedures to cap- 
italize on the inherent characteristics 
of passbook loans. 

A quick survey of the bank’s cen- 
tral information file proved that many 
savings customers were also current- 
ly borrowing for various reasons. 
Apparently people are often loath to 
withdraw savings to finance autos, 
appliances or personal items, prefer- 
ring to borrow instead, and be provid- 
ed with an obligated repayment plan. 

Practically all savings institutions 
permit passbook loans, but customers 
seldom request them. Apparently we 
have mistakenly assumed that the pub- 
lic is aware of the possibilities. The 
first institution to streamline and pro- 
mote the plan would have the kind of 
fresh and different angle that our cam- 
paign needed. 


38 











SAVINGS Vid al 
Loan Plan 














Staff members spread the news, solicit savings accounts 


Without advertising the fact, our 
bank has been making passbook loans 
for years, and at 4% discount on both 
an installment and demand basis. 

Because of the comparatively sim- 
ple clerical work involved, and because 
of the total absence of losses, these 
loans were also profitable. 

Success in promoting the plan lay in 
offering it as a privilege, an added 
benefit to our savings customers. And 
a title which embodied this objective 
with some of the most attractive fea- 
tures was required. 


Consideration was first given to 
“4% Loan Privilege,” since 4% is 
easily the lowest discount rate avail- 
able in San Diego. However, the 
bank’s policy against rate advertising 
ruled this out. A good substitute was 
found in “Automatic Loan Privilege,” 
because it emphasized the speed and 
ease of application. Even an outright 
deadbeat is a qualified borrower if he 
has a savings account to pledge. 

Two advantages of the passbook 
loan, the “perfect” nature of the col- 
lateral and the simple setup proce- 
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EVER NEED MONEY? 


dure, made these details of the plan 
possible: 

1. No credit check is necessary. 

2. No consultation with a loan of- 
ficer is required, and the customer 
does not have to reveal the purpose of 
his loan. 

8. The loans are limited only by the 


number, and the customer’s name and 
address. 

The loan officer prepares the note 
and places a hold, for the amount of 
the loan, on the savings ledger. Then 
a note teller prepares a loan ledger, 
payment book and collateral receipt 
for the passbook, and hands the cus- 


balance of the savings account. tomer his cash. 

4. A counter style application form The entire process can be completed 
can be used on which the customer’ within 10 minutes. Only the most sub- 
lists the only information necessary _ stantial customers have ever been able 
and considerable time is saved over’ to borrow so quickly. 
most loan types. Our advertising 
states that “you get the money almost UR promotional campaign was 
as fast as you can sign your name.” limited to newspaper, direct mail, 

5. Use of the application form per- and lobby displays so as to keep the 
mits the loan to be made by mail. advertising expense within the cur- 
When the application and passbook are’ rent budget, and to test reaction to 
and lower interest cost received, we prepare a note and mail _ the plan economically. 
it back immediately. After the signed Four weekly 3-column 14-inch ads 
note is returned, we set the loan up’ were placed in the morning and eve- 
and a cashier’s check goes out by re- ning papers starting early in June. 
iget the uniieiny yout aaied twists op ulenoek ob tant a0 turn mail. During the transfer period, July 1 to 
you cas sign your namé. Third, beceust your savings 6. Savings interest continues unin- 10, the insertion rate was doubled. A 
terrupted while the loan is in force. brochure which included an applica- 

7. Savings withdrawals are per-_ tion form and explained the plan, and 





YOU MAY NOW HAVE AN 


a AUTOMATIC LOAN PRIVILEGE 
7 IF YOUR SAVINGS ACCOUNT IS HERE AT 
THE SAN DIEGO BANK 


This Automatic Loan Plan benefits you in three 


worthwhile ways: undisturbed savings, rapid service, 


First, when a money need comes, you don't have 
to dip into savings to meet it. You borrow instead 


and keep that hard-earned nest egg intact. Second, you 


secure your loan, you pay a smaller, preferential rate of interest. 


You see, we think someone with a savings account is a z ‘: 
mitted at any time, down to the cur- a “Memo from the Cashier” announc- 
special sort of person who should be treated in a special 2 Dates . 
sort of way. You can prove it yourself, right now; call on us rent unpaid balance of the loan. ing the new privilege, were mailed to 


To keep the loans profitable, we 5,000 professional and business people 
require a $7 minimum discount charge in the city. 
and discourage monthly payments of Lobby displays which tied in with 


€ 
San Diego less than $10. the newspaper campaign were also 


The comparatively simple setup used. In addition, the staff was in- 
gavinges Dank 


ie procedure is initiated when the cus- formed of the plan well ahead of its 
Savings tomer presents an application form introduction and was invited to spread 
+ SAN DIEGO, CALIFORNIA listing the amount to be borrowed, the the news and to solicit accounts. For- 





size of the monthly payments desired tunately, we have a Staff Sales Pro- 
(or the date on which the full amount gram, which provides incentives to 
is to be repaid), the savings passbook See PROMOTING SAVINGS—Page 96 








Newspaper announcement 












































rT 
| the HOW TO MAKE 
_AN AUTOMATIC \ s 
—> You don’t have to dip into SAN DIEGO BANK / 3 
 wseed vp 4 Meine boy wae SAVINGS ACCOUNT iL 
earned nest egg intact. LOAN... 2 
You get the money you need re) 5 
from us almost as fast as you AT THE BANK on 
can sign your name. p= F 
1. Hand the completed A i 
=> ‘ yb ge Loan Application Form and your S : * 9 
the slightest delay. San Diego Bank Savings Passbook = on " 
Oks antes hand maces to any one of our Loan Officers. al i i 
limited only by aegis of your . He will quickly prepare your o t ‘s =_ i 
Savings Account. note for you. a. z > ; i q 
You poy 2 smaller, peeferential . Your money will be ready ¢< 2 
aicakt I immediately. z i i t R 
5 E 
Your savings go on earning 6 & « 3 
full interest for you while your MAIL g 3 
~ loam i in Sones. Mail the completed - i a i 
i pleted Automatic 3 R 
No explanation of purpose Loan Application F and R gem 
ro borrowing Pog cam San Diego Bank Passbook L f i a. i z é 
= an — Savings our Automatic Loan Department. E i 4. 
— : - We will send your prepared note . . ¥ E 3 
‘ SIXTH AND BROADWAY If YOU doo't have a SAN to you by semen mail. = ii Ts a. 
] e DIEGO BANK . A cashier's check, payable to you, °) $ ‘me LUt3 
San Diego will arrive by mail on the k 
‘ i morning after we receive your » 3 § \ 
ett Bank an 2 - 
SAN DIEGO, CALIFORNIA 
: Key to promoting the plan lay in offering it as a privilege, an added benefit to customers 
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A thought-provoking article on the subject of 
future bank growth and the question of 
its effect on today’s decisions 


Projecting Economic Growth 


and We; 


N recent years, various aspects of 
| the long-term growth of the Ameri- 

can economy have been the subject 
of considerable research and interest. 
Projections have been made of the 
needs of the economy at some future 
date as a result of population growth, 
technological advances, and changes in 
the distribution of the national 
income. Based on these findings it has 
been possible to project the level of 
production required to satisfy the 
needs of the economy at some partic- 
ular time. One such projection of the 
level of Gross National Product made 
by the Joint Economic Committee of 
the Congress estimates that the value 
of the total output of goods and serv- 
ices of the United States in 1965 will 
be $535 billion, or about 38 per cent 
above the level of 1955. 

These projections have stimu- 
lated American businessmen to give 
increasing thought to the long range 
possibilities, opportunities and needs 
of their respective industries. The 
steel industry, for example, has 
announced intentions to expand its 
capacity significantly. The oil indus- 
try is another that has taken note of 
the demands of its 1965 market, and 
is considering techniques to intensify 
crude oil exploration. Throughout 
industry, it has become an acceptable 
analytical technique, when planning 
expansion programs, to relate them to 
projections of total national economic 
activity and growth. 

Recently, many banks have modern- 
ized and expanded their facilities to 
better accommodate the growing 
demand for banking services as their 
communities have developed and 
grown. However, there has been little 
discussion of the future demand for 
such services. Few annual reports of 
banks, for example, mention any need 
for expansion programs designed to 
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LAND DEPOSITS 


By WILLIAM J. KORSVIK 


Assistant Cashier, 
The First National Bank of Chicago, 
Chicago 90, Illinois 


and 
PAUL C. WRAY. JR. 


Security Analyst, 
The First National Bank of Chicago, 
Chicago 90, Illinois 


care for the increased demand for 
bank services. The impression exists, 
whether right or wrong, that banks 
feel their growth will not be signifi- 
cant or that advance planning is not 
necessary. 

Actually there is historical evidence 
that indicates that the banking sys- 
tem in the next decade will experience 
a growth comparable to that projected 
for the total economy. This, in turn, 
suggests that some advance planning 
should be considered by bank man- 
agement. 

Specifically, a marked relationship 
has existed in the past between the 
money supply and economic activity. 
In other words, as the economy of our 
nation expanded and the output of 
goods and services increased, currency 
in circulation and adjusted demand 
deposits in the commercial banks of 
the nation, i.e., the money supply, also 
increased. Of primary interest to the 
banker is the fact that in the past 
demand deposits (which account for 
about 88 per cent of the money sup- 
ply) expanded as the economy grew 
and developed. This relationship is 
readily apparent from the chart on 
page 41 which traces the growth of 
national income and demand deposits 
adjusted for the relatively short 
period 1929 through 1955. 

The pattern traced by these curves 
is strikingly similar. The one excep- 
tion to the generally upward move- 
ment occurred in the early thirties 


when both national income and depos- 
its declined for several years in a row. 
This is to say, that as national income 
declined, the demand funds on deposit 
in the nation’s banks declined. Con- 
versely, when the income of the nation 
rose, demand deposits behaved in a 
like manner and also increased. Thus 
in the past quarter century, national 
income increased 270 per cent from 
$87.8 billion in 1929 to $322.3 billion 
in 1955, while demand deposits in the 


same period increased about 378 per 


cent from about $23 billion in 1929 to 
$110 billion in 1955. 

Furthermore, the relationship be- 
tween national income and aggregate 
deposits has been maintained within a 
fairly narrow range. Specifically, dur- 
ing the entire period, the ratio of 
demand deposits to national income 
averaged 37 per cent and_ varied 
within a range of 26 to 46 per cent. In 
1955, the ratio was just below the 
average for the period, or about 35 
per cent. 

That this relationship has_ been 
maintained is even more remarkable 
when one considers some of the fac- 
tors that may alter it. These include: 
(1) changes in the velocity of money 
or speed with which money passes 
from person to person; (2) changes or 
variations in the behavior patterns of 
people involving the amount of funds 
they choose to hold on deposit in 
banks; and, (3) changes in the eff- 
ciency of money, i.e., variation in the 
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THE TREND OF NATIONAL INCOME AND DEMAND DEPOSITS, PROJECTED TO 1965 
$600 $600 
500 500 
400 2-022 T sp 
oo? é 
300 zero 300 
of 
\7 
200 ad 200 
NATIONAL INCOME~ ,<**7=*7 
t 
e ® 
= / 9 0?® : . 
re) 100 yi —_ 0° 100 re) 
ae /- = 0 . 
7 80 N VA antl uw 
4 7 80 ° 
» 10 ‘ pine! A nm 2 
5 60 —- 37 : é.. 6 8 
==) cd 4 a) 
+ 7 7 ‘NX DEMAND DEPOSITS (ADJUSTED) ” 
40 bas 7 ALL COMMERCIAL BANKS 40 
, — : 
0 /: 90 
NK 7 SOURCES: DEPARTMENT OF COMMERCE; 
FEDERAL RESERVE BULLETIN; 
POTENTIAL ECONOMIC GROWTH OF THE U.S. 
DURING THE NEXT DECADE, JOINT COMMITTEE 
PRINT, 83°¢ CONGRESS, 2nd SESSION. 
pobttiizinpzastisiptijg stage Pe eee 
1930 35 40 45 50 55 60 1965 














A marked relationship has existed in the past between the money supply and economic activity 


volume of sales transacted by business 
per dollar of bank deposits. In other 
words, in periods of high economic 
activity, deposit turnover tends to 
increase, whereas in periods of reces- 
sion the volume of bank debits to total 
deposits tends to decline. Similarly, in 
periods of prosperity bank balances 
tend to increase and to decline during 
periods of economic inactivity. Fin- 
ally, in periods of expansion as credit 
becomes tight and interest rates rise, 
corporate treasurers tend to reduce 
balances and/or to conduct an increas- 
ing volume business with no increase 
in balances. All these factors tend to 
alter the ratio of total demand depos- 
its to national income. However, de- 
spite the operation of these economic 
variables, the ratio of total demand 
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deposits to national income has moved 
within the fairly narrow margins 
cited earlier. 

Admittedly, there is no law, divine 
or otherwise, which requires that the 
future must necessarily follow the 
growth pattern of the past. However, 
the evidence strongly suggests that 
the relationship between the volume 
of demand deposits in the nation’s 
banks and economic activity will tend 
to be maintained in the period ahead. 

On the assumption that the rela- 
tionship will be maintained, it is pos- 
sible to suggest the probable level of 
demand deposits in 1965, using as 
a guide the projections of eco- 
nomic growth made by the Joint Eco- 
nomic Committee previously men- 
tioned. Based on this level of 


production, national income in 1965 
will total about $445 billion. Demand 
deposits, in turn, should total about 
$150 billion in 1965 as compared to 
about $110 billion as of the end of 
December, 1955, an increase of about 
36 per cent. 

An increase in deposits of such pro- 
portions over the next ten years has 
significant implications for present 
day bankers. One of the obvious con- 
sequences placed upon management is 
the responsibility to prepare for an 
expansion in operations. To operate 
and manage the banks of the system 
whose deposits are approximately 35 
to 40 per cent greater than those of 
today will require enlarged staffs and 
management teams. (The past operat- 

See FUTURE DEMAND DEPOSITS—Page 96 
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Some of the points of difference in the 
world’s two major banking systems 


/he Contrast Between 
DRITISH and U.S. BANKING 


MAJOR difference between the 

British and American banking 

systems is in the greater flexibil- 
ity enjoyed by the British. It can be 
said in effect that there are no bank- 
ing laws in Britain; British banking 
is a self-policing industry. This ap- 
pears to suit the national character. It 
runs by way of gentlemen’s agree- 
ments and experience in contrast to 
many other countries such as the 
United States, where banking is con- 





COVER PICTURE 


View of main banking hall at head- 
office of Lloyds Bank Limited in the 
City of London 





By 
FRANK PLACHY 


London Correspondent 


trolled by laws that are of a limiting 
nature. 

The contrast between the two sys- 
tems was shown in the early 1930’s, 
when the so-called “bank holiday” took 
place in the United States. The banks 
there had no option but to close— 
many never to open again. Here rig- 
idity worked to a disadvantage. 

British banks during this period 
had a rough time as well, but if any of 
them became insolvent nobody ever 
heard about it. Bank policy and opera- 
tion are left solely to the judgment of 


the directors. All of the London 
clearing banks publish detailed state- 
ments of condition, as do most private 
banking institutions, but under the 
Companies’ Act banks, like insurance 
and shipping companies, are not com- 
pelled to disclose their reserves. What 
their real condition is at any particu- 
lar moment can only be guessed. Dur- 
ing the past two years there has been 
a tremendous slump in the value of 
Government and other fixed-interest 
securities, and the banks have had to 
suffer heavy paper losses on the hold- 
ings of such securities. However, most 
of these are short-term holdings and 
there is no law to compel the banks to 
disclose losses. Some, when issuing 
their annual statements of condition, 


A similarity: bank construction and modernization is active in England, as in America 


Head-office of Barclays Bank being erected in Old Broad Street, London. 


From here more than 1,000 foreign branches will be administered 
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New headquarters of United Dominions Trust Ltd., 
located in Eastcheap, London 
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Lloyds Bank head-office is in Lombard Street, banking center for 500 years 


Not closely regulated by law, the British banks aré “‘self-policed” 


have said frankly that the book value 
of their investments was higher than 
market value, but this in no way 
caused public concern. 

The truth is that it would be prac- 
tically an impossibility for a British 
bank of any consequence to fail. Bank- 
ing in Britain, in spite of the vigor- 
ous competition for business, is essen- 
tially a tightly knitted community 
with integrity and caution as its twin 
pillars. If any bank got into trouble 
the Treasury, through its control of 
the nationalized Bank of England and 
its influence with the banking indus- 
try in general, would quickly come to 
the aid of the troubled institution. 
This would not have been true a cen- 
tury ago, when there was trouble in 
plenty, but it is so today. 

A great advantage for British bank- 
ing is that there are no legal liquidity 
rules. For many years the banks have 
voluntarily observed a liquidity ratio 
of about 33 per cent, and experience 
has shown that this is ample. Another 
advantage which those banks with 
foreign branch. systems have enjoyed 
is that they have been able to employ 
their funds in whatever part of the 
world seemed most suitable. This ad- 
vantage is beginning to need qualifi- 
cation because of the growth of na- 
tionalism and the organization of cen- 
tral banks in countries which have un- 
til recently relied on London for their 
banking facilities. 

Such central banks are being 
formed, or are contemplated, in Ni- 
geria and other central African ter- 
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ritories, in Singapore and Malaya, and 
in several other British territories 
now approaching _ self-government. 
These central banks, as in Australia, 
exhibit a tendency to compel the com- 
mercial banks to keep a considerable 
part of their deposits with the central 
bank. Opinion in London is that this is 
bad banking practice but the British 
banks will probably have to conform. 
There was a somewhat similar situa- 
tion a few years ago in Texas, where 
the state ordered insurance compa- 


nies to invest their reserves in the 
state and some of the companies With- 
drew. 

Through subsidiaries most of the 
big British banks, except the Midland, 
have widespread foreign branch sys- 
tems. For instance Barclays (Domin- 
ion, Colonial and Overseas) Ltd., has 
just. opened its 1,000th branch, located 
in Kenya, in Central Africa. It might 
be thought that these extensive branch 
systems would create difficult adminis- 
trative problems in London, but this is 
not the case. The greatest possible de- 
gree of decentralization is settled pol- 
icy. Local boards of directors, in close 
touch with their own branches and 
the problems of their territories, de- 
cide all but the highest matters of 
policy. British insurance companies 
follow the same policy in their world- 
wide affairs and it. works as well for 
them as for the banks. 

With all their many advantages in 
flexibility of policy and administra- 
tion, British banks have plenty of 
headaches. Since about the end of 
World War I the picture of British 
banking has changed greatly, and 
many problems which have come up 
since then remain unsolved, although 
in some directions events are supply- 
ing solutions. 

British banking was based until 
comparatively recently on people of 
means, and on substantial businesses. 
Both these classes carried large bal- 
ances on current account and such 
questions as service charges did not 
come up. Now the people of means 
have been virtually liquidated through 
taxation. Moreover, a rapidly increas- 
ing number of big businesses are able 
to finance themselves. Many do not 
need to borrow and see no need for 
keeping bank balances any larger than 


Decentralization of administration is heavily emphasized 


Midland Bank organization chart shows management committee setup 





MIDLAND BANK LIMITED 
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J. Smith, Esq. 
IN ACCOUNT 
we ~6MIDLAND BANK LIMITED 
CHARING CROSS BRANCH 
449, STRAND, W.C. 2. 
1956 DEBIT CREDIT BALANCE ee 
MAR 15°56 -37.19. 200 
MAR 15°56 813 2. 0. 0- 
MAR 15°56 816 4. 0. 0- 43.19. 20 
MAR 16°56 814 2. 0. 0- . 
MAR 16°56 CBK 5. O- : 
MAR1696 179 3. 0, O- U.S.A. Cge, 17.18. 9+ 31. 5. 50 
MAR 206 617 3. 0. O- 
MAR 206 797 3. 0. O- 37. 5. 500 
MAR2156 818 1. 0. 0- 
MAR 21°56 819 3. 0..0- 
MAR21°56 815 5.17. 0=- 47. 2. So 
MAR 226 861 2. 0. O- 49. 2, Spo 
MAR 23'56 862 2. 0. 0=- 
MAR 23'56 820 6.16. 7- 57.19. 090 
MAR 2456 863 2. 0. O- 59.19. 000 
MAR 27°56 CHS 3. 4.1i- 63. 3.119 
MAR 27°56 864 2. 0, O- 65. 3.110 
MAR 28'56 866 3. 0. 0- 
MAR 28°56 867 * 10 0- SAL 65.16. 8+ 3. 7, 32 
MAR 29°56 868 3. 0. O- 6. 7, HO 
MAR 31'56 869 2. 0. O- 8. 7. 300 
APR 456 870 2. 0 O=- 10. 7. 300° 
APR 556 609 25. 0. 0- 
APR 5996 872 3. 0. O=- 38. 7, 300 
ABBREVIATIONS . 
ADJ. ADJUSTMENT ~ CPN. Coupons LNS. Loans SUP. SUPPLEMENTARY 
CBK. CHEQuE Book DA. To on From Deposit A/c, PST. PER Post List As ENCLOSED 
CHS. CHARGES ON A/c, Div Divineno SOS. SUNDRIES UPD. UNPaID 
COM. COMMISSION , INT. INTEREST SUB. SUBSCRIPTION 
THIS GTATEMENT SHOULD BE CAREFULLY FILED AWAY !N THE WALLET PROVIDED. 


Overdraft provision is main difference in check statement 


required for normal working capital. 

Meanwhile competition for business 
has‘ brought in small checking ac- 
counts by the thousands until it is 
probable that as high a percentage of 
people in Britain have checking ac- 
counts as in the United States. A large 
section of these accounts is uneco- 
nomic to service. It is estimated that 
it costs a shilling to handle each indi- 
vidual check and that something like 
the American system of bank charges 
will have to be installed, but so far the 
banks have been unable to agree 
among themselves what plan to adopt. 

Expenses of operation have risen 
rapidly in British banks in _ recent 
years. The high cost of living and 
heavy taxation have compelled the 
banks to raise salaries to an amount 
that would have amazed a former 
generation of bank workers. Fuel, 
transport, printing and in fact every 
expense has risen and only the rise in 
interest rates over the past two years 
has prevented a more serious earnings 
problem. 

One expense factor which has 
caused much debate is the question of 
how much information to give on the 
customer’s statement. The Westmin- 
ster Bank, as shown by an example on 
this page, gives a maximum of data. 
This is good publicity for use in ad- 
vertising, but many bank men feel 
that it will eventually be found too 
expensive in salaries, added to which 
is the fact that the banks have great 
difficulty in recruiting girl machine 
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operators, largely due to their dislike 
of Saturday work when their friends 
are enjoying a five-day week. 

The Midland Bank and many other 
banks feel that the number of the 
customer’s check, and such other in- 
formation as is clearly necessary, is 
adequate. The sample sheet of a Mid- 
land Bank statement shows how this 
works in practice. The sheet opens 
with an overdraft of £37-19-2. After 
three checks have been debited there 
is a debit of five shillings; the cus- 
tomer has drawn a book of 30 checks, 
each with a two-penny stamp. The 
bank supplies the checkbook and the 
five shillings goes to the Government. 








Next comes a credit of £17-18-9. 
This indicates that the customer has 
deposited an American dollar check. 
On March 27 there is a debit of £3-4- 
11. This is interest at 6 per cent on 
the customer’s overdraft for the pre- 
vious quarter, together with a small 
charge calculated by the branch man- 
ager by rule of thumb. The credit item 
marked SAL indicates that an em- 
ployer has sent in a salary check di- 
rect to the bank. Many large employ- 
ers send one check to the head office 
of the bank to be credited to the 
accounts of their employees who are 
customers with that particular bank, 
as in this case. 


HERE is one field in which the 

British banking trend is toward 
American ideas. This is the financing 
of instalment selling, in Britain called 
hire-purchase, of everything from au- 
tomobiles to future holiday trips. With 
full employment at high wages seem- 
ingly assured, dealers in television 
sets, radios, furniture, motorcycles, 
and a wide range of other goods were 
able to do a tremendous business by 
persuading their customers to mort- 
gage their future earnings. 

This situation was obviously con- 
tributing to the heavy inflation al. 
ready a fact in Britain and was get- 
ting out of hand. About two years ago 
the Government, acting through the 
Bank of England and the Committee 
of the London Clearing Bankers, 
asked the banks to shut down on this 
form of credit. With one exception in 
Scotland, British banks had only indi- 
rectly been associated with instalment 
selling. This was by granting loans to 
sellers of radios, etc., to enable them 
to sell to the public on credit which 
often extended to 36 months. 

When the banks shut down on these 
borrowers iti compliance with the Gov- 
ernment’s request, a host of small 

See BRITISH BANKING CONTRASTS—Page 98 


This highly complete statement includes names of payees 
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WESTMINSTER BANK LIMITED 
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DATE PARTICULARS DEBITS CREDITS BALANCE 
16 FEB 56 BALANCE FORWARD 116.10. 1 # 
17 FEB 56] Gas BOARD 4.16.0 fitiat «# 
18 FEB 56] SELF 15. 0.0 

REVENUE STAMPS ON CHEQUES 4.0 96.10. 1 
20 FEB 5S6/ PATTERSON 4. 0.0 9210.1 # 
21 FEB 56 CASH 6 0.0 98.10.1 
23 FEB 56/seLF 5. 0.0 93.10.11 # 
25 FEB 56 SALARY eee 144.13.5 
1 WAR 56 OEFENCE BONDS. 3.10.0 148. 3.5% 
3 WAR 5S6| RAILWAY EXECUTIVE a 2s 
MILLWARD 3. 15. 0 138. 19.11 # 
6 WAR 56/ SELF 15. 0.0 123. 19.11 # 
9 MAK 56| POSTMASTER GENERAL 5. 4.0 118. 15.07 # 
12 MAR 56] SELF 10. 0.0 108. 15.11 # 
15 WAR 56 LEEDS 25. 0.0 133. 15.11 
16 WAR 56) ELECTRICITY BOARD 3. 16.5 129.19.6 * 
17 WAR 56 | SELF 10. 0.0 119. 19.6 * 
19 WAR 56| CORNER STORES 12. 10.0 
SEAVIEW HOTEL & 6.0 1o1 
23 MAR 56 | WESTSIDE TENNIS cLUB 4.14.6 * . 
DIt¥ X-Y¥ez.c0. 
ot Gk Silene a he 3.17.0 100. 6.0 # 
SALARY 21. 6,3 136.12.3 # 
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When clients ask 
about the West 


| reach for my \ 
MOA Factfile!” 


“TPs surprising how many of the bank’s 
Cc ~ 
clients are ‘looking West’ these days—ask- 
ing for information and advice about 
Cc 
locating branch plants there. To answer 
their wide range of questions, a 
banker needs a handy, up-to-the- 
minute reference source. One of 


the best is the MOA Factfile.” 


Yes. The MOA Factfile is a good reference source. 
In it are Data Sheets answering almost every ques- 
tion an expansion-minded executive could ask about 
the Metropolitan Oakland Area, which includes all 
of Alameda County, California. 


In effect, it’s a “pre-plant survey” of Climate, Labor, 
Markets, Distribution and Transportation, and Liv- 
ing Conditions, with facts kept up-to-date through 
frequent revisions. 


224 nationally-known firms now have plants in 
Alameda County, on the mainland side of 
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“ON THE MAINLAND SIDE OF SAN FRANCISCO BAY” 
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Gentlemen: Please send me 


Title 


Address_ 


City 


Number One Population Center, with 57,000 more 
population than San Francisco County. 


Sooner or later some of your clients will be inter- 
ested in this area. Be prepared to answer all their 
questions by using the MOA Factfile and the special 
Industrial Survey Reports made available with it. 


JUST CLIP AND MAIL THE COUPON BELOW —TODAY. 
It will bring you your MOA Factfile containing all cur- 
rent Data Sheets and make sure you get new Data Sheets 


as they are issued. 


METROPOLITAN OAKLAND AREA 


SUITE 302 + 1320 WEBSTER STREET +» OAKLAND 12, CALIFORNIA 


_______sets of the New MOA FAcTFILe. 








Name of Bank 








State 








Don't waste your time trying 
to get answers about shipping, com- 
munications, fashion, finance, or any 
other markets centered in New York 
when it’s so easy to call your man at 
the Irving. 

He knows his way around New 
York .. . knows whom to contact for 
what . . . has a corps of experts to 
call on when he needs them. He is 











Got a problem with a New York angle? 


always ready to help out-of-town 
bankers get the service they need for 
themselves or their customers in this 
highly specialized city. 

What’s more, no matter how 
routine or complex your question 
may be, your man at the Irving is 
happy to go to work on it. Feel free 
to get in touch with him just as you 
would a member of your own staff. 


IRVING TRUST COMPANY 


One Wall Street, New York 15, N.Y. 


Capital Funds over $126,000,000 


Wituam N. Enstrom, Chairman of the Board 


Total Assets over $1,500,000,000 


Ricuarp H. West, President 


Domestic Banking Division, NoLran HarriGan, Senior Vice President in Charge 
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WASHINGTON VIEWPOINT 








Cumulative Voting Bill 
Stirred Up Deep Issues 


Congress adjourned without pass- 
ing the bill to outlaw cumulative vot- 
ing of shares for national bank direc- 
tors. When the final gavel fell, the bill 
was on the brink of passage by the 
House; it had already been cleared by 
the Senate. But a last-minute surge of 
opposition convinced Speaker Sam 
Rayburn and House Majority Leader 
John McCormack that it would be fu- 
tile to try for a vote during the closing 
hours of the 84th Congress. 

The well-spring of rear-guard oppo- 
sition that blocked action on the bill 
was the sudden awakening by groups 
of persons who invest in bank shares, 
aroused to some degree by dealers in 
bank shares. Effective protests from 
this unorganized group laid bare the 
real issue at stake, namely, whether 
the public interest in steady capital 
accumulation in the banking system is 
of sufficient moment to justify an in- 
vasion of the voting rights of stock- 
holders whose holdings are measured 
in value by the dividends they receive. 

Most of the testimony presented to 
the House and Senate Banking Com- 
mittees treated the question from the 
standpoint of minority rights. In a 
political forum, when an issue relating 
to minority rights arises, it tends 
to become dominant and to draw at- 
tention away from other elements of a 
question. That is what happened on 
the cumulative voting bill—the real 
dollars-and-cents point of the debate 
became sidetracked as the force and 
fury of the argument highballed along 
on the high rails. 

The minority rights issue was bas- 
ically simple, and lent itself 
ily to energetic if not very profound 


read- | 


debate. Defenders of cumulative vot- | 


ing declared that this device was their 


only safeguard against being tram- | 
pled by a roughshod majority. As one 


banker-director put it, a bank needs a 
minority stockholder on the board to 
lay a restraining hand on executives’ 


salary increases and “keep an eye on | 
the trips to New York.” Supporters of | 


the bill to abolish cumulative voting 
based their case on the theme that a 
stockholder who would avail himself 
of the cumulative voting weapon is 
serving his own interest and not that 
of the bank and the community, and is 
therefore not a desirable person to 
have on the board. Variations of these 
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By JOHN DONOGHUE 


Washington Correspondent 


viewpoints were tossed back and forth 
during both series of hearings. 

Not the spoken words but the back- 
drop of unspoken ideas and themes 
only lightly touched brought out the 
real question: Which is of greater im- 
portance, management’s objective to 
build capital or a stockholder’s objec- 
tive to build up the price he can get 
for his shares? Rep. Henry O. Talle, 
Iowa Republican, shot close to the 
mark during the House hearings when 
he strongly commended bankers sup- 
porting the bill for their interest in 
plowing profits back into capital to 
keep pace with the steady growth of 
deposits. Mr. Talle, who becomes 
chairman of the House Banking Com- 
mittee next year if the House goes 
Republican, definitely takes the side of 
management. 

Critics of the bill have complained, 
and probably correctly, that abolition 
of cumulative voting will make bank 
shares less attractive to investors. 


There were witnesses who said that 
the mere threat of precipitating a 
cumulative voting contest was suffi- 
cient to persuade their bank boards to 
follow dividend policies more to their 
liking. Thus cumulative voting is a 
precious right in the view of an in- 
vestor whose chief interest is in de- 
veloping dividend income and capital 
gains. 

For these reasons, it becomes clear 
why the Comptroller of the Currency 
and the Federal Deposit Insurance 
Corporation are in favor of the bill. 
Both are constantly pressing the 
banks to keep up enlarging their capi- 
tal base in step with the growth of de- 
posits in a steadily expanding national 
economy. This, of course, runs counter 
to the aims of investor-type stock- 
holders, for it means shorter divi- 
dends. Bank management, standing in 
between, is subject to the realities of 
stern-faced supervision and also har- 
bors a natural inclination to fill out 














When you think of Baltimore, 
think of 
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Complete correspondent banking facilities 


Capital funds over $15,000,000 
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Many office machines use marginal pre- 
punched forms. And the records you make 
with this modern efficiency system are 
valuable. How do you file them? 

The best way is to bind them in Acco 
Pin Prong Binders equipped with special 
narrow prongs to accommodate the small 
holes in the record sheets. Your records 
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will then be safely bound for temporary or 
permanent filing — always in order, always 
neat, always available. 

Acco Pin Prong “9000” line of Binders 
come in many sizes and are available in 
your choice of genuine pressboard (5 
colors) or heavy binder board covered 
with canvas or black pebble grain eloth. 
Your stationer will supply you. Ask him. 


ACCO PRODUCTS, Ine. 
Ogdensburg, N. Y. 


In Canada: Acco Canadian Co., Ltd., Toronto 
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the capital cushion; thus a board of 
directors sympathetic to the manage- 
ment viewpoint makes for more pleas- 
ant going. 

Though the bill came within a very 
short distance from final enactment 
this year, its future prospects cannot 
be appraised as rosy and bright. The 
previously unorganized holders of 
bank shares have set up a grass- 


_ roots block of opposition; they have 


found spokesmen in Congress to help 
them express their views; and with 
their own dollars and cents at stake 
they understand the issue just as 
clearly as those who, in previous 
months, placed principal emphasis on 
the matter of “minority rights.” 
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Senate Investigation 

May Bring Major Changes 
Studies are under way in prepara- 

tion for the Senate Banking Commit- 


_tee’s broad-scale review of banking 





and credit laws, with hearings sched- 
uled for November. This is the inves- 
tigation to be headed by Sen. A. Willis 
Robertson, Democrat of Virginia, in- 
tended to root out antique and obso- 
lete features of the Federal laws re- 
lating to banking and credit, and to 
knit together the various statutes en- 
acted since the last comprehensive re- 
view of banking laws more than two 
decades ago. 

Some idea of the scope of the study 
is obtained by noting the following 
subjects, which are included among 
the many on the growing list of mat- 
ters to be taken up. 
® Compulsory internal audits for in- 


_ sured banks. The present Committee 
_ interest in this proposal stems from 


its investigation of the situation in 
Illinois which resulted in conviction of 
the former State Auditor of Public 
Accounts. The Committee is expected 
to give earnest thought to applying to 
insured banks the same doctrine that 


the Federal Home Loan Bank Board 


applies to Federal savings and loan in- 
stitutions—if there has been no satis- 


_ factory internal audit, the examiners 


will make it and hand the institution 
the bill. 

® Revised classification of Federal 
Reserve member banks. For more 
than ten years, it has been argued 


| that the present classification of banks 


as central reserve city, reserve city, 


, and country banks has become obso- 
| lete, and should be put aside. In its 


place there is suggested a plan for 


| basing a bank’s required reserves on 
| 


the composition of its assets, with 
varying percentage of reserves against 
governments, commercial and agricul- 
tural loans, real estate loans, con- 
sumer credit, and the like. 

® Reorganization of the Federal Home 


' Loan Bank Board. When the Presi- 


dent’s Reorganization Plan No. 2, 
divorcing the Federal Savings and 
Loan Insurance Corporation from the 
parent Board, was found defective and 
unacceptable to Congress, there came 
about a general agreement between 
the savings and loan industry and 
Congressional leaders that a thorough 
appraisal of the Board’s organiza- 
tional set up would be made. Industry 
leaders are going ahead with this 
project, and the Senate Banking Com- 
mittee hearings will probably be the 
forum in which the pros and cons will 
be threshed out. 
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Farm-Home Administration 
Loan Rules Clarified 


Loans under the Farmers Home Ad- 
ministration may now be made to help 
out in the consolidation of a farmer’s 
debts and a farmer who takes a job in 
town to bolster his income is no longer 
in danger of losing his eligibility for 
a Farm-Home direct or insured loan. 

These are the major changes in the 
Bankhead-Jones Farm Tenant Act 
worked out by Congress this year. 

The amendments as adopted now 
cause the pertinent clause of the Act 
to read that “loans may be made or 
mortgages insured to owner-operators 
who are bona fide farmers who have 
historically resided on farms and de- 
pended on farm income for their live- 
lihood, and who are conducting sub- 
stantial farming operations on units 
which are less than family-type units, 
to repair or improve such farm units, 
and to refinance indebtedness of the 
owner incurred for agricultural pur- 
poses, if such farms are of sufficient 
size to produce income, which to- 
gether with income from other sources, 
will enable them to meet living and 
operating expenses and the amounts 
to become due on their loans.” 
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FNMA Mortgage Buying 
Highlights Credit Picture 


The Federal National Mortgage 
Association, going strong after having 
purchased 23,422 GI and FHA mort- 
gages during fiscal year 1956 for a 
total outlay of $229,000,000, has ac- 
cumulated a sufficient amount of capi- 
tal and surplus to permit acquisitions 
at the same rate for nearly three 
years to come. But “Fanny May’s” 
president, J. Stanley Baughman, 
passes the word that the Government’s 
agency for supporting the secondary 
mortgage market is looking forward 
more hopefully to the time when it 
can begin selling back to the private 
market the mortgages it has been 
acquiring. 

Under the requirement dictated by 
Congress that any seller of mortgages 
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Farming is like any other business. Even more so 
these days. The businessman and farmer work to 
make a profit. 

International Harvester farm equipment is a 
proven money-maker for the farmer. You see it in 
action above. Two men, an IH tractor, hay baler 
and farm wagon tell a real story of efficient produc- 
tion. They do the job faster with less effort. They 
do it at less cost. As a result, the farmer’s profit 
margins are increased. 

Power farming like this is what makes today’s 
farmer an increasingly good credit risk. And that’s 
why you'll find the financing of IH farm equip- 
ment increasingly good business for you. 

The man who knows all sides of this opportunity 
story is the International Harvester dealer near 
you. Why not talk to him soon? 


A 
INTERNATIONAL IH] HARVESTER 
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These are the men from our Division F... 


They specialize in 


Raymond Becker Verne Bartling 
Vice President Vice President 


_ at your part of the country on this 
map—and at the names we’ve put there. 
These men are specially trained and experi- 
enced in putting the facilities of The First 
National Bank of Chicago to work on your 
problems. 


They’re from Division F, one of the 10 
Divisions of our Commercial Department. 
Each Division serves one group of industries 
exclusively, and Division F specializes in 
banks and bankers. These men know the 
business, and the services they can offer you 
are valuable, timely and effective. 


The men in your territory can put the “‘in- 
dustry-specialized”” knowledge of any or all 
of our lending Divisions to work for you. 
And they’re your pipeline to our experts in 
management, evaluation of bond portfolios, 
operations, remodeling and advertising. 


Let a man from Division F explain all the 
benefits of a correspondent relationship with 
The First National Bank of Chicago. Drop 
us a line now and let us know when it would 
be convenient to have him call on you. 








A 


Garth Dunn David Tomaso 


& The First National Bank of Chicago 


Building with Chicago since 1863 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Ranking among all 
US. Commercial Banks: 


JUNE 30,1949-—78 
JUNE 30,1951-—75 
JUNE 30,1953-—70 
JUNE 30,1955-—64 


JUNE 30, 1956-62 
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FREE 


ae= | for every wanted 

| product at 
lowest 

wholesale 


prices! 


Here’s your opportunity to get famous 


name brand products for your establish- | 


ment... 


. and for your incentive pro- | 


grams, gift shop. Christmas giving or | 


other needs. 


Send for Clark Wholesale | 


Company’s 325-page 1957 catalog. It’s a | 
department store of brand names in ap- | 


pliances, jewelry, sporting goods, toys, 
tools, giftwares, etc. All at the lowest 
wholesale prices and with prompt, reli- 
able delivery to your door. The catalog 


is yours FREE, absolutely no obligation. | 
OUR GUARANTEE: Clark’s 58 years of 


service to institutions is your assurance 
of finest quality. and full satisfaction at 
prices that are guaranteed to be as low 
or lower for similar merchandise. 


j~———Clip and mail er ema 
| Clark Wholesale Co., Dept. D9 | 
303 West Monroe St., Chicago 6, Ill. 
Send your FREE 1957 catalog to: | 
| NE 5. canon lait ec aR eee Wee ee a | 


| Organization 


| Address 
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| must reinvest 3 per cent of the pro- 
| ceeds of sales in FNMA common 

stock, the agency has accumulated a 

total of more than $9,000,000 of capi- 
_ tal privately held. This is in addi- 
_ tion to the nearly $93 million of capi- 

tal stock held by the United States 
| Treasury. The rate of capital accumu- 

lation may be expected to slow down 

somewhat this year, for Congress just 

before adjournment passed legislation 
| permitting the reinvestment portion to 
be reduced to 2 per cent. 

Since Fanny May is permitted to 
go into the private money market 
with debentures up to 10 times its 
capital and surplus, the limit based on 
the Treasury-held and privately-held 
stock, plus accumulated profits, would 
give the agency some $1,123,000,000 
of mortgage buying leeway. Less than 
a third of this has been used. 

Parallel to the FNMA operation is 
the device of obtaining commercial 
bank credit to support mortgage lend- 
ing through the means of “warehous- 
ing,” a practice not favored by Federal 
Reserve officials because they find in 
it a major reason why business is so 
brisk at the discount window. As of 
August 8, 1956, Federal Reserve 
authorities observed that wee'ly re- 
porting member banks were in the 
position of holding the notes of real 
estate mortgage lenders in the amount 
of $1,467,000,000. 

The August peak was only slightly 
higher than a year previously, when 
Reserve officials expressed some alarm 
over the rapid expansion of this type 
of credit—more than double the pre- 
vious year. Moreover, there was occa- 
sion for comfort in the drop-off of 
$66,000,000 in the tally of banks’ 
future commitments for mortgage 
warehousing, as between May 16 and 
August 8 of this year. 
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FHA Down Payments 
Eased on Older Homes 


For the express purpose of en- 
couraging home owners to consider 
trading-in their present quarters for 
something more suitable for a grow- 
ing family, the Federal Housing Ad- 
ministration has issued regulations, 
under this year’s housing law amend- 
ments, permitting a once-occupied 
' home to be put back on the market 

with the same down payment terms 

as if it were brand new. 

This means that a builder may now 
sell a new home to a family that al- 
ready owns a house, take the currently 
occupied house as a trade-in, and then 
be in a position to sell the vacated 
house with full benefit of new-house 
FHA down payment terms. 

Commissioner Norman P. Mason 


Rie A GS aN AR Ne ah a lla _j | tied a string to the deal, however, in 


case of a trade-in house which was not 
inspected by FHA during construc- 
tion. Such a house will not be eligible 
for low-down-payment trade-in until 
it is at least a year old. 

The applicable terms are a down 
payment of 7 per cent of the first 
$9,000 of FHA value plus 27 per cent 
of the value above $9,000. The former 
figure was 12 per cent of the first 
$9,000 plus 27 per cent of the re- 
mainder. 
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Holding Company Rules 
In Full Operation 


The first day of September was the 
published date on which the Federal 
Reserve Board’s regulations to im- 
plement the Spence-Robertson Act 
were to become effective. Yet more 
than two weeks before the regulations 
became effective, the Board granted a 
permit for First Bank Stock Corpora- 
tion of Minneapolis to acquire a con- 
trolling interest in a new bank, the 
First State Bank, Babbitt, Minnesota. 

The acquisition presented no prob- 
lems and was wholly non-controver- 
sial, so there is no great meaning to 
be read into the early action. A 
rapidly growing town had no bank and 
needed one; there were no questions 
of impairment of competition or of 
“overbanking” a community. 

This initial gentle gesture by the 
Federal Reserve Board, however, does 
not betoken anything but a straight- 
laced attitude in its administration of 
the Spence-Robertson bank holding 
company law. The language of the 
regulations (dubbed Regulation Y) is 
strictly drawn; it asserts every ounce 
of authority that can be squeezed out 
of the wording of the Spence-Robert- 
son Act, the Administrative Pro- 
cedures Act, and other statutes. 
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CAPITAL NOTES 











President Eisenhower’s Cabinet- 
level committee to study the problems 
of small business came up with a 
brand new answer—it’s not lack of 
credit but the debilitating effect of 
rising taxes on small business firms’ 
capital position that does the damage. 


* 


The Treasury doesn’t think very 
highly of the stunt idea of running 
coins through the washing machine 
for catch-eye purposes. Some hotels 
are doing this to impress. guests. 
While not illegal, its skirts the twi- 
light zone because the chemicals used 
for polishing the coins may contain 
caustics or acids which carry away 
part of the metallic content. 
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You’ll See DOUBLE 
In Action at the 
ABA Convention 


THE-FIRST-NATIONAL BANK 
OF-CHICAGO 


St MRE i880. 


Appreciative eyes are irresistibly and repeatedly attracted to DOUBLE TT time 
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American Sign and Indicator Corporation 
8 South Dearborn Street, Chicago 3, Ill. 
America’s Most Distinctive ‘ oe =] Gentlemen: Please send me your free DOUBLE TT Booklet 


, mm ‘THE WORD GETS AROUND IN FINANCIAL CIRCLES,” 
Time and Temperature Display together with other information on Double TT. 
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THE PERSONALITY SPOTLIGHT 








A proposal to merge The Farmers 
and Merchants National Bank of Los 
Angeles into the Security-First Na- 
tional Bank of Los Angeles has been 
approved by the boards of the two 
banks. If the merger is consummated 
by approval of shareholders and super- 
visory authorities, V. H. Rossetti, 
chairman, and O. T. Lawler, president, 
of Farmers and Merchants will become 
honorary chairman and senior vice- 
president, respectively, of the merged 
institution. 

Basic considerations of the merger 
agreement are that for each share of 
Farmers and Merchants’ stock held, 
the shareholder will receive 4/5ths of 
a share of Security-First National 
stock. Since there are 900,000 shares 
of Farmers and Merchants National 
stock outstanding, this will result in 
the issuance of 720,000 additional 
shares of Security-First National, after 
which there will be 4,720,000 outstand- 
ing, representing a capital account of 
$59 million, with surplus an equal sum. 

Each bank has been in existence for 
more than 75 years. The June 30, 1956 
statements showed Security-First Na- 
tional had resources of $2,189,948,000, 
and Farmers and Merchants of $355,- 
876,000, making aggregate resources of 
the merged bank $2,545,924,000. 

Simultaneous with the merger an- 
nouncement came word that James 
E. Shelton, Security-First National’s 
chairman and chief executive officer, 
had been elected chairman of the 
hbank’s managing committee to suc- 
ceed the late George M. Wallace. 
Edmund F. Schnieders, vice-president 
and comptroller of the bank, has been 
elected to the executive committee. In 


V. H. ROSETTI 





0. T. LAWLER 


Get new posts in $2.5 billion Los Angeles bank merger 


other changes, Franklin Stockbridge 
was appointed vice-president; Charles 
E. Painter, vice-president and branch 
manager; and Donald J. Webb, assist- 


ant branch manager. 


5 


Top-post changes at the First Se- 
curity Bank of Idaho, N. A. Boise, 
Idaho, include the elevation of J. L. 
Driscoll to chairman, and Ralph J. 
Comstock to succeed Mr. Driscoll as 
president. Mr. Driscoll has long been 
recognized as one of the intermoun- 
tain area’s leaders in banking, and has 
served the First Security bank for 
over 27 years. Mr. Comstock, another 
leading Idaho banking officer, has been 
an officer of the First Security bank 


Figure in top-post changes at First Security of Idaho 


J. L. DRISCOLL 
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system since 1927, and a director, First 
Security Corporation, since 1945, 


° 


Three officers of the World Bank 
have been promoted to vice-president. 
They are W. A. B. Iliff, who has been 
assistant to President Eugene R. 
Black; J. Burke Knapp, who has been 
director of operations for the Western 
Hemisphere; and Davidson Sommers, 
who will continue to be general coun- 
sel. The appointments follow the 
resignation of Robert L. Garner, who 
recently left his position as vice-presi- 
dent to become president of the Inter- 
national Finance Corporation, a new 
affiliate of the bank. In other changes 
at the World Bank, Aron Broches was 
appointed an associate general counsel 
and director of the bank’s legal depart- 
ment, and Orvis A. Schmidt was 
appointed director of the department 
of operations for the Western Hemi- 
sphere. 

° 


A number of bank and other finan- 
cial institution officers were recently 
elected to administrative posts in the 
Controls in their cities of the Con- 
trollers Institute of America. The In- 
stitute has a membership of 4,500 and 
is a non-profit management organiza- 
tion of controllers and finance officers 
from all lines of business. New Con- 
trol presidents are: Charles M. Bill- 
man, assistant vice-president, The 
Winters National Bank & Trust Co., 
Dayton, Ohio; Merle L. Hartley, 
executive vice-president, Phoenix (Ari- 
zona) Title & Trust Company; and 
Alfonse J. Mayer, comptroller, Mar- 
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shall & Ilsley Bank, Milwaukee, Wis- 
consin. New vice-presidents are: 
Oswald W. Howat, assistant vice-presi- 
dent, The Hibernia National Bank, 
New Orleans, Louisiana, and D. L. 
Witter, comptroller, The Royal Bank 
of Canada, Montreal. New secretary- 
treasurers: William B. Alexander, 
vice-president, Fidelity-Baltimore Na- 
tional Bank & Trust Company, Balti- 
more, Maryland, and Joseph W. Miller, 
vice-president and cashier, Fort Wayne 
(Indiana) National Bank. New treas- 
urer: Frank B. Morgan, comptroller, 
American Security & Trust Company, 
Washington, D. C. New secretary: 
Roy T. Dilley, comptroller, American 
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Fletcher National Bank & Trust Co., 
Indianapolis, Indiana. 
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John C. Barbour has been advanced 
from senior vice-president to president 


of the Passaic-Clifton National Bank 
and Trust Company, Passaic, New 


Jersey. He succeeds the late George 
Young, Jr., who had been president of 
the bank since 1935. Mr. Barbour or- 
ganized and was president of the Clif- 
ton National Bank from 1925 to 1949, 
when that institution consolidated with 
the Passaic-National Bank and Trust 
Company. At that time Mr. Barbour 


joined the consolidated bank as senior 
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JOHN C. BARBOUR 


Passaic-Clifton’s new president 
vice-president. Besides his bank work. 
he has had a distinguished law career 
as attorney, jurist, state legislator and 
acting governor of New Jersey. 

* 
The retirement of its chairman, 


W. C. Kruger, and a top level shift in 


officers has been announced by The 
Santa Fe National Bank, Santa Fe. 
New Mexico. While retiring from 
active management, Mr. Kruger will 


remain on the board. Formerly presi- 
dent, L. C. Wright has advanced to the 
post of chairman, and William H. 
Vernon, who had been executive vice- 
president, was elected as the bank’s 
new president and a member of the 
board. Mr. Wright had been president 
of the bank since it was formed in 
1946. He was also former president of 


the Security Bank, Blackwell, Okla- 
homa, and a past president of the 
Oklahoma Bankers Association. Mr. 


Vernon joined the Santa Fe National 

in 1955. He was formerly a vice-presi- 

dent and director of the American 

National Bank, Hutchinson, Kansas. 
o 


Shareholders of the Rutherford 
(New Jersey) National Bank and the 
First National Bank in Garfield, New 
Jersey, are to vote at a special meeting 


To head consolidated bank 


Mr. Dickinson Mr. Staehle 


Mr. De Leeuw 
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The Mississippi Valley 


Old Republic 


Life Insurance Company 


Broad rivers and small streams from the east and 
west merge to form the magnificent Mississippi 
...at once an arterial waterway and a symbol to 
the nation. From the rich black soil of the vast 
Mississippi Valley an abundance of raw mate- 
rials flows to the great cities for processing and 
distribution across the continent and beyond. 
Here is the strong, warm heart of America, whose 
people have a deep living pride in their heritage 
...work resolutely to conserve and enrich it for 
the generations yet to come. 


September, 1956 





The achievements of this great productive area 
grow from a vital core—the close-knit relation 
between families, homes, industries and financial 
institutions. Here, as in all America, both in- 
stalment credit institutions and their customers 
benefit from Old Republic’s complete line of 
credit life, accident and sickness insurance. A 
phone call, wire or letter will bring the man 
from Old Republic with details. 4ddress Old 
Republic Life Insurance Company, 307 North 
Michigan Avenue, Chicago /, Illinois. 








on September 18 to consolidate the two 
banks under the name of National 
Community Bank. If the consolidation 
is effected, William L. Staehle, presi- 
dent of Rutherford National Bank, will 
become chairman of the board of 
the National Community; Peter De 
Leeuw, Jr., president of the First Na- 
tional Bank in Garfield, will become 
president; and Fairleigh S. Dickinson, 
chairman of the Rutherford National, 
will become chairman of the executive 
committee. 

The National Community Bank will 
have resources of $69,585,265 in re- 
sources and deposits of $64,798,851. It 
will have $2 million in common stock; 
$1.5 million in surplus; approximately 








$500,000 in undivided profits, totaling 
$4 million in capital funds, 


A flying and otherwise versatile 
secretary is Miss Verlie Forsyth, who 
performs secretarial duties for Alwen 
Neuharth, executive vice-president of 
the First National Bank in Fort 
Lauderdale, Florida. Besides being a 
private pilot whose flight log shows 
some 88 hours of flying time, Miss 
Forsyth edits the First National’s staff 
publication, has had one book of fic- 
tion, “In These Times,” published and 
is working on another, “Dry Banks,” 
and is public relations chairman of her 
local county American Institute of 








5 id 


iy 


CENTRAL NATIONAL’S *“*BIG BRAIN’”’ 


TAKES YOUR OPERATIONS OUT OF THE DARK! 


No more guessing about vital operating data. 
Central National leads the finance insurance field to 
become the first to install IBM’s famed 650 Magnetic 
Drum Data Processing Machine—the “Big Brain.” 


Central National customers now profit from this 
new “plus service” that helps prevent costly operating 
losses which may occur with out-dated statistical com- 


putation methods. 


Central National and the “Big Brain” give you 


tomorrow’s facts .. 


. today! 


Write for full information! 
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CENTRAL NATIONAL INSURANCE COMPANIES 
Central National Building e 1805 Harney St. 


e Omaha 


























“Interesting is the word” 


Banking chapter. Miss Forsyth has 
also performed movie extra stints in 
Hollywood, and as a fashion designer 
is a member of the Artists Guild of 
Philadelphia. Not long ago a Fort 
Lauderdale newspaper columnist said 
of her: “Interesting is the word for 
Verlie Forsyth whose own life would 
make an excellent plot for a_ story 
about an extraordinary American girl.” 
4 


Plans 
proval are 


stockholder ap- 
merge the 


subject to 
underway to 


Franklin Washington Trust Company. 


with the National Newark & Essex 
Banking Company, Newark, New Jer- 
sey. Resources of the combined insti- 
tutions would be $321,718891. The 
Franklin Washington Trust Company. 
of which Stanley J. Marek is president, 
was founded in 1914. Clifford F. Mac- 
Evoy, founder of the Franklin-Wash- 
ington bank and its chairman would 
join the board of directors of the 
National Newark & Essex organiza- 
tion. 


King Bostock has 
been advanced from 
executive vice- 
president to presi- 
dent of the Farm- 
ers & Merchants 
State Bank. Tulsa, 
Oklahoma. Mr. Bo- 
stock, who has been 
prominent in bank- 
ing circles for thirty 
years, joined the bank in 1953. Before 
that he was a vice-president of the 
National Bank of Tulsa for four years. 


K. BOSTOCK 


e 


Forrest E. Henderson, has _ been 
elected executive vice-president and 
trust officer of the new First Trust 
Company of Montana, Helena, Mon- 
tana. An affiliate of First Bank Stock 
Corporation, the new First Trust Com- 
pany will function in cooperation with 
the various First Bank Stock banks 
throughout the state. Among the in- 
corporators of the new trust company 
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Correspondent Service beyond the usual... 


write... 


phone... 


Crocker-FAnglo has: 


Assets more than $1,450,000,000. 
Capital funds exceeding $100,000,000. 
More than 50 offices in Northern and Central California. 
Over 85 years of service to banks and bankers. 


It’s the bank to look to for all the answers you need 
—and for any correspondent service you require. 


September, 1956 

















visit... 


CROCKER-ANGLO 


NATIONAL 


BANK 


California’s Oldest National Bank 


MEMBER FEDERAL RESERVE SYSTEM 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


HEAD OFFICE: 


! Sansome Street, San Francisco 
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are Errol F. Galt, chairman, The First 
National Bank of Great Falls; Fred 
Heinecke and Walter Brutsch, presi- 
dent and trust officer, respectively, 
First National Bank and Trust Com- 
pany of Helena; Paul S. Gillespie, 
president and trust officer, The West- 
ern Montana National Bank of Mis- 
soula; Daniel R. Green, president and 
trust officer, First National Bank in 
Bozeman; and John E. Tenge, presi- 
dent and trust officer, The Midland 
National Bank of Billings, Montana. 


° 


Ten officers of The United States 
National Bank, Omaha, Nebraska, 





have been given new titles. Arthur D. 
Anderson, cashier, was made _ vice- 
president and cashier, while Nels L. 
Sholin, John L. Eddy, and Keene 
Ewart were made vice-presidents. Gil- 
bert J. McAllister, James A. Zimmer- 
man and Wayne Thorndyke became 
assistant vice-presidents; and George 
L. Dolezal, Lowell Horning and Gor- 
don Johannsen, assistant cashiers. 


4 


George J. Mayer and C. Eldred 
Drumm have been elected vice-presi- 
dents of the Whitney National Bank, 
New Orleans. Other promotions in- 
clude: William Carpenter, Henry R. 








ANYBODY WANT A CHRISTMAS TREE? 


Believe it, or not, Christmas trees are big business for 
Canadians. For example, in 1954, Canada exported nearly 
eleven million of them. But Christmas trees are only one 
of the thousands of items that add up to make Canada the 
world’s fourth largest exporting country; and we, at Im- 
perial Bank of Canada, make it owr business to keep a 
finger on the pulse of Canadian business and industry. So, 
if you are contemplating business in, or with, Canada, 
write on your business letterhead to the Superintendent 
of Foreign Business, Imperial Bank of Canada, Head 
Office, Toronto 1, Ontario. Your request for information 
will be dealt with promptly and in complete confidence. 


IMPERIAL 


BANK OF CANADA 


BRANCHES TO SERVE YOU COAST TO COAST IN CANADA 
AND CORRESPONDENTS THROUGHOUT THE WORLD 
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Manint and Edward A. Waffenschmidt, 
assistant vice-presidents; Russell Ste- 
venson, Joseph V. Dangelo, Lawrence 
M. Barousse, Morris P. Marlbrough 
and Charles J. Thiesen, assistant 
cashiers; William G. Murtagh and 
Benjamin J. Cantin, assistant branch 
managers; H. G. Erath, assistant for- 
eign department manager; and John 
D. Ryan, Jr., assistant auditor. 


Mortimer J. Palmer, vice-president 
of The Chase 
Manhattan 
Bank, New York 
City, has been 
appointed secre- 
tary to succeed 
the late Kenneth 
C. Bell. Mr. 
Palmer has been 
a member of the 
bank’s staff for 
the past 38 vears, 
and was secre- 
tary of the Bank 
of the Manhattan Company prior to 
the Chase-Manhattan merger last year. 





M. J. PALMER 
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The Hyde Park (Massachusetts) 
Savings Bank has announced the death 
of its president, Bernard N. Hanson. 


a 


Bank of Hawaii, Honolulu, has an- 
nounced the appointment of Max L. 


| Pilliard as assistant vice-president in 


charge of advertising and publicity. 
Sd 


Two retirements, a new assignment 
and a number of promotions figured 
in the personnel news coming recently 
from the Bank of America. 

The retirants are Marsden S. Blois, 
executive vice-president, and Fred 
Yeates, vice-president. Mr. Yeates was 
widely known among financial editors, 
having been for many years director of 
the bank’s publicity. 

Julian R. Davis, vice-president in 
charge of public relations at the bank’s 
head office. was named to take over 
the loan and investment duties for- 
merly handled by Mr. Blois. 

Also at the head office, William C. 
Koenig was advanced to _ vice-presi- 
dent. New assistant 
vice-presidents in 
the international 
banking depart- 
ment are William 
H. Bolin, A. O. 
Lind and Richard 
E. Fitzgerald. 

At the bank’s 
16th and Mission 
Office, San Fran- W. C. KOENIG 
cisco, Joseph C. Benzani was advanced 
to vice-president and manager. Elwood 
A. Weitmann was named manager of 
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Daddy wont be with 


them... 


but a progressive bank saved their home! 


Yes, it takes more than a big chair to 

keep little children safe. 

Progressive banks throughout the country are 

helping to secure the future for America’s children 
with Federal’s Mortgage Redemption Plan. 

lt protects you and your customers... 

strengthens your community relations program. Its low, 


low cost is simply added to the monthly mortgage payment. 


Write Today for complete information about Federal’ s 


streamlined Mortgage Redemption Plan. eo = Sa 


EDIE RAIL 


LIFE and CASUALTY COMPANY 


Federal Offers You: 


A Custom Designed Plan based on careful study of your operations. 
Proven Customer Appeal. Simplified Streamlined Procedure. 
Complete Flexibility including Health and Accident Coverage. 
Prompt Service. All Promotional Aids. HIGHEST RATING. 
See Best’s and Dunne’s For Reasons Why Federal Enjoys 
Their Unqualified Recommendation. 
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COMPLETE CREDIT LIFE & DISA- 
ii il BILITY PLANS ALSO AVAILABLE 

ill 1 FOR YOUR INSTALLMENT LOAN 

; DEPARTMENT 

1h 

We 






PERSONAL PROTECTION 
SINCE 1906 

JOHN H. CARTON 
President 


HAROLD L. BUCK 
Vice President and Manager 
Credit Insurance Division 


























WOLVERINE-FEDERAL TOWER, BATTLE CREEK, MICHIGAN e REGIONAL SERVICE OFFICES FROM COAST TO COAST 


the Fremont Office. 

Promotions for two officers in the 
Pacific area included J. F. Wallace, 
manager of the head office at Agana, 
Guam, and A. E. Burke, named to 
succeed Mr. Wallace as manager of the 
Osaka, Japan branch. 


e 


Albin R. Wenzel 
has been appointed 
a vice-president of 
The Bank of New 
York, .New York 
City. Other ap- 
pointments made at 
the same time 
were: Gordon I. 
Morison, assistant 
treasurer; George 
W. Scott, assistant trust officer; and 
Wilbur G. Thompson, assistant comp- 
troller. 
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The Home State Bank, Milwaukee, 
Wisconsin, has been acquired by the 
father and son team of J. J. Jaeger, Sr. 
and J. J. Jaeger, Jr., who were for- 
merly president and cashier, respec- 
tively, of the First National Bank of 
West Point, Nebraska. The Messrs. 
Jaeger, who will hold the same posts 
in the Home State, acquired the bank 


from H. Z. Logan, C. F. Logan, and 


A. J. Ricker. Mr. Ricker who had been 
president, is retiring because of ill 
health, and H. Z. Logan, who had been 
executive vice-president and chief op- 
erating officer, will be chairman. 


° 


The first of this month Von E., 
Luscher assumed new duties as presi- 
dent of the Northwestern Mortgage 
Company, Minneapolis, Minnesota, to 
succeed J. Joseph Fehr, retired. At 
the same time L. E. Gilbert was ad- 
vanced to executive vice-president and 
treasurer and Arthur J. Burke to vice- 
president and secretary. Northwestern 
Mortgage Company is affiliated with 
the Northwest Bancorporation, Min- 
neapolis. 

. 


A new vice-president at the LaSalle 
National Bank, Chicago, Illinois, is 
William P. Scott. Prior to joining the 
bank in 1952, Mr. Scott was associated 
with the Bank of New York and the 
Federal Reserve Bank of New York. 


Sd 


A special role of city greeter and 
big sister was played to the contestants 
in the Miss Universe Beauty Pageant 
this year in Long Beach, California, by 
Sibyl Smith, head bookkeeper of the 
Bank of Belmont Shore, Long Beach. 











“Big sister” aptly chosen 


Offstage, it was an altogether pardon- 
able error to mistake attractive Miss 
Smith, whose official title was “Miss 
Welcome to Long Beach 1956’, for one 
of the comely contestants. Bank cus- 
tomers find it hard to repress such 


comments as “a sharp figure’ with 
figures” about Miss Smith, who is 


shown standing beside “Miss Arkan- 
sas” in the accompanying photograph. 
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Twelve promotions and new appoint- 
ments have been announced by the 
First Western Bank and Trust Com- 
pany, San Francisco. They are: 
Richard R. Reidler and Kurt Schiller, 
to vice-president and manager; T. Ken- 
neth Ulyatt, assistant vice-president 
and manager; Hillary V. West, assist- 
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(PHOTO IS 
INSTALLATION AT 
BANK OF ROCKVILLE 

CENTRE TRUST COMPANY) 





Service Costs 


processed. Yes, more 


penny a check! 


So here’s good news! The new 


You can unite ‘‘“STOP-PAYMENT’”’ 
Gu eacedsiue chech-handling costs! 


In the continuing battle to keep The Bank of Rockville Centre 
below Service 
Charges, have you studied your 
cost of filing cancelled checks? 
This cost adds up to more than 
ten dollars per thousand checks 
than a 


Trust Co. reported the same ex- 
perience with a forty-drawer file 
of checking accounts. 

Scores of other banks . . . have 
been delighted with the same 
reduction in check-filing costs. 
Why? Because in the Pendaflex 
CHECKFILER, checks for the 


Oxford Pendaflex CHECKFILER 
will reduce your check-filing 
costs as much as 25%. It not only 
makes filing faster, but also re- 
duces misfiling, and speeds up 
statements. 

That’s exactly what happened 
when one of New York City’s 
leading banks put in a test in- 
stallation to handle 6,000 em- 
ployee checking accounts. 


vs 

4) 
at 

efficiency. 


Return the 


coupon now! wome 


first time are filed in hanging 
folders instead of piled behind 
flopping guides. 

All checks are cradled in con- 
venient compartments—easier to 
put checks in, easier to take ’em 
out. No wonder there’s a 25% 
saving in check-handling costs! 
May we send fact-filled case his- 
tories? Just fill in and mail the 
coupon—no obligation, of course. 


Oxford PENDAFLEX® CHECKFILER 


ae Se iehtientestoei tel Te ce 
, Oxford Filing Supply Co., Inc. "Since 
Clinton Road, Garden City, N.Y. eee 


| 
| 
Send Pendaflex catalog, and proof of CHECKFILER 





for catalog ge 
ress 





| City & State 








62 


Burroughs Clearing House 

















ant vice-president and assistant man- 
ager; Chester W. Talley, manager; 
Donald E. Savage, assistant manager; 
Leo J. Murphy, assistant trust officer; 
and Raymond C. Behneman, George 
R. Sanor, Robert R. Weston, Joseph 
W. Brickley, and Milo A. Kroeger, 


assistant cashiers. 


a 
President of the newly chartered 
Sabine National Bank, Port Arthur, 


Texas, is James A. Rector, who will 
leave his post as vice-president and 
trust officer of the First National Bank 
of Palestine, Texas. Leslie McInnis is 
vice-president of the new bank. 

° 


Effective October 1, John Simmen 
will become the new executive vice- 
president of the Industrial National 
Bank, Providence, Rhode Island, and 
will leave his post as vice-president 
of the United States Trust Company 


of New York 
City. Mr. Sim- 
men will suc- 
ceed Rupert C. 


Thompson, Jr., 
who left Indus- 
trial National 
earlier this year 
to take a 
tion with Tex- 
tron-American, 
Inc. Four other 
officers of the 
bank have re- 
ceived promotions. Edmund J. Carlone 
and Edward P. Gosling, Jr. are new 
assistant vice-presidents: John J. 
Ahearn and Walter E. Morse, new 
assistant branch managers. 


posi- 


J. SIMMEN 


+ 


The new First National Bank of 
Eustis, Florida, has been opened for 
business. Edwin Mead is president: 
Robert E. Warfield, Jr., vice-president 
and cashier; and Robert E. Kilpatrick, 
assistant cashier. 

. 


George E. Koenig has been made a 
vice-president at the Manufacturers 
Trust Company, 
New York City. 
Mr. Koenig joined 
Manufacturers 
Trust in 1931 as a 
page boy. He was 
appointed assistant 
branch manager in 
1941; assistant sec- 
retary in 1946; as- 
sistant vice-presi- 
dent in 1953. He is manager of the 
bank’s 386 Fourth Avenue office. 
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Pacific 
Washington, 


Recent 
National 


promotions at the 
Bank, Seattle, 


September, 1956 














The Continental Bank 


and Trust Company 
OF SAIT LAKE CITY 


Growing? 


Look to Continental when 

your business expands to Utah or 
the Intermountain West. For 
almost half a century we’ve been 
helping banks, corporations 

and individuals with 

their business in this area. 


We'd like to serve you, too. 
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MAIN OFFICE: 200 South Main Street a 
CENTRAL BRANCH: 1575 South Main Street 


Member Federal Reserve System = @ 


Member Federal Deposit Insurance Corporation 
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properly planned... 





each drive-in cd 


bank design is 





Today’s bankers realize drive-in banking is more 
than a reluctant concession to some retail customers. 
Properly planned, it can be a dynamic factor in attract- 
ing new volume... like accounts of large businesses 
to whom time-saving convenience is essential. 


Whether you need a complete new motor banking 
unit, or drive-in facilities added to present quarters, 
your project requires the talent and attention of an 
organization specializing in this work. Planning should 
be based on an analyzation of your bank’s operation 
and its needs...so that the final design can consider 
both current and long-range objectives. In other words 
... to be successful... your drive-in facilities must be nen 


‘lored icul nk. Gentilly Branch, Hibernia National ““~ ee 
tailored to your particular bank Bank, New Orleans—planned for~ 
specific needs on an island strip 





Se 


cet 
ee theon 


tenets 


tne 


Now, before project decisions are formulated, take 
advantage of our specialized pre-planning counsel. 
There is no obligation, and it may save you much 
time and money ... as it has for so many thousands of 
bankers throughout the nation. May we help you? 


50’ x 285’ between two traffic arter- 
ies. Narrow building has two drive- 
in, two walk-in stations, will expand 
to rear of lot as business increases, 


nearing completion: 
Chippewa Trust Company 
Drive-in Bank 

St. Louis, Missouri 
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Headquarters: ST. LOUIS, 9TH & SipNEy STREETS 
Offices in: NEW YORK, 342 MapIsonAveE. e CHICAGO, 333 N. Micuican ¢ MIAMI,5204 W. FLAGLER 
SAN FRANCISCO, 275 Post STREET . ATLANTA, WESTERN UNION BUILDING 
DALLAS, Fipeuity Union Lire BuILDING 
. 


Operating Outside the Continental U.S. as: BANK BUILDING CORPORATION, INTERNATIONAL 
Operating in Mexico as: EDIFICIOS PARA BANCOS e Subsidiary: DESIGN INCORPORATED 
ee ee ee ee ee 
414 
4 Mr. J. B. Gander, President l 
- BaNnkK BUILDING AND EQUIPMENT CORPORATION 
= = OF AMERICA | nen 
. ’ e: a 9th and Sidney Streets, St. Louis, Mo. 
If you’re contemplating new —> oF 


: Send my free copy o, 
banking quarters, send for y Our eaanae died TO PROFITABLE NEW QUARTERS.” 
@ complimentary copy of this | 
new portfolio, “Banker’s Guide CP SP isi visacacdeunesnide we contemplate: 
to Profitable New Quarters.” oO Oo oO oO | 
We inv} ues ? NEW MODERNIZED NEW MODERNIZED 
invite you to visit us in BUILDING QUARTERS FIXTURES FIXTURES | 
. St. Louis. Take a trip through 
' our plant...see how the | 
world’s largest organiza tion of Ponda Hit deen ee eeedeeens eee eNRedeeneeeer esses tenes 
financial quarters specialists | I iisdcsccencesatkcocsescieentibingtititadcnsnitindeaseuss \ 
carries a project through from 
Preliminary planning to final I BANE... ccccccccccccccccccecccesccsesessecscccsscscvceseces } 
completion, l IN 6 iis ici hee ietaniee pnbsreuensereniaciecds | 
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os Feseet Services 


customers 
better 


The FIRST NATIONAL CITY BANK of New York 


Interested in a New York correspondent whose 
facilities are complete in all phases of banking? 
Then you'll surely find this brand new booklet well 
worth reading. 


It outlines the many services that First National City 
can perform for you—any or all of them, as needed. 


This booklet-—“Correspondent Bank Services’ —is 
yours for the asking. After you’ve seen it, feel free 
to ask us for details on how the services described 
can be put to work to your particular advantage. 


The FIRST 
NATIONAL CITY BANK 
of New York 


Head Office: 55 Wall Street, New York 
69 Overseas Branches, Offices and Affiliates « 75 Offices in Greater New York 


Around-the-clock Transit Sérvice « Collections « Credit Information 
Bond Portfolio Analysis « Complete Securities Handling Facilities 
Dealers in State and Municipal Bonds « Participation in Local Loans 
Personalized Service « World-Wide Banking Facilities 
Complete Metropolitan New York Office Coverage 


First in World Wide Banking 


Member Federal Deposit Insurance Corporation 
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include: Hart E. Rutledge and Walter 
H. Hogue, to vice-presidents; William 
P. Hager, assistant cashier; and Neil 
C. Christensen and Trent J. Finnigan, 
who have been named assistant branch 
managers. 

° 


Six executive promotions have been 
announced by Crocker-Anglo National 
Bank, San Fran- 
cisco, at the bank’s 
Capital office in 
Sacramento. Allan 
Thomas has been 
named vice-presi- 
dent and trust offi- 
cer. 

Francis E. Bar- 
ton and William 
Hage have been ad- 
vanced to the newly-created titles of 
trust investment officers in the invest- 
ment analysis department of the 
Crocker-Anglo National. 

New assistant vice-presidents at the 
bank are W. Edward Bell, Howard L. 
Sehlin, Robert C. Marshall, Edmonds 
H. Chandler, H. F. Christiansen, Ralph 
B. Lane, Wayne L. Phelps, and George 
V. Reynolds. 











A. THOMAS 


+ 


Ray Evans, youthful vice-president 
of the Traders National Bank, Kansas 
City, Missouri, was recently the sub- 
ject of a full-spread feature story in 


| the “Kansas City Star.” The story told 


how Mr. Evans, the son of a night 
watchman, had used his success as a 
football player as a stepping stone to 
business and_ civic leadership. In 
1947, after being named an All-Amer- 
ica halfback at Kansas University, he 
rejected a $10,000 offer to play foot- 
ball for the Chicago Bears. Instead, he 
completed a business course and joined 
the City National Bank in Kansas in 
a training program. Later, he turned 
down a $15,000 offer by the Chicago 
team, but said it was “too much” when 
offered $20,000 by the Pittsburgh 
Steelers. He played one season and 
then returned to the City National 
where he was made an assistant 
cashier. 

In 1951 he decided a small bank 
would provide a more diversified 
experience and joined Traders Na- 
tional as assistant vice-president. Two 
years ago he was made vice-president, 
and today at 33 he is also a director of 
the bank and one of the most active 


| young men in the city’s civic and 


philanthropic affairs. 
Sd 


In recent changes at the National 
Bank of Des Moines, Iowa, William 
H. Brenton was elected vice-president 
and cashier; Robert M. Donhowe, 
vice-president; and Ralph Osborne, 
assistant vice-president. Mr. Brenton 
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succeeds O. D. Ellsworth, who is presi- 
dent of the Dallas County State Bank, 
Adel, Iowa, and who is scheduled to 
be elected an officer and director in 
each of the twelve Brenton banks, 
with which he has been associated for 
the past thirty-six years. 
* 


Robert E. Power has joined The 
Cunneen Company, financial institu- 
tion designers, Philadelphia. He will 
serve as a representative of the com- 
pany in New York State and the New 
England area. 
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A new personal health insurance de- 
partment started recently by the John 
Hancock Mutual Life Insurance Com- 
pany, Boston, will be headed by Robert 
W. Carey. Mr. Carey was formerly 
with the New York Life Insurance 
Company. 

+ 


A. P. Lyons has been promoted from 
cashier to vice-president and cashier of 
the South Carolina National Bank, 
Charleston. Mr. Lyons has been asso- 
ciated with the bank for 39 years. 


4 





Robert J. Downs has been elected | 


vice-president of the Republic National 
3ank of Dallas, 
Texas, and will be 
assigned to the Re- 
public’s corre- 
spondent bank de- 
partment. Mr. 
Downs, who began 
his banking career 
in Dallas in 1925, 
was for many years 
with the Dallas Na- 
tional Bank. More recently he was 








R. J. DOWNS 


with the Texas Bank and Trust Com- | 


pany, Dallas. 

A newly created oil division in the 
trust department of the Republic Na- 
tional is to be headed by George E. 
Wilkin, Jr., a petroleum engineer. The 
operation of the new trust oil division 
will be entirely independent of the 
bank’s petroleum department, and was 
created to give specialized attention to 
the rapidly increasing mineral interests 
administered by the bank as executor 
and trustee. 

Also at Republic National, James C. 
Wilson, Jr. and Wallace Montgomery 
have been elected assistant cashiers. 


5 


Promoted at The Exchange National 
Bank, Colorado Springs, Colorado, re- 
cently were Grant H. Winne to vice- 
president and cashier, and George M. 
Repetti to assistant cashier. At the 
same time two key positions were filled 
by the election of Samuel F. Downer 
as assistant vice-president in the com- 
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by selling 
them 


Travelers 


Checks 


Extend the many important services you offer 
your customers by selling them First National 
City Bank Travelers Checks. When you thus pro- 
tect the funds they carry, you assure them of more 
relaxed traveling. These checks, backed by Amer- 
ica’s leading world-wide bank, are promptly re- 
funded in full if lost or stolen. Instantly recog- 
nized and accepted like cash everywhere in the 
world, they’re a wonderful convenience. 

You keep 90% of the selling commission on this 
famous travel currency and remit only 10% to us. 


A broad national and international advertising 
program plus extensive sales aids supplied you 
gratis make selling easy. 


The FIRST 
NATIONAL CITY BANK 
of New York 


REMEMBER THESE FACTS: 


NCB Travelers Checks have been sold for over half a century 
In handy denominations: $10, $20, $50 and $100 
Cost only $1 per $100; good until used 


You keep 90% of the selling commission—and remit 10% to us 


Member Federal Deposit Insurance Corporation 
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mercial banking department, and the 
appointment of K. G. Freyschlag to 


the public relations staff. 


* 


Leonard O. Zick was recently elected 
president of the Peoples Savings Bank, 


Port Huron, Michigan, to 


Myron E. Ogden. 


5 


Kenneth M. Hall has become vice- 
president of the First National Bank 








FOR HIGH - SPEED COLLECTIONS 





in Colorado Springs, Colorado. He 
resigned his position as vice-president 
and branch manager of the Bank of 
Douglas, Phoenix, Arizona, to accept 
the new post. 


od 


Hugh D. MacBain, vice-president of 
Mellon National Bank and Trust Com- 
pany, Pittsburgh, has been made man- 
ager of the Farmers Bank Office. He 
succeeds John S. Smith, vice-president, 
who retired this summer. At the same 
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IN EVER-GROWING PUERTO RICO 


Thru our net of 15 branches we provide a fast, dependable 
and aggressive collection service in Puerto Rico for main- 


land United States concerns. 


Our experience and full 


knowledge of local people and conditions are at your dis- 





posal. 
Banco oe ra 
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FOUNDED 1895 MAIN OFFICE: PONCE, PUERTO RICO “Set Me ipeke 
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time, Mellon National announced that 
John F. Hyle had been made assistant 
comptroller, and Robert E. Hudson, 
Jr., investment officer, and that Daniel 
C. Becker, vice-president, had recently 
retired. 

Dale H. Osborne and Elmer T. 
Pritchard have been appointed assistant 
vice-presidents, and Stuart F. Johnson 
and D. Laverne Robinson named as- 
sistant cashiers. 

* 


William J. Murphy, chief deputy 
superintendent of banks of the State 
of California, was honored recently 
for his 40 years of service to California 
banking at a reception held at the St. 
Francis Hotel, San 
Francisco. The 
hosts were the 
American Trust 
Company, First 
Western Bank and 
Trust Company, 
The Hibernia Bank 
and Wells Fargo 
Bank. In attend- 
ance were top 
executives from 
Northern  Califor- 
nia banks. Mr. Murphy joined the 
state banking department as a mes- 
senger in 1916 and advanced through 
every position to chief deputy. a post 
he has now held for 21 vears. He is 
a member of the National Association 
of Supervisors of State Banks and 
serves as a liaison officer for that or- 
ganization with the American Bankers 
Association trust committee. He has 
worked with the legislative committee 
of the California Bankers Association 
since 1930. 





W. J. MURPHY 


* 


The promotion to vice-president of 
J. Herbert Walker and James F. Ben- 
ton has been announced by _ the 
Ouachita National Bank in Monroe, 
Louisiana. 


4 


New vice-president at the Central 
Northwestern National Bank of Min- 
neapolis. is Kenneth E. Hedberg, Sr. 
Mr. Hedberg has been with the Central 
Northwestern's real estate department 
since 1928. He will be in charge of new 
business and mortgage appraisals. 


+ 


Thaddeus R. Beal has been elected 
a vice-president of the Harvard Trust 
Company, Cambridge, Massachusetts. 


+ 


Five promotions recently announced 
by the First National Bank & Trust 
Company of ‘Scranton, Pennsylvania, 
include: Richard G. Kreis, vice-presi- 
dent and cashier; John T. Rendle and 
Harry J. Reese, assistant vice-presi- 
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FASTER FORM HANDLING —A 
smooth, one-hand operation whisks each 
form from tray to carriage, positions it 
to last line of posting, so that it is 


} precisely aligned for next operation. 
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FASTER INDEXING — The Sensi- 
matic’s keyboard is engineered for 
faster, more positive indexing with 
proper slope and height, finger-tip key 
fit, and instant, uniform key depression. 
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FASTER MOTOR BAR SELECTION 
—Exclusive construction assigns a 
single major function to each motor 
bar. Operator decisions are reduced; 
posting is simplified and speeded. 
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THE PROGRESSIVE BANK 
PURROU OMY OLE 





FASTER, AUTOMATIC CARRIAGE 
MOVEMENTS — Carriage opens auto- 
matically, closes when first amount is 
listed, completes posting automatically 
. .. while operator locates new accounts. 
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BURROUGHS SENSIMATIC 
BANK BOOKKEEPING MACHINE 


FASTER 





No wonder operators and bank management alike 
prefer the Sensimatic Bank Bookkeeping Machine! 


No other bank bookkeeping machine 
can be mastered so simply, or scoots 
through even the most complex jobs 
so fast. Or gives such an error-proof 
and versatile performance. Operators 
find it frees them almost completely 
from details, from fatigue. 

And just look at these other Sensimatic 
Bank Bookkeeping Machine features, 
blueprinted especially for perfection- 
ists who want to save even more time 
and money: automatic check count; 


automatic register totaling; date lock; 
list-posting tape; activity counter. 

Fact is, whether your bank is large or 
small, the Burroughs Sensimatic has 
what you have always wanted and 
needed in a bank bookkeeping machine. 
Let us prove it! 
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BANKING THERE’S 


Burroughs 
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| For complete information on the Burroughs Sensimatic Bank | 
| Bookkeeping Machine that does more work in less time with | 
| greater ease than any other, send for this free booklet today | 
(no obligation, of course). 
| BURROUGHS CORPORATION, DETROIT 32, MICHIGAN | 
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dents; and Leon Hayes and Harry 
Huthmaker, assistant cashiers. 


e 


Lee B. Vincent, vice-president of 
The Farmers National Bank of Salem, 
Ohio, died last month. He had been 
employed by the bank for 39 years. 


* 


Mrs. H. Henton Wolfe has been 
promoted to assistant cashier of the 
Bank of Orangeburg, South Carolina. 
Mrs. Wolfe began her banking career 
ten years ago and she has served in 
every department of the bank. 





Assistant cashier is the new title for 
William A. Sohan, of the Citizens 
Fidelity Bank and Trust Company, 
Louisville, Kentucky. 


° 


New trust officers at the National 
City Bank of Cleveland, Ohio, are Paul 
R. Karl, John P. Reinartz and Wilfred 
L. Simpson. 


5 


Herbert D. Bacher has been ap- 
pointed assistant vice-president, Com- 
mercial State Bank and Trust Com- 
pany of New York City. 
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Machine 
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tie for easy portability. Well reinforced Available in red rope, 
pressboard or canvas in any of five sizes to suit YOUR office needs! 
Equally superior are SMEAD'S Posting Guide and Bankers Safety 
Mailers! Another successful Smead filing product (not shown) is 
the open type Banker's Sorting Case, similar to the Bankers Case. 
No matter WHAT your filing needs, from the simplest expanding 
file to a complete centralized index filing system, you'll find that 
SMEAD has JUST the files you need! 


See your stationer today or write us for further information 


the SMEAD MFG. CO., Inc. 








“you CAN TAKE 
IT WITH YOU” 


witH SAFETY! 


You CAN if you have Smead's 
portable expanding Bankers Case! 
File and carry your drafts, notes, 
statements, letters or legal papers 
easily and securely! Alphabetized, 
divided into days of the month 
or months of the year, SMEAD'S 
sturdy Bankers Case expands to 
fifteen inches, has a flap and string 
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MINNESOTA 
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You have tried others, why not try the 
pens that truly meet your requirements? 


Desk and Counter Pen Sets 
Fountain and Ballpoint 


Chrome, Bronze 
Black Porcelain 









: Diamond 3-7965 545 So. Rockford 
Tulsa 20, Oklahoma 
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At the Citizens Savings Bank and 


Trust Company, Hamilton, Ohio, 
Joseph H. Warndorf, formerly presi- 
dent, has been appointed to the newly 
created post of vice-chairman, and 
Walter A. Rentschler, to president. Mr. 


Rentschler had been vice-president 
since 1954. 
Joint 50th-banking-year birthdays 


were celebrated recently by the Citi- 
zens Savings Bank and Trust Com- 
pany, and by Mr. 
Warndorf. In 1906. 
the year the bank 
was founded, Mr. 
Warndorf joined it 
as a messenger. In 
succeeding years he 
worked in various 
department of the 
bank and was elect- 
ed its president in 
1941. He is a former president of the 
Ohio Bankers Association and for 32 
years has been secretary-treasurer of 
the local Clearing House Association. 


J. H. WARNDORF 


+ 
Herbert A. Schmidt recently re- 
signed as executive vice-president of 
the State Center 
Bank of Fresno, 


California, to  be- 
come executive 
vice - president of 
the Bank of Com- 
merce, Hamtramck, 
Michigan. Mr. 
Schmidt was presi- 
dent of The Com- 
munity Bank, War- 
ren, Michigan, from 
1935 to its consol- 
idation in 1949 with the Bank of Com- 
merce, where he was _ vice-president 
for a time. 


H. A. SCHMIDT 


5 


At the Broad Street Trust Company, 
Philadelphia, Leslie A. Wright, Jr. and 
John J. Cloak have been promoted to 
vice-president; Thomas F. Loeffler, 
Russell Hamilton, Jr. 
McHenry, to assistant vice-president; 
and Russell E. Fitzgerald and Gerald 
W. Gretzinger, to assistant secretary. 


* 


Emil R. Kroitzsch is a new assistant 
vice-president at the Camden Trust 
Company, Camden, New Jersey. 


e 


G. V. Markey, who recently retired 
after 34 years with the banking divi- 
sion of the State of Minnesota, has 
become associated with the Marquette 
National Bank of Minneapolis. 


6 


Seven staff members of the Lincoln 
Rochester Trust Company, Rochester, 
New York, have been given promo- 
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Bart Husted is an officer in the Foreign Department 
of The Philadelphia National Bank. (Which is, in- 
cidentally, the busiest and best equipped Foreign 
Department in Philadelphia.) 


Machinery for Germany, pharmaceuticals for 
Colombia, coffee from Latin America, wool and 
jute from Pakistan—whatever the cargo, whatever 
the transaction, Bart Husted helps to steer it, 
soundly and smoothly, through the complicated 
channels of credit arrangements, financing and pay- 
ments. So do his fellow Foreign Department officers 
at PNB. 


At their fingertips is a wealth of information .. . 
trade information, credit information, market in- 
formation . . . constantly directed to them through 
the PNB network of correspondents in every trad- 


September, 1956 





ing area of the world. But by far the greatest reason 
for their effectiveness lies in their own years of 
hardheaded experience in every aspect of foreign 
trade. 


Banks without foreign departments or with 
limited foreign trade facilities of their own find this 
an important “plus value” of PNB correspondent 
service. Wouldn’t yours? 


THE PHILADELPHIA 
NATIONAL BANK 


Organized 1803 « PHILADELPHIA 1, PA. 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 








For Your 
Correspondent Needs 


For complete correspondent service, get 
in touch with Manufacturers National. 
Our banking offices in Detroit, Dear- 
born, Highland Park, Grosse Pointe 
Woods, Melvindale, Pleasant Ridge, 
Redford and Van Dyke combine to pro- 
vide you with prompt, careful handling 
of your every requirement. 


Manufacturers National Bank 


OF DETROIT 
Detroit 31, Michigan 


Member Federal Deposit Insurance Corporation 























ARE YOU LOOKING TOWARDS PERU...? 


The promotion of Peruvian foreign trade has been 
one of the main objects of our bank ever since its 
foundation over 65 years ago. If you are interested 
in doing business in Peru a letter addressed to us 


will assure you our friendly co-operation. 


BANCO DE CREDITO DEL PERU 
Head Office - - LIMA 


84 Offices Throughout the Country 
CAPITAL - S/.80,000,000.00 
SURPLUS - S/.68,967,547.69 


"Peru's Oldest National Commercial Bank" 














74 





| mation of a new 





tions. They are: Wilmot R. Craig, to 
vice-president and senior trust officer; 
Elliot W. Gumaer, to vice-president 
and trust officer; Donald H. Burgan, 
to assistant vice-president. Robert E. 
Platt and Thomas J. Sercu, to trust 
officers; Miss Elizabeth A. Vogel, to 
assistant trust officer; John Fedigan, 
to assistant secretary. 


& 


The National 
Bank of New Zea- 
land, Ltd., Wel- 
lington, recently 
announced the for- 


overseas depart- 
ment to be headed 
by S. T. Russell. 
Mr. Russell has S. T. RUSSELL 
served in a number 

of the bank’s branches in New Zealand 
and at the head office in London, Eng- 
land. 





Frank Dansby, assistant cashier, 
Union Bank & Trust Company of Los 
Angeles, has received an alumni award 
for “executive leadership ability” from 
the Graduate School of Financial & 
Credit Management at Stanford Uni- 
versity. Mr. Dansby heads the bank’s 
credit department. 


* 


Hugh C. Gruwell, chairman of the 
First National Bank of Arizona, Phoe- 
nix, dred fast 
month. Mr. Gru- 
well joined the 
First National in 
1945 as executive 
vice-president. He 
became president in 
1947 and chairman 
in 1955. Mr. Gru- 
well was associated 
with one bank or 
H. C. GRUWELL another for about 

40 years, and took 
his first big step upward in 1922 when 
he was made credit department man- 
ager at the United States National 
Bank, Portland, Oregon. 


Four officers have been promoted at 
The Tradesmens National Bank of 
New Haven, Connecticut. They are 
George H. Coe, to vice-president in 
charge of the credit department: 
Harvey E. Webster, to vice-president 
and comptroller; Allyn R. Moore, to 
assistant vice-president; and Walter 
J. Sasse, to assistant cashier in charge 
of the instalment loan department. 


4 


Ten promotions have been made at 
the First National Trust and Saving: 
Bank of San Diego, California. Pro 
moted to vice-presidents were Gerald 
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G. Geddes, Alton K. McCall, J. Well- 
man Milsten, and Jack W. Koop. Pro- 
moted to assistant vice-presidents were 
Harry B. Allison, James F. Healy, 
Albert N. Kuensting, and Harry E, 
Parker, Jr. H. Eastman Hackney was 
promoted to assistant cashier. 


swooe 
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At the Marine Bank & Trust Com- 
pany, Tampa, Florida, Henry A. Car- 
rington has been promoted to vice- 
president and trust officer. 


i 
x) 


- 





+ 


Advancements have been made by 
Fred A. Baker and E. Dee Earls at 
the Bank of Utah, Ogden. Mr. Baker 
is the new executive vice-president, 
and Mr. Earls, vice-president and cash- 
ier. Both men have been with the 
bank since it was organized three and 
a half years ago. 

Sd 


A new vice-president at the North- 
western National Bank, Minneapolis, 
Minnesota, is 
Charles A. Gage, 
who will be associ- 
ated with the in- 
stalment banking 
department. Mr. 
Gage brings to the 
Northwestern Na- 
tional a broad expe- 
rience in the sales 
finance field, having 

C. A. GAGE been associated 

with the Universal 
C.1.T. Credit Corporation for 20 years. 
He served that organization most 
recently as a vice-president in the New 
York office. 
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Walter L. Kaltwasser has been 
elected a vice-president and secretary 
of the board of the Mercantile-Com- 
merce National Bank, St. Louis, 
Missouri. He is president of the 
Missouri Safe Deposit Association. 

Succeeding Mr. Kaltwasser as cashier 
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. 
is Peter W. Schmidt. ; o: 
—_ 
| ° 7. Oo > 
; 3 7 0 
New trust officer at the First Ameri- 5 ® 5 
can National Bank of Nashville, Ten- > 
= = 
¢ nessee, is W. Lane Abernathy, who ao .. Oo 
has been with the bank ever since he =~ 3 - 
; graduated from Vanderbilt University < oO c 
Law School in 1949, | re) ad 
-— = 
t + + — 
0 ; © 
I On August 1 Joseph J. Micciche, 
e former manager of the California State 
Museum of Science and Industry and | 
executive secretary of the Sixth - 
District Agricultural Association, took 
it over the position of vice-president in 
: charge of public relations and advertis- 
ing of the Home Savings and Loan 
d Association of Los Angeles. 
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The beacon in the dark areas of real estate 


titles is title insurance——not just any title 


insurance but Lawyers Title Insurance. 
The best known and most accepted title 


insyrance policies in the nation. . 





TITLES INSURED THROUGHOUT 43 STATES 
THE DISTRICT OF COLUMBIA, PUERTO RICO 
AND HAWAII 
NATIONAL TITLE DIVISION OFFICES 
Chicago New York 


BRANCH OFFICES IN: 
Akron, O. Detroit, Mich. i elacell Gan eM 


rN ilelitic Maelo Mm Flint, Mich. Pittsburgh, Pa. ° 
Augusta, Ga. Freehold, N. J. Pontiac, Mich. au) Vers ] ¢ . 
Birmingham, Ala. Grand Rapids, Mich. Richmond, Va. 

Camden, N. J. Macon, Ga. Roanoke, Va. . 
Cincinnati, O. Marietta, Ga. Savannah, Ga. |nsurance (orporation 
Cleveland, O. Miami, Fla. Springfield, Ill. 


Columbus, Ga. ‘Mount Clemens, Mich. Washington, D. C. . , i 
Columbus, O. Newark, N. J. White Plains, N. Y. Home Office ~ Richmond . Virginia 





Dallas, Tex. New Orleans, La. Wilmington, Del. 
Dayton, O. Newport News, Va. Winston-Salem, N. C. 
Decatur, Ga. New York, N. Y. Winter Haven, Fla. 


REPRESENTED BY LOCAL TITLE COMPANIES 
IN MORE THAN 200 OTHER CITIES 


THERE IS NO BETTER TITLE INSURANCE 
THAN A POLICY ISSUED BY LAWYERS TITLE 
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Bank Rate Increased. 
Fifth Time in Year 


The Bank of Canada increased its 
interest rate to 314 per cent at the 
close of business on August 9. The 
move put the rate at the highest on 
record since the bank was formed by 
the Canadian government in 1934. 

The August increase was the fifth 
in twelve months, and the second this 
year. In August, 1955, the rate was 
increased from 1% to 2 per cent, in 
October to 214 per cent, in November 
to 234 per cent, and in April, 1956, to 
3 per cent. 

The recent increase was seen as 
more resistance to inflationary trends. 


+ e e 


Savings Interest Rates 
In Canada Go Higher 


The nine chartered banks and most 
of the trust companies in Canada an- 
nounced increases effective August 1 
in the rate of interest on savings 
accounts. The announcement by the 
banks was made in early July follow- 
ing the annual meeting of the Cana- 
dian Bankers Association, and most of 
the trust companies followed the lead 
of the banks within a short time. 

The bank interest rate was raised 
from 2 to 214 per cent, and was the 
first change since December, 1953, 
when the rate was increased from 1% 
to 2 per cent. Interest is calculated on 
the minimum quarterly balance and is 
added to the account on April 30 and 
October 31. 

The banks pay no interest on cur- 
rent accounts and make a _ service 
charge of 10 cents for each cheque 
drawn against a savings account, be- 
yond a limited unmber of cheques free 
depending on size of balance. 

The trust companies that followed 
the lead of the banks increased their 
interest rates on savings accounts by 
'4 of 1 per cent to maintain the 
customary 1% of 1 per cent difference 
between bank and trust company 
interest rates. Most trust companies 
now pay 234 per cent interest on sav- 
ings accounts, 314 per cent on guar- 
anteed pass-book accounts, and 414 
per cent on investment certificates. 
The latter rates were increased by % 
of 1 per cent. 

Bankers felt the move to increase 
interest on savings accounts was long 
overdue and would encourage more 
savings. This, in turn, would make 
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more money available to the banks for 
commercial loans. Interest rates on 
some classes of commercial loans have 
also been increased in recent months. 
The 214 per cent savings rate is the 
highest since 1936 when it dropped 
from 3 per cent to 1% per cent. 

The increase in bank savings inter- 
est rates is attributed in part to com- 
petition between savings accounts and 
government bond issues, the latter 
paying 314 per cent. A new govern- 
ment bond issue is due in October, 
and may carry a higher interest rate. 


° od ° 


Market Developing 
For First Mortgages 


Canada is developing a market in 
first mortgages, James E. Coyne, gov- 
ernor of the Bank of Canada, reported 
recently at Ottawa. While there is as 
yet no organized mortgage market in 
Canada, he said, the chartered banks 
and other approved lenders under the 
National Housing Act are selling 
mortgages when they can profit on 
such transactions. 

In the market that is developing, 
Mr. Coyne continued, the buyers of 
these mortgages are pension funds 
and other organizations interested in 
long-term investments who are not 
classified as approved lenders under 
the N.H.A. Such corporations, he 
added, cannot lend direct to builders of 
N.H.A. residential projects, but can 


invest in real property by buying from 
the lending institutions that are 
allowed to be mortgagors under the 
N.H.A. 

Mr. Coyne said that he felt that the 
trade in mortgages that has grown up 
in the past year is beneficial, and that 
such a trade can be expected to act as 
a stabilizing influence on mortgage 
interest rates. 


4 ad + 


Reference Library is 
Aid in Bank Operations 


When executives of The Canadian 
Bank of Commerce have problems, 
other than financial, they can usually 
find the answer in the bank’s exten- 
sive reference library at the Toronto 
head-office. Among more than 9,000 
volumes and some 15,000 pamphlets on 
economic subjects can be found most 
of the answers to questions which 
come up in the operation of Canada’s 
third largest bank, and one of the 
largest on the continent. 

No business day passes without 
head-office executives and those from 
Toronto branches of the bank calling 
on chief librarian Mildred A. Peet and 
her staff for information. The library 
is equipped to give up-to-date infor- 
mation on such widely diversified sub- 
jects as Canada’s trade in cocoa beans 
with Ceylon and the financial status of 
Canadian municipalities. Its range of 
subject material covers the entire 


References, staff provide ready answers to busy bank executives 


A section of the library of The Canadian Bank of Commerce, Toronto head office 
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field of economics, practical as well as 
theoretical, with which bankers may 
deal in their daily operations. 

While originally founded as a ref- 
erence library for the executives at the 
head-office, the library now serves a 
much larger group. The telephone is 
constantly busy bringing queries for 
information on financial questions 
from other financial firms in Toronto 
as well as customers of the bank. The 
bank’s branches throughout Canada 
avail themselves of the library’s serv- 
ices for information on banking prob- 
lems, and for material for essays on 
banking subjects. 


In addition to its books on economic 
subjects, the bank’s library also has a 
certain amount of fiction on its 
shelves, maintained primarily to sup- 
ply staffs of branches in small towns 
and villages which have no public 
library. Every month the library 
sends out a list of its latest fiction and 
non-fiction additions, and reviews 
most of these books at the same time. 
The monthly review is kept on file at 
branch banks so that staff members 
can write in to the library for book 
loans. In all, the library makes loans 
of books and pamphlets at the rate of 
more than 15,000 a year. 
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Effective Tools for Effective Management 
WASSELL ORGANIZATION, INC. Westport, Conn. 





For the answers 


you need on Canada... 





Your inquiries on any phase of 
Canadian business will receive 
prompt attention from any of 


WY BANK 


10 2 MILLION CANADIANS 


our offices 


listed below: 





Bank or MonrTREAL 


New York--64 Wall Street 





San Francisco - -333 California Street 


Chicago: Special Representative’s Office, 141 West Jackson Blvd. 
\ 


650 BRANCHES ACROSS CANADA 
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Clocks Promote Savings 
At Strategic Sites 


The Canadian Bank of Commerce 
has installed lighted clocks in nine of 
the 12 Toronto rapid transit subway 














Where thousands can see 


stations, at strategic spots near 
newsstands. The clocks have illumi- 
nated letters and hands and carry the 
name of the bank around the dials, 
with the message “Time To Save.” 
In the course of each day thousands 


| see the clocks and their message. 


4 5 ° 


Bank of Montreal 

Opens European Branches 
For the first time in the postwar 

period, The Bank of Montreal has 

opened new branches in Europe. The 


_ branches are at Royal Canadian Air 
Force bases. 


Three of them are in 
France, at Marville, Grostenquin and 
Metz; and two in West Germany, at 
Zweibrucken and Baden-Soellingen. 

These new branches will serve Cana- 
dian servicemen on active duty with 
North Atlantic Treaty Organization 
forces, and follow the bank’s policy of 
opening branches at various Canadian 
Army bases in Canada. The new 
branches will also be available to 
Canadian Army personnel stationed 
near the air force installations. 

Canada maintains an infantry bri- 
gade and 12 air force squadrons in 
western Europe as its part of the 
N.A.T.O. organization. The Canadian 
servicemen and their families at these 
bases have their own shops and 
schools, and now will also have Cana- 
dian banking facilities. 


+ ° 


Credit Union Growth 


Canadian credit unions expanded 
their membership 11.4 per cent and 
their total savings 9.8 per cent in 


| 1955, according to the Credit Union 


Burroughs Clearing House 

















National Association statistics. 


There were 4,073 credit unions at | 


the end of 1955 compared to 3,873 at 
the end of 1954. Membership increased 
from 1,582,000 to 1,761,000 in the 
year. Savings were up from $519,000,- 
000 to $569,000,000. Outstanding loans 
also increased from $335,000,000 to 
$373,000,000, and reserves from $27,- 
000,000 to $31,000,000. Total assets 
were up in the year from $590,000,000 
to $638,000,000. 

The largest number of credit unions 
are located in Quebec province with 
1,295 and membership of 892,000. 
Ontario has 1,282 credit unions with 
425,000 members, British Columbia 
has 290 credit unions and 122,000 
members. Other provinces have fewer 
credit unions: Saskatchewan 285, Al- | 
berta 242, Nova Scotia 195, Manitoba | 
187, New Brunswick 165, Newfound- 
land 72, and Prince Edward Island 60. 


° ° ° 


Significant Dedication 
Recently C. Sidney Frost, who a 





short time earlier was named the new 
president of the Bank of Nova Scotia, 
visited the small fishing town of Yar- 
mouth, Nova Scotia, to preside at the 
opening of the bank’s ultra-modern 
new branch there. Mr. Frost’s pres- 
ence in Yarmouth had a special sig- 
nificance, for it was there some 48 
years ago that he started his banking 
career as a junior. 
In dedicating the new building, Mr. | 
Frost recalled his early days in the | 
branch and his rise to accountant 
there. He traced the history of the 
branch since its beginning in 1839, | 
and the part it had played in Nova 
Scotia’s development. At a public cer- 
emony to mark the event, Mr. Frost, 
shown at the left in the photo below, | 
presented the mayor of Yarmouth | 
with a gold key to the new building. 
A feature of the new granite-faced 
building are its eight large windows 
framed in aluminum to give a clear 
view of the bank from the street. The 
windows measure 1314 by 16 feet. 


Visit had special meaning 
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and here is the international bank 
to help you 
and your customers 


HE fastest growing nation in the 
|' world offers rich rewards to those 
whoseek them. Whether your clients are 
interested in mining, oil, gas, manu- 
facture or trade, The Bank of Nova 


Scotia can help them. 


With more than 480 branches in 
Canada, Great Britain, the U.S.A., and 
the West Indies, and with correspon- 
dents wherever men trade, The Bank 
of Nova Scotia is equipped to give you 
and your clients authoritative informa- 
tion and expert guidance on your 


banking and financial problems. 






The BANK of NOVA SCOTIA 


General Offices: 44 King St. West, Toronto. 
New York Office: 37 Wall St. 

London Office: 108 Old Broad St. 

Chicago Office: Board of Trade Building. 

In Jamaica: Kingston and 16 other branches, 
In Cuba: Havana and 7 other branches. 


reso 


Your Partner in Helping Canada grow 


In Trinidad: Port of Spain. 
In Bahamas: Nassau. 


Caballeros and Ciudad Trujillo. 
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In Puerto Rico: San Juan, Fajardo and Santurce. 
In Dominican Republic: Santiago de los 


And correspondents all over the world. 
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THE 
BANK OF 





Personal 
Service 





Union Bank 
MONEY ENGINEERING 


SCIENTIFIC ANALYSIS 

UNION BANK was the first financial institution to create a 
department of Research and Engineering, combining 
scientific analysis with imaginative thinking for the solution 
of banking problems in everyday business. 


TECHNICAL SPECIALIZATION 

UNION BANK’S specialists keep on top of all systems, methods 
and machines...making Money Engineering work for you and 
your customers. These banking technicians are able to incorporate 
time-saving, money-saving changes at a moment’s notice 

when their findings warrant it... because we are a wit bank. 


RAPID TRANSIT 

UNION BANK fecognizes the vital role of transportation in modern 
banking. Through Money Engineering UNION BANK outraces 
clock and calendar to turn paper items into money, creating 

new working capital for your customers. UNION BANK Offers the 
fastest transit service available to correspondent banks. 


Our list of correspondents has grown because we give them 
the kind of service they need and want. This is modern, 
efficient banking at work. THIS Is MONEY ENGINEERING... 
creating new dimensions in banking. 


UNION BANK & TRUST CO. of Los Angeles welcomes the 
opportunity to discuss ways of putting Money Engineering 
to work for your bank and its customers. 


UNION BANK errusr co. 
of Los Angeles, 8th & Hill Sts. 


Teletype: LA501 « Bank Wire: SLUN * The Businessman’s Bank * We Have No Branches 
Member of the Federal Deposit Insurance Corporation and Federal Reserve System 


Burroughs Clearing Hou 

























































THE BOOKLET COUNTER 








Greater Service from Records 
and Letters . . . The relative impor- 
tance of banking records, the time 
each must last, the degree of handling, 
and the methods of recording are basic 
factors in determining the type of 
paper to be used for a particular func- 
tion. This highly-educational 20-page 
booklet describes the inherent quali- 
ties of the various fibres used in 
paper-making, and then prescribes the 
particular properties needed in letter- 
heads, accounting records, and the 
like. It points out, for example, that it 
is to a bank’s advantage to use better 
stock to insure impressive, effective 
correspondence and sure protection 
for letters and other records and doc- 
uments against the ravages of time 
and severe use. An accompanying 
guide to correct paper selection ena- 
bles an officer to determine the proper 
paper for a given job. 


European Travel Pointers .. . 
This inexpensive, pocket-sized bro- 
chure was put out by a large New 
York City bank as a service for travel- 
bound customers. The foreign depart- 
ments of other financial institutions 
may find it a helpful guide in produc- 
ing similar offerings. The booklet 
gives European-American equivalents 
of clothes sizes, distances, time and 
temperatures, and prescribes several 
pre-travel precautions that should be 
taken to ensure a safe and unworried 
trip. The latter includes advice on 
using the safe deposit facilities of a 
bank, carrying travelers’ cheques and 
letters of credit, and the like. The bro- 
chure also cites the currency and 
travel requirements of each European 
country, showing the approximate 
values of the various currencies, the 
amounts that may be taken in or out of 
each country, and the documents vis- 
itors will need. A handy reference 
guide to camera regulations of each 
country is also given. Major U.S. 
Customs Service regulations regard- 
ing duties on inbound personal or 
household articles are included. 


Home Buyer-Seller Guides .. . 
One of these booklets contains many 
useful ideas for prospective home buy- 
ers, and could also serve as a model 
for similar promotional pieces by real 
estate departments at other banks. It 
ives the potential buyer practical 
hints on picking the location, price and 
iouse he wants. A convenient form on 
the last page can be filled out by the 
suyer to inform the bank of his hous- 
‘ng desires. The St. Louis bank that 
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THINGS YOU 
SHOULD KNOW 


BERNE 


BUYING 
a HOME 





Helpful hints on selection 


published this booklet also offers a 
companion piece which details the best 
practices to follow when selling a 
home. The best time to sell, virtues of 
redecorating, selection of a real estate 
agent, and setting of a price for the 
home are but a few of the points it 
covers. It also gives suggestions on 
what to do when prospects arrive. 


Inventory in Action ... In many 
instances, the inventory a_business- 
man has at his own premises is the 
best and most practical means of pro- 
viding the extra cash needed to 
strengthen his operations and increase 
his profits. This timely 24-page book- 
let details the growing acceptance of 
field warehouse receipts as prime loan 
collateral, and shows how more busi- 
nessmen are resorting to this new 





These booklets are available upon 
request, free of charge or obligation, 
under an arrangement whereby the 
requests are referred prompltly to the 
producers. Simply address requests 
on bank or company lellerhead lo 


Booklet Editor 
Burroughs Clearing House 
Detroit 32, Michigan 











avenue for working capital. Bankers 
will be particularly impressed with the 
case histories given to point out the 
variety of industries that have 
resorted to this type of financing. The 
booklet also gives new ideas on how 
money can be saved, and how business 
can be improved, without inconven- 
ience and at low cost. 


Credit Union Yearbook .. . Sav- 
ings department officers will be among 
those interested in this handy refer- 
ence, which describes the principles 
of credit union operations, as well as 
giving historical highlights on the 
formation and growth of these thrift 
agencies. The 48-page booklet lists the 
names and addresses of  world- 
wide representatives of credit union 
leagues. It also points out the various 
types of groups participating, and 
their relative proportion to the total. 
Included is a statistical chart that lists 
the number of credit unions in each 
state, province and territory in the 
Western Hemisphere, the number of 
members, their total shares and depos- 
its, amount of loans extended, and 
their total reserves and assets. The 
yearbook also describes the services 
offered by the Credit Union National 
Association. 


Thwarting Forgers . .. The pen is 
more potent than the pistol, according 
to the well-known accounting execu- 
tive who wrote this informative article 
for a leading magazine. The author 
lists the numerous ruses being used by 
forgers to bilk the American public of 
an estimated $1,000 a minute. He then 
gives a list of precautions that should 
be followed by checking account users 
and banks in preventing such losses. 
He also pinpoints recent innovations 
that are helping to overcome the huge 
losses incurred by the “black art.” 


Let’s Face It Now... Trust officers 
may want to keep copies of this concise 
little booklet on hand. It details a 
simple program for survivors to fol- 
low in order to prevent the confusion 
that often results when death visits a 
family. Space is reserved on pages in 
the back of the booklet for personal 
data that survivors would need, and 
for a record of decisions already made. 
The family’s financial condition, 
sources of funds, the will, the profes- 
sional people who are concerned, and 
other data the breadwinner should pro- 
vide are discussed in this syndicated 
offering. Single copies are free, quan- 
tity orders available. 


$1 
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It’s no news to the banker that an 
honest face often masks a defaulter. 
What is significant is that the mask 
also hides the Embezzlement Quo- 
tient —how long she’s been at it, how 
deep she’s dipped. . . . Discoveries 
believed moderate have often de- 
veloped into shocking sums, like the 
default for $270,000 and the one for 
more than $2 million. This infla- 
tionary trend suggests that em- 
ployee dishonesty (Bankers Blanket 
Bond) may be the bank’s most 
inadequately controlled exposure. 


One of the North America Companies which are headed 
by Insurance Company of North America, founded 1792 


Can you 


tell this 
embezzler’s 


HK Q* ? 


*Embezzlement Quotient 





Indemnity Insurance Company of 
North America, through its agents, 
is in a good position to advise on a 
bank’s security or vulnerability. 
It’s the leading independent under- 
writer and has the capacity, the 

facilities, the experience and the 
prevention program to give Extra 
Value in protection. Its recent 
Fidelity study has interested many 
financial institutions. If you haven’t 
seen it, ask the Indemnity agent or 
your broker to show you a copy of 
“Portfolio of Protection for Banks.” 


INDEMNITY INSURANCE COMPANY OF 


NORTH AMERICA 


Philadelphia 





Protect what you have© 


Burroughs Clearing House 
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COURT DECISIONS 








By FREDERICK C. FIECHTER., Jr. 


Member of the Bar of Pennsylvania and of Florida, 
and admitted to practice before the Supreme Court of the United States 


Unfaithful Agent 


Fraud in any form means trouble 
for the bank. Although the court ruled 
in favor of the bank in this case, it 
emphasizes again the need for con- 
stant vigilance not only within the 
bank, but often of customers who act 
as agents for others and who handle 
large sums of money. 

The bank brought an action against 
one of its depositors to recover some 
$3,800 claimed to be due the bank as 
holder in due course. That amount was 
the value of two checks that had been 
drawn by the depositors’ agent on an 
account with another bank, and on 
which payment was stopped when the 
agent absconded and his defalcations 
were revealed. 

The depositor claimed from the 
bank some $15,000, being the amount 
of sixteen other checks, which the 
depositor’s employee had illegally and 
fraudulently drawn on the account and 
converted to his own use by cashing 
some at the bank and depositing oth- 
ers in his private account there. The 
chancellor found for the bank and he 
was affirmed by the Supreme Court of 
Tennessee. 

The depositor was a one-man cor- 
poration, buying and selling livestock. 
The owner gave his time to buying 
and selling livestock while the de- 
faulter looked after the bookkeeping, 
collections, receipts and _ disburse- 
ments, handling as much as $100,000 
per day. The depositor’s signature 
card authorized checks on his account 
to be signed in his name by “H. A. 
King,” the defaulter, without any 
instructions to the bank or any limi- 
tation on his authority. He drew all 
the checks for the corporation, includ- 
ing checks to himself for his salary 
and bonus. On the signature card, the 
bank endorsed the words “Runs South- 
ern Buyers, Inc.” The bank had no 
knowledge of his misappropriations 
and no notice other than such as might 
be given by the form of the checks. 

The court said: “It is generally held 
that when an agent draws checks on 
his principal’s bank account, payable 
to himself, and deposits them to his 
own account, the mere form of the 
transaction, in the absence of addi- 
tional circumstances, is not sufficient 
to put the depositing bank on notice 
of the agent’s fraud.” 


It went on to say: “In the case 
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before us, the agent had unlimited 
authority to issue checks for corporate 
purposes, and, so far as appeared to 
complainant, he had authority, if not 
actual, at least apparent, to issue the 
checks which he deposited or cashed 
at complainant’s banking house. Con- 
sidering the agent’s authority and the 
course of conduct of defendant, com- 
plainant was justified in believing the 
checks in the controversy had been 
drawn by King in payment for his sal- 
ary, bonuses, or other sums due him 
by defendant.” 

Nashville Trust Company v. Southern 
Buyers, 288 S.W. 2d 409 (1956) 
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Extension Clause in Note 
Binding on Endorser 





Not infrequently a note will con- | 
tain the provision, “Any extension or | 


renewal of this note in whole or in 
part, or of the indebtedness evidenced 
thereby may be made without the con- 
sent of or notice to any endorser, 
maker, guarantor, surety, or 
party to this note, and without affect- 
ing or lessening the liability of any 
such person.” 

The Court of Appeals of Georgia in 
ruling in favor of a bank re-announced 
the well-accepted rule that such pro- 
vision contained on the face of the 
note is binding on the endorser. The 
court would not allow the defendant 
who endorsed the note to use the 
defense that he was released by reason 
of an extension of the note. 

Mansour v. Fulton National Bank of 
Atlanta, 92 S.E. 2d 839 (1956) 
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Fraud in Procuring Check 
Fraud in procurement of a negotia- 
ble instrument, when used as a 
defense, according to the Court of 
Appeals in Georgia, refers to fraud on 
the part of a holder and not fraud on 
the part of the person obtaining the 
negotiable instrument from its maker. 
One Holler stole nine swine from 
the United States Government Peni- 
tentiary at Atlanta, Georgia, and sold 
them to the Star Provision Company, 
which issued its check to him. He 
endorsed the check to Sears, Roebuck 
in blank. When Sears took it, the check 
had not been dishonored, was not over- 


other | 


due, was complete on its face, and they 
took it in good faith; but it was dis- 
honored by the bank because Star Pro- 
vision Company stopped payment on 





Safeguard Your ’ 
Business Secrets 


Now you quickly and easily destroy 
confidential papers and obsolete 
records right in your own office. 


NEW SHREDMASTER 


Beautaum 10 


Portable shredding machine designed 
especially for office use, the size 
and weight of a business typewriter! 











destroys confidential pa- 
pers quietly and cleanly. 
Greater capacity, speed 
and safety than ever be- 
fore! Compact, modern 
design. Exclusive slanted 
gravity feed speeds shred- 
ding of paper in multiple 
thicknesses, tickets, cards, 
coupons and labels. Any- 
one can operate the 
Bantam 10. Safety throat 
assures protection. Priced 
well within the budget of 
all businesses, large or 
small. 


UNREADABLE SHREDS ® 
COME OUTHERE. 4 
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FREE: 


Illustrated descrip- 
tive folder in- 
cludes 10 day free 
trial details. Write 
“BANTAM 10” on 
your letterhead or 
postcard, and mail 
today to: 


¢ 7 
STER ‘@..,/. 
New York 16, N. Y. 
Manufacturers of the most complete line of 
Office and Industrial Shredding Machines! 
A Division of Self Winding Clock Co., Inc 





Ask for Brochure A 


‘Fhe SHREDM 


9 East 40th Street, 











Why Pass Up Extra Commissions? 





Leading passbook manufacturer now has sev- 
eral territories open for aggressive men call- 
ing on banks to sell all types of passbooks 
and pocket check covers. Commission basis. 






WILLIAM EXLINE, INC. 
1270 Ontario Street © Cleveland 13, Ohio 
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- imprinting of checks—is a step toward automation later 


SALES OFFICES IN 


BURROUGHS CORPORATION 









AUTOMATION 





A. mo 








Sort-O-Namic—the Todd system for “on premises” 


< 





and a step toward greater profits and efficiency 
right now. 


Whatever happens in the field of bank automation 

one fact seems assured: Customer checks will have to be 
identified by name as well as by code. This is necessary 
to prevent exchange of checks before negotiation. 


With the Todd Sort-O-Namic system, employee 
turnover and training time are cut. Mis-sorts, mis-files and 
mis-posts are virtually eliminated. No upsetting change 
in customer habits is required —in fact customer 
good will is increased due to better service. 


Sort-O-Namic is a logical, immediately profitable 
step toward automation—a step you won’t have 
to eliminate or retrace later on. 


For more complete information, mail coupon. 


x. 


THE TODD COMPANY, Inc., Dept. BCH 
Rochester 3, N.Y. 


I’m interested in hearing more about Sort-O-Namic. 
Please have one of your representatives telephone 
or write for an appointment. 


Your Name 





Name of Bank_ 


& NEW YORK Address a rr 
PRINCIPAL CITIES City. es 
® 

SUBSIDIARY OF 





RN cura cinciiatibacaninte’ 


Telephone Number Stencil 
BCH-9-56 
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| words “payable... 


it when they had to turn the swine 
over to the United States Government. 
When Sears sued Star, the latter set 
up “fraud in the procurement” as a 
defense, but the court pointed out that 
fraud in the procurement of a nego- 
tiable instrument as a defense, refers 
to fraud on the part of the holder and 
not fraud on the part of the person 
obtaining such negotiable instrument 
from the maker. 

The defendant failed to plead that 
the check was given for an illegal and 
immoral consideration, and therefore 
the court refused to consider that 
defense. 

Star Provision Company v. Sears, Roe- 
buck & Co., 92 S.E. 2d 835 (1956) 
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“Gold Coin’? Bond 


According to the United States Dis- 
trict Court, Southern District New 
York, a “gold bond” containing the 
in like gold coin” 
is not payable in currency the equiv- 
alent to gold, or is not a gold value 
clause implying the standard of weight 
and fineness of the gold, i.e., the lan- 
guage of equation. 

The bonds in question were 174 £100 
First Mortgage, 444% Coupon Gold 
Bonds issued by the Kentucky and 
Indiana Terminal Railroad Company 
in 1911, and bore superimposed over 
the text of the bond in the center of 
its face, in letters over an inch high, 


' the word “Gold,” and contained the 





words: “Promises to pay bearer .. . 
One hundred pounds, Sterling money 
of the United Kingdom of Great 
Britain and Ireland, at the office or 
agency of the Company in the City of 
London, England, on the lst day of 
January, 1961, with interest thereon 
at the rate of four and a half per cent 
per annum from the lst day of Janu- 
ary, 1911, payable semi-annually, in 
like gold coin, at said agency.” 

The plaintiff, the holder of the 
bonds, had demanded payment of the 
interest coupons at the rate of $8.24 
per pound Sterling and the defendant 
obligee offered to pay approximately 
$2.80 per pound Sterling on the inter- 
est coupons, that being the present 
dollar value of the English pound 
Sterling. 

The court found that the contract 
was made and to be performed in Lon- 
don, England, and that therefore Eng- 


| lish law controlled the construction 


and performance of the contract. The 
defendant contended that the words 
“gold coin” were merely descriptive 
of Sterling money at the time of the 
issue of the bond in 1911, because then 
they could be lawfully discharged only 
by payment of gold coin or Bank of 
England notes freely convertible into 
gold and that for over thirty years 
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Now ...on DEPOSITORIES, 


as on bank vault entrances, 


FIVE STARS SAY 





Here, in gleaming stainless steel, incorporating an eye- 
catching fluted design, are the new, improved Herring: 
Hall- Marvin “Five-Star” Depositories, worthy companions 
to the now famous H:H-M “Five-Star” push-button con- 
trolled bank vault entrance and the H-H-M “Five-Star” 
Drive-In Windows. Each model is in keeping with the 
modern trend in bank architecture, designed to create 
new customers and please old ones. 
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LIFT THES FLAP TO DEPOSHT ENVELOPES | 
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HERRING-HALL«¢MARVIN SAFE COMPANY 





“FIVE-STAR” DUAL HEAD 
NIGHT DEPOSITORY 
MODEL 901 


This “Five-Star” dual head Night De- 
pository has an extra large hopper for 
bags and bulky packages with a counter- 
balanced and hinged door. Above the 
door is an envelope deposit slot with its 
own hinged cover and separate chute. A 
stainless steel weather hood prevents 
water from entering depository head 
during a driving rain. Illuminated panel 
floods depository face with light at night, 


“FIVE-STAR” 
ENVELOPE DEPOSITORY 
MODEL 910 


Similar in appearance to the ‘‘Five-Star” 
Dual Head Depository including stainless 
steel weather hood and illumination. It 
provides a most convenient receptacle 
for envelope deposits at all times during 
the day or night. 


Write today for complete catalogue 
on H-H-M “Five-Star” Depositories. 


“FINEST” 
























“FIVE-STAR” 
ENVELOPE DEPOSITORY 
MODEL 920 


An entirely new concept in envelope de- 
positories! It not only receives envelope 
deposits, but also provides an envelope 
for each customer’s use. When the handle 
of the writing shelf is pulled out, it auto- 
matically carries an envelope with it. 
When the depository flap is raised the 
shelf is automatically retracted. 
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Hamilton, Ohio + BUILDERS OF THE U. $. SILVER STORAGE VAULTS AT WEST POINT 
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Now’s the time to make sure your customers will have 
a full stocking next Christmas. A Christmas Club is 
the one sure way to do it. 


You'll be pleasantly surprised at the number of new 
customers entering your doors every day .. . making 
regular payments... discovering your other banking 
services— when you install a Christmas Club. 


And, as so many banks have discovered, you'll not only 
attract new accounts with a Christmas Club, but 
you'll bring to life old ones. 


Any number of Christmas Club Systems 
are at your service. Particularly 
recommended is Rand M¢Nally’s. 
Their unique Clubtroller system 

speeds handling, cuts costs, eliminates 
need for ledger cards or sheets. 100th Anniversary 





For samples and full information, drop a line to: 


RAND MSNALLY & COMPANY, CHRISTMAS CLUB DIV. 
111 EIGHTH AVE., N.Y. 11. BOX 7600, CHICAGO 80 








they had serviced the bonds without 
reference to any gold value. Several 
text writers on the subject take the 
position that whenever the words 
“gold coin” are used, a gold value must 
inevitably be inferred, but the court 
held that the bonds must carry a clear 
expression of intention to fix a money 
value equivalent to'a certain quantity 
of gold, and that such clear expression 
was lacking in the bonds in question. 

“Tt is our opinion, ... that even 
reading in the words ‘gold coin’ with 
respect to the principal, that this bond 
does not contain a gold value clause 
under the law of England. We think 
after examining the bond, the interest 
coupons attached, the mortgage to 
which the bond refers, the stockhold- 
ers’ resolution contained in the mort- 
gage, the directors’ resolution also 
contained therein, the prospectus and 
the monetary laws of England as they 
existed in 1911, that no gold value 


| clause was expressed or intended.” 
| Lemaire v. Kentucky & Indiana Ter- 


minal Railroad Co., 140 F. Supp. 82 
(1956) 


Defective Mortgage 

In this case a bank that had 
assumed it was a secured creditor 
under a chattel mortgage it held, 
found that it was not secured by vir- 
tue of the fact that a prior mortgagor 
had perfected an earlier chattel lien, 
also defective, by taking possession of 
the property after foreclosure of the 
mortgage. A district court in Alaska 
ruled that the bank was thereby ren- 
dered a general and not a_ secured 
creditor. 

A businessman in Juneau, Alaska, 
gave the plaintiff a real and chattel 
mortgage covering all of his interest 


| In a photo shop to secure the payment 
| of a $10,000 note. Thereafter, the 


same businessman gave a second chat- 
tel mortgage covering the same prop- 
erty to the bank to secure payment 
of a $9,400 note. The second mortgage 


| was made subject to the first one. 


Since both mortgages failed to pro- 


| vide that any part of the proceeds 





from the sales of the mortgaged shop 
had to be applied to the mortgage debt, 
both mortgages were defective insofar 
as they were void to creditors. 

Later, the court held that when the 


| plaintiff foreclosed his first mortgage, 


which was executed in good faith on a 
fluctuating stock of goods, he per- 
fected his chattel lien by taking pos- 
session of the property. The bank 
pleaded, however, that the rule regard- 
ing “possession cures the defect’ did 
not apply to the bank, since it was a 
secured creditor. 

The court disregarded this conten- 
tion in view of the fact that the lien 
of the bank’s mortgage was also 
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THE 


Thermo-Fax 


COPYING MACHINE 
STORY 


Make on-the-spot copies of statements, letters, 
confidential data with this All-Electric Copy Maker! 


@ 4-SECOND SPEED. You'll copy the things you need most right when you need them 
most! Perfect copies of written, typed, printed or drawn originals are ready to use in just 
4 seconds! Copies cost as little as 414¢ each. 


@ DIRECT ONE-STEP PROCESS. On/y the THERMO-FAX Copying Machines make 
copies directly from your original in one simple step. Exclusive All-Electric process is 
entirely dry . . . all that’s needed is a plug in the wall. 


@ ELIMINATES CHEMICALS AND NEGATIVES. No bottles to handle, no negatives to 
make. No special installations of any kind. Easy to operate copying system saves you 
time and money . . . and speeds your office communications. 


Send coupon today for full details 
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WORK WITH 
LESS 


TENSION 





HARTER 66 
EXECUTIVE 
STEEL 
POSTURE 
CHAIR 


The right chair eases stress and tension. The 
Harter 66 is that kind of chair. Correct posture 
design and precise handwheel adjustments 

fit the 66 to your body. Foam rubber cushions in 
seat, back and arms give cool comfort. The 

deep, molded seat is gently rounded to avoid harm- 
ful pressure to vulnerable nerves and arteries 
under your knees. Have a 66 fitted to you and start 
feeling ‘‘alive”’ at the end of each business day. 





Write for informative booklet, Posture Seating. Makes 
Sense. We'll send name of your nearest Harter dealer. 


Harter Corporation, 933 Prairie St., Sturgis, Mich. 
In Canada: Harter Furniture, Ltd., Guelph, Ontario 


“HARTER Sit! 


STURGIS, 2 mM 





invalid, and declared that the bank had 
to be treated as a general creditor 
against the claim of the plaintiff. 

Ter. of Alaska Ex Rel. Com. of Vet. 
Affairs v. Guerin, 140, F. Supp. 440 
(1956) 
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Non-Gift of Saving Account 

The Supreme Court of Pennsyl- 
vania recently held that a widow did 
not make a valid inter vivos gift of 
her savings and loan association sav- 
ings account to a niece by law in the 
following circumstances: 

The owner of the account wrote a 
letter to the association enclosing her 
passbook, requesting that “ .. . this 
account be made out to I. P. Logan or 
K. L. DeQuinze. In the event of my 
death this stock will go to her... 
Return book to me in my name.” 
Simultaneously she filed a withdrawal 


| notice and she and K. L. DeQuinze 


executed an application for shares of 
stock, but except for the signatures, 
it was not filled out. 

After the passbook was returned, 
the owner of the account entered a 
hospital and thereafter wrote to the 
treasurer of the association as fol- 
lows: “Change the enclosed book to 
read ‘I. P. Logan or M. E. Bell’, sister, 
instead of K. L. DeQuinze.” Subse- 
quently Mrs. Logan requested the 
passbook be returned, and still later, 
Mrs. Bell requested the passbook, and 
the savings and loan secretary advised 
that the passbook could not be located. 
The said M. E. Bell was named execu- 
trix and sole legatee in Mrs. Logan’s 
will. 

Mrs. Bell and Mrs. DeQuinze both 
made demands on the savings and 
loan association for the funds on 

_ deposit, amounting to some $3,500. 
The Court found that the savings 
account was analogous to a_ bank 
account rather than to shares of stock 
and that the gift was not completed to 
K. L. DeQuinze, and therefore Mrs. 
Logan had an absolute right to give 





the savings account in her lifetime or 
by her will to anyone she desired. 
Bell v. - - - Svgs. & Loan Assn., 385 
Pa. 158, (1956) 
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Bank’s Action in 
Bankruptcy Proceedings 

This case demonstrated that a bank 
| must be certain of its ground when 
one of its customers enters into bank- 
ruptcy proceedings. Specifically, the 
case pointed up the fact that a bank 
cannot retain a ratable share of the 
proceeds from a bankruptcy liquida- 
tion, and at the same time claim a right 
to a lien it holds against a deposit of 
the bankrupt. 

The bank’s bankrupt customer owed 





Burroughs Clearing House 























* ATTRACTS NEW BUSINESS 


Borrow-by-Check Plan * EXPANDS CUSTOMER CREDIT SERVICE 


* OPERATES PROFITABLY 





| nites 








another 


Diebold 


success 
story 








.-- for CITY NATIONAL BANK and TRUST COMPANY of Kansas City 


By utilizing the proved efficiency of a Diebold Cycle Desk, the City 
National Bank and Trust Company was assured of a low break-even 
point when it introduced the Borrow-By-Check Plan. 


Cycle posting of revolving credit accounts has paid off for this Kansas 
City bank. Ledgers and signature cards are filed together in a Diebold 
Insulated Cycle Desk. Debit and credit items are sight-posted daily 
and stuffed into ledgers. Each cycle control is posted monthly on a 
regular schedule, and statements mailed to borrowers in advance of 
due date. 


Customers enjoy the bank’s revolving credit plan and are being en- 
rolled in steadily increasing numbers. Most of them are new cus- 
tomers who are excellent prospects for other banking services. 


The practical experience of Diebold systems-engineers is available 
without obligation. For complete information about the Borrow-By- 


Diebold Insulated Cycle Desks carry Check Plan that attracts new customers and increases revenue, mail 


Underwriters Class “C” fire label, 


including impact. Drop-swing door this coupon today. 


slides under body to save floor 
space, 


“fg Sep. . . PROTECTED eS Le Te ee ee 
outstion | BY DIEBOLD 


Diebold’ 


Diebold, Inc. 
902 Mulberry Rd., S. E. 
Canton 2, Ohio 





Please send complete information about the DIEBOLD Borrow- 
By-Check Plan. 
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Secret records need more than Fire Protection. This special 


model of the cuuss Tested and Certified Fire Resisting 
Record Protection File has been designed for the safe 
storage of vital records of a confidential nature. The lock- 
ing of all drawers is controlled by the latest type of manip- 
ulation-proof combination lock conveniently positioned on 
the second drawer and all vital parts of the locking mech- 
anism are protected by drill-resisting steel plate. 

This file is being used by government authorities through- 
out the world for the safe-keeping of secret documents. 

Do your secret records enjoy this dual protection? Write 
for further details to your local cHuBB agent or to the 
nearest CHUBB factory. 

cHUBB provide world-wide service from their factories 
at Toronto, Canada; Sydney, Australia; Johannesburg, 
South Africa; Wolverhampton, England and agents in 


every principal country. 





BY APPOINTMENT 
TO RER MAJESTY THE QUEEN 


PATENT LOCK & SAFE MAKERS 


CHUBB & SON’S LOCK AND SAFE CO. LTD., 
175-176 TOTTENHAM COURT ROAD, LONDON, W.15 
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approximately $85,000 to 158 trade 


' creditors. Offsetting that was about 


$135,000 in inventory of a nature that 
could be sold only on certain holidays, 
such as Christmas, Valentine’s Day, 
etc. in the course of a year. 

The bankrupt corporation had a gen- 
eral commercial account with the bank 
in which unrestricted deposits were 
subject to withdrawal by check in the 
ordinary course of business. The bank- 
rupt had executed a 30-day promissory 
note for $22,000 in favor of the bank. 
Thus, at all times the bank was the 
largest creditor of the bankrupt cor- 
poration. 

The bankrupt devised a plan for 
working out of its difficulties and that 
plan was slightly modified by the bank. 
All the proceeds from sales of inven- 
tory were, as before, deposited in the 
bank. At the time the petition in bank- 
ruptcy was filed, the bank offset about 
$2,800 in the corporation’s checking 
account against the indebtedness, re- 
ducing it to about $8,000. The bank 
then filed its claim for $8,000 along 
with the other creditors. 

Said the U. S. Court of Appeals, 
Ninth Circuit (Oregon) in ruling, 
“The conduct of the bank under the 
circumstances here, in entering into 


| the extension arrangement without 


| parties. 


expressly reserving the inconsistent 
right of set-off, affords rational basis 
for the inference that the bank inten- 
tionally relinquished this known right, 
at least so long as monthly ten per 
cent ‘dividends’ were paid. Indeed, the 
specific agreement to accept payment 
ratably with all creditors on the basis 
of ten per cent per month rendered the 
claimed right of set-off ‘inconsistent 
with the presumed intention of the 
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A bank ordinarily, preceding or fol- 


, lowing bankruptcy, may set off any 


claim provable in character and fixed 
as to amount against such credit bal- 
ance as the bankrupt may then have 


/ on deposit with the bank. In this case, 
| however, the court remarked: ‘“‘The 


| 
| off.” ... Bank of Portland v. Dudley, 





least that can be said is that the bank 


| cannot in equity and good conscience 


be permitted to keep its ratable share 
of distribution plus the right of set- 


231 F. 2d 396 (1956) 
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Joint Bank Account 

Under Texas community property 
law a husband has a right to withdraw 
money without his wife’s consent, even 
though she deposits it in a bank ac- 
count in her separate name. 

In this case, approximately $1,000 
was on deposit in the plaintiff’s name 
before she was divorced from her hus- 
band. After the divorce she brought 
an action against the bank for money 
which the bank had permitted him to 
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.. they come back 


inspired, enthusiastic, better equipped 
than ever to fulfill their responsibilities 
in the field of financial public relations. 


Why don’t you attend the FPRA Convention 
this year? The place—The Statler Hilton 
Hotel, Dallas, Texas 


The Date—October 7 to 11 
For reservations write 


FINANCIAL 
PUBLIC RELATIONS 
ASSOCIATION 


231 South La Salie Street, Chicago 4 
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| Always Ready to Write 


WRITES FOR MONTHS WITHOUT REFILLING 


— = >= 


THE PEN THAT FILLS ITSELF HOLDS4OTIMESMOREINK CHOOSE THE RIGHT POINT 


instantly—every time you than ordinary fountain for the way you write— 
return pen to socket. pen. Needs no attention bynumber. More than30 
for months on end. point styles. 


Try one on your own desk for 30 days. Your money 
refunded if you are not completely satisfied. 


THE ESTERBROOK PEN COMPANY, CAMDEN 1, NEW JERSEY 
The Esterbrook Pen Company of Canada, Ltd., 92 Fleet Street, East; Toronto, Ontario 


COPYRIGHT 1956, THE ESTERSROOK PEN COMPANY 
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withdraw from her account. 

A Texas statute provided: “Funds 
on deposit in any bank in the name 
of the husband or wife, shall be pre- 
sumed to be the separate property of 
the party in whose name they stand, 
and unless said bank is notified to the 
contrary, it shall be governed accord- 
ingly in honoring checks against such 
account.” 

The court found however, that the 
statute created a rebuttable presump- 
tion. The jury in turn found that the 
money involved was community prop- 
erty (i.e., owned by husband and wife 
jointly), and that under the Texas 
constitution, the husband had the 
right to deal with and dispose of com- 
munity property during the marriage. 
Holt v. City National Bank of Bryan, 
Texas, 273 S.W. 2d 902 (1954). 
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Impregnability of 
Holder in Due Course 
A somewhat different angle on the 
subject of the Negotiable Instruments 
Act was taken in this case, which also 
showed the extent to which the law 
usually goes to preserve negotiability 
of instruments. However, out-and-out 
fraud was involved rather than a mere 
lack of knowledge of the N.I.A. 
One night a vacuum-cleaner sales- 
man called on the defendants and in 
connection with designating them as 
agents over a certain territory to 
make appointments for him for vacu- 
um-cleaner demonstrations, he “left” 
a machine with them. He asked that 
they sign what he called a “receipt”. 
They signed the “receipt”? which 
turned out to be a promissory note 
for the value of the vacuum-cleaner. 
They did not read this document al- 
though they had read a so-called club 
plan. The note was then discounted 
with the plaintiff by the vacuum- 
cleaner man, as he had done with 
many similar notes. 
“It was firmly settled long ago,” the 
Court said, “beyond room for argu- 
ment now, that the purchaser of a 
negotiable promissory note procured 
by fraud may not be charged with 
notice of an infirmity or defect by 
_showing that he was negligent in 
| taking the instrument or that he ac- 
| quired it with knowledge of facts and 
_ circumstances that would arouse the 

suspicion of an ordinary prudent per- 
| son, and that nothing short of actual 
| knowledge or bad faith will defeat the 
| title of such purchaser. 

Only if the alleged holder in due 
course, the finance company, took the 
note with knowledge that its action 

| amounted to bad faith in the eyes of 
| the jury, would the defendants be 
| successful. 
Local Finance Company v. Charlton. 
289 S.W. 2d 157 (1956). 
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What 29 seconds in front of the new 
Mosler Picture Window will show you 





1. Notice how customers seem attracted by the modern, 
open look of the Mosler Picture Window . . . how it 
seems to put them at ease. And note how obviously both 
customer and teller appreciate the convenience made 
possible by Mosler’s ingenious deposit unit, which slips 


out at the touch of a single push-button . . . and opens 
its own cover to allow straight-in access of customer’s 
hand. This is the most easily accessible unit of its kind, 
Most wind-resistant and safe, too. No checks and money 
blowing away. No risk to customer’s hand. 





2. Note how cash stays in view of customer 
at all times during transaction. Lid of deposit 
unit is made of clear-view bullet-proof glass. 
It’s counterbalanced for effortless operation. 
Keeps drafts out . . . yet allows customer to 
see everything that’s going on. No chance of 
embarrassing errors ! 


Like to find out more reasons why the Mosler 
Picture Window is America’s finest and most 
practical equipment for drive-in banking? 
Mail coupon for brochure, today! 


IF IT'S MOSLER ...1T'S SAFE 


# Mosler Safe ““” 


World’s largest builders of safes and bank vaults... Mosler 
built the U.S. Gold Storage Vaults at Fort Knox and the famous 
bank vaults that withstood the Atomic Bomb at Hiroshima 
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3. Note how teller has 100% usable counter 
space inside window for change machines 
and other equipment. There is no space- 
wasting cut-away in the counter... no 
‘‘angled-in”’ counters that leave tellers with 
skimpy work area. Two big cash drawers are 
located below counter for coins, bills, storage. 
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4. Note the completely new 2-way communi- 
cations system which makes conversations 
possible in normal tones, while teller’s hands 
are free at all times and vision is unobstructed. 
Microphone and speakers are above eye- 
level. Window has optional defrosters, too, 
which keep glass clear during winter. 

















ae | 
! THE MOSLER SAFE COMPANY, DEPT. BC-84 
| 320 FIFTH AVENUE, NEW YORK 1, N. Y. i 
| Please send me your new full color brochure outlining all the features of | 
Mosler Picture Windows For Drive-In Banking, as soon as possible. 
NAME POSITION 
| BANK 
ADDRESS. 
| CITY. * ZONE STATE. 
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International Revolving Door Entrance to the Chicago National Bank, Chicago. 


Architect: Skidmore, Owings & Merrill, Chicago 


Cmartest. Entryway 


eee WITH SAVINGS ALL WAYS! 


REVOLVING DOORS are styled to stay modern, 


to always create that all-important favorable first 


impression. And they’re always saving you money while 


doing it! ‘“‘Always open” to safely speed two-way traffic, 


these doors are “ 


always closed”? against outside 


cold or heat . . . stopping drafts, dust, and dirt at 


the street. Savings on summer cooling costs or winter 


heating bills alone make your revolving door entrance a 
self-paying investment. And these are but two of a host of 


cost-trimming advantages . . 


Available with manual or automatic power operation. 


See Sweet’s Architectural File No. 16f 
Or Classified Section of 
Your Telephone Directory 


REVOLVING DOOR ENTRANCE DIVISION 


INTERNATIONAL STEEL COMPANY 
2104 EDGAR STREET @ EVANSVILLE 7, IND. 
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BANK CAPITAL 
FUNDS 


CONTINUED FROM PAGE 37 


increased the number of bank stock- 
holders by 40 per cent. The sale of the 
new stock was accomplished without 


| underwriting, and for the most part 





was distributed to friends of existing 
stockholders. 

At present there are 255 holders of 
Citizens National’s stock. Outstanding 
shares number 250,000 and par value 
of $10. The last stock that changed 


| hands was traded at $25 per share. 


Percentage-wise, the number of shares 
held by individual owners ranges 
downward from 7 per cent. The owner- 
ship is widely diversified and includes 
farmers, teachers, businessmen, law- 
yers, doctors, newspapermen, etc. Some 
40 of the bank’s staff members are 
stockholders, holding from 4 shares up. 
No brokerage figures in the current 
exchange of stock, which is through 
the direct sale of shares by stock- 
holders to new holders. The stock pays 
90 cents a year, computed at par value. 
This dividend rate has been main- 
tained constantly to protect depositor 
and stockholder alike. 

Dr. Wiggins and Mr. Hughes state 


that the bank’s board is definitely set 


upon a policy of spreading the owner- 
ship as widely as possible. To do this, 
they continue, the bank will rely prin- 
cipally on building a staff that in turn 
will build confidence in the bank and 
its management. One example of this, 
Dr. Wiggins says, is that they fully 
expect their new bank-farm repre- 
sentative to foster a great deal of 
confidence in the bank among farmers 


| by the fact that he will be able to talk 


their language, and will be a symbol 
of the bank’s desire to help farmers 
with their problems. 


OTH the banks at Lubbock and 
Tyler maintain contact with their 
stockholders by forwarding folders 
containing messages over the presi- 
dents’ signatures with monthly div- 


| idend checks. The Citizens National, 








Lubbock, for instance, recently told of 
an increase in its savings interest rate, 
and has emphasized the services of its 
comparatively new trust department. 

One of the messages of the Citizens 
First National Bank of Tyler reads: 
“$168,750 in dividends during 1955. 
As the leading bank in East Texas— 
we have a powerful story to tell— 
won’t you as a stockholder help us? 
Your active support, your personal 
solicitation of all types of banking 
business, your eagerness to tell others 
about the Citizens will pay dividends 
to all for years to come.” 
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... states Mr. J. J. Luttner, Assistant Cashier, 


CenTRAL NATIONAL BANK of CLEVELAND 
Cleveland, Ohio 


With over 75,000 items being posted every day by 87 
bookkeepers, Mr. Luttner follows the safest canceling 
plan. Each bookkeeper cancels the checks she has posted 
as soon as she has balanced. 


Paid checks do not lie around uncanceled. There is no 
possibility of theft and reuse. And, in following the 
safest canceling procedure, there is practically no labor 


Look under PERFORATORS in your classified 
telephone directory for “AAC-CUMMINS” 
(Automatic Accounting Controls). 





SALES AND SERVICE IN ALL PRINCIPAL CITIES 


September, 1956 





“The safest way to cancel checks 


is the most economical" 







cost for canceling as compared to a centralized cancel- 
lation plan. As each bookkeeper balances, she picks up 
the posted checks, steps over to the nearest Cummins 
300, and cancels them in five or six minutes. 


The net production from a Cummins 300 is just as great 
as from larger, old fashioned electric perforators... 
over 15,000 checks per hour. The smaller punches in 
the Cummins 300 never obliterate important informa- 
tion...and checks canceled on a 300 can be filed in 
20% less space than those canceled on a larger machine. 


Your Cummins representative can show you how 
Cummins 300’s can give you faster, easier, safer, more 
efficient, and more economical check canceling... you 
can’t erase a hole! 


Cummins 








CUMMINS BUSINESS MACHINES 
Division of Cummins-Chicago Corporation 
4740 North Ravenswood Avenue—Chicago 40, Illinois 
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STRAYER 


in thousands of banks everywhere. 





with or without NYLON ROLLERS 





These files can be made any size you specify—easy to stack in battery auto- 
matically—no extra parts. Enthusiastically recommended by bankers and used 


STRAYER COIN BAG CO., Inc.—NEW BRIGHTON, PA. 


Send for our catalogue 


COIN BAGS — BOXES — TRAYS — WRAPPERS — SORTERS — NOTE CASES 


STEEL STORAGE 
FILES 














BANK SIGNS in 


BRONZE OF ALUMINUM 


Your bank's name in tasteful and enduring bronze 
or aluminum is a prestige-building ambassador. Names 
of your personnel on desk plates of impressive metal 


add dignity, too, 

INDIVIDUAL LETTERS 
IN ALL SIZES, METAL OR PLASTIC, 
provide ideal permanent signs for 
both inside and outside your build- 
ing. For finest metal signs, desk 
plates in metal and plastic, and 
display cases at most economical 
prices, write for our newest com- 
plete one today! 





DESK 
NAMEPLATES 





2” x 10” one line of copy, 1, $7.50 
2,” x 10” two lines of copy, $9.00 
on bronze easel — other styles available 


“Bronze Tablet Headquarters” 


UNITED STATES BRONZE SIGN CO., INC. 


570 Broadway, Dept. BC, 
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precision-made 
machine and 
hand posting 
passbooks 


Samples and 
Prices on Request 


WILLIAM EXLINE INC. 


1270 Ontario Street © Cleveland 13, Ohio 


New Revised Edition 
DIRECTORY OF AMERICAN 
SAVINGS & LOAN ASSOCIATIONS 





First and only complete directory covering U.S. and 


territories, District of Columbia, listing over 6,200 
institutions. 

Classified by State and City. Name of Association, 
location, key officials, assets, member Federal S & L 
Ins. Corp.. member Federal Home Loan Bank Sys- 
tem. About 1,500 dividend rates shown. 

256 page cloth bound volume. $22.50 postpaid. 10% 
cash discount. Sample page on request. 


T. K. SANDERSON ORGANIZATION 
Directory Publishers 


Waverly P. O. Baltimore 18, Md. 

















New York 12, N.Y. 


V.S.1. skip’ INSURANCE 


@ a must for House Trailer financing. 
write for brochure. 


EARLE W. DAY a Co. 


406 BEACH DR.N., ST. PETERSBURG, FLA. 








PROMOTING 
SAVINGS 


CONTINUED FROM PAGE 39 


staff selling and assists in introducing 
new or improved services. 

A general news release was pre- 
pared and was accepted by most of the 
local newspapers. 

During June considerable interest 
was shown in the plan. On July 3, at 
the beginning of the transfer period, 
non-bank competitive institutions in 
San Diego suddenly raised their divi- 


| dend rates to 3% per cent and flooded 
| all advertising media. The local banks 
| were faced with large withdrawals 


during the remainder of the transfer 
period. Our experience in the light of 
the situation was good. Close outs and 
withdrawals were lower than for sev- 
eral years, and new accounts and de- 
posits were surprisingly good in face 
of the competition. 

Public interest in the “Automatic 
Loan Privilege” and the satisfactory 
experience during the transfer period 
indicate that the plan has merit, and 
we intend to sustain the advertising 
throughout the year and promote the 
plan more aggressively during future 
transfer periods. 

We have learned something of the 


| possibilities of individual service mer- 


chandising, and are certain that the 
answer to increased competition lies 
in modernizing and aggressively pro- 
moting services themselves. Appar- 
ently you can sell a quality product at 
a quality price in banking, too, and 
this is a far better course than cut- 
rate promotion. 


e ¢ e 


FUTURE DEMAND 
DEPOSITS 


CONTINUED FROM PAGE 41 


ing figures of the insured commercial 
banks indicate that bank personnel 
increased as deposits rose, though not 


| at as fast a rate.) These staffs, of 


course, will have to be thoroughly 
trained. 

The problem of expanding and 
training staffs of banks to care for the 
growth will be intensified by the fact 
that the need will occur at a time when 
the labor force will be growing 
smaller, reflecting the declining birth 
rates of the thirties. This tends to 
underline the importance of carefully 
planned long range personnel require- 
ments. 

Attendant on the growth of bank 
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Wide form handling 
Carriage takes forms up to 
11%” wide. Carriage tabu- 
lates automatically, if desired. 
The stops are easily set to 
fit different column widths. 


Burroughs Director 400 = 
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Short-cut operation 
Amounts may be indexed 
and motor bar depressed at 
same time. The Director’s 
minus bar makes direct sub- 
traction as easy as addition. 






Figure it this way: 
Since you must have 

an adding machine, 

why not have one that 

does accounting jobs, too? 


Perhaps you’re of the opinion that an adding machine’s 
only function is to total up figures on a listing tape. 


That’s true—of most adding machines, that is. But the 
Burroughs Director 400 goes far beyond that! Sure, it 
adds on tape, and subtracts and multiplies. Does each 
a little faster and more easily, too, users say. But here’s 
the big thing: 


The Director also prepares daily statements, batch 
proof lists, mortgage loan notices . . . yes, this all-electric 
machine takes on these form jobs, too! The reason: 
multiple totals, plus many other very special features 
besides those below. 


So, since you must have an adding machine, why not 
have one that does accounting jobs, too? Make sense? 
Of course. Just try it and see! Phone our nearby branch 
for a quick demonstration. Burroughs Corporation, 
Detroit 32, Michigan. 





3-way register selection 
—thanks to exclusive Shuttle- 
master. (1) Manual. (2) 
Simultaneous figuring in two 
registers. (3) Automatic, 
alternate register selection. 


Two listing jobs at once 
Lever splits keyboard. You 
can list descriptive numbers 
beside amounts, list 2 sepa- 
rate amounts. Or you can 
use full 13-column capacity. 





ADDING MACHINE 


“Burroughs” Reg. TM. 
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staffs and management personnel is 
the need for the future expansion 
and modernization of bank facilities. 
This phase of the expansion pro- 
gram assumes additional importance 
because of the competition banks are 
encountering at present from other 
financial institutions which have suc- 
cessfully modernized their facilities. 


Although many bank managements 
have already modernized to meet this 
competition, and to care for present 
volume, they must continue to mod- 
ernize, expand, and adjust their facil- 
ities in order to care for future 
increased demands. 

With the continued growth of 
demand deposits, and of loans and 





Authoritative determination of 


PROPERTY WORTH 


the purpose of 
Marshall and Stevens Appraisals 


Refinancing, loans, fair market value, tax 
accounting, stock issue, capital and 
expense distribution analyses, remaining 
life estimates, property cost ledgers, in- 
corporation applications. 

Our informative brochure, ‘‘What Every 
Property Owner Should Know About 
Appraisals,”’ is an invaluable aid in 
discussing appraisals with clients. 
Write: Marshall and Stevens, 610 So. 
Broadway, 315-E, Los Angeles 14, Calif. 
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4, wardrobe racks keep wraps 
aired, dry and “in press”. 
End crowding of coats and 
hats in damp lockers or cabi- 
nets. Save floor space too— 
provide ventilated hat space, 
coat hanger (spaced apart 
from all others), built-in um- 
brella stand and overshoe 
shelf for 3 persons per sq. ft. 
4 ft. No. 3-U rack (above) 
accommodates 12; No. S-6 
costumer (right) accommo- 
dates 6. Single or double 
(back-to-back) units in 
lengths to fit any available 
space. Strongly welded, heavy 
gauge furniture steel; baked 





enamel finish— modern office No. S-6 
colors. Standard in offices, for private or 
factories, schools, churches, snail office. 


clubs, restaurants and insti- 
tutions. 


Write for Bulletin OV-15 
VOGEL-PETERSON CO. 
"The Coat Rack People"’ 


1121 West 37th Street @ Chicago 9, Illinois 








Enduring Bronze 


BANK SIGNS 


Desk Plates @ Bulletin Boards 
Finest Quality — Lowest Prices 
Write for FREE Catalog 


Architectural Bronze Corp. 
2336 W. Belmont, Chicago 18 
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TABLES Fi 


TR AVL 3 OFFICE 








Write for catalog, factory 
prices and discounts cover- 
ing 16 sizes of Monroe Fold- 
ing Tables as well as a com- 
plete line of Steel Folding 
Chairs, for use in banks and 
offices. 


THE MONROE COMPANY 
172 Church St. Colfax, lowa 





















dime and quarter 
savers, book-type. 
printed in various colors 


SAMPLES and PRICES ON REQUEST 


WILLIAM EXLINE INC. 


1270 Ontario Street © Cleveland 13, Ohio 


INVESTMENTS 


565 Fifth Avenue, New Yo N.Y. Plaza 8-0100 














investments, banks will have to in- 
crease their capital accounts to pro- 
tect adequately their depositors. This 
increase, to some extent, will be 
derived from increased earnings avail- 
able from the greater volume of busi- 
ness. However, growth in capital ac- 
counts does not just happen. It is 
accomplished by following carefully 
an advanced planned program of cap- 
ital expansion. 

In summary, historical evidence in- 
dicates that the banking system will 
experience a growth in the next ten 
years comparable to the growth of the 
over-all economy. This fact suggests 
that bank managers consider now the 
effects and consequences of such an 
increase on their particular institu- 
tions. It might well be that such a 
review would warrant an expansion, 
over a period of time, in personnel and 
facilities, and an increase in the cap- 
ital accounts. Such a decision would 
require advance planning and pro- 
gramming, which, in turn, might 
greatly modify subsequent manage- 
ment decisions. For example, the de- 
cision to increase the capital accounts 
from retained earnings in anticipa- 
tion of a growth in deposits requires 
advance planning by management 
based on its estimate of the future of 
the institution. Prudence, therefore, 
would urge the banker to do as others 
have done—to look ahead—and to plan 
accordingly. In a word, a banker ought 
to manage with his eye on the future. 


BRITISH 
BANKING CONTRASTS 


CONTINUED FROM PAGE 44 


finance houses, calling themselves in- 
dustrial bankers and similar names, 
sprung up to extend credit in place of 
the established clearing banks. These 
so-called finance houses advertised 
widely in the press and otherwise, 
offering to pay as much as 121% per 
cent for short-term deposits. The lead- 
ing institution which for many years 
has financed small manufacturers in 
buying capital equipment and which is 
itself a genuine bank with clearing 
facilities, is the United Dominions 
Trust, Ltd. 

The chairman of this group, J. Gib- 
son Jarvie, who has had long experi- 
ence in this field of banking, called 
public attention to the unsoundness of 
these small companies in borrowing 
short and lending long, where even 
one loss might bankrupt them. The 
wisdom of Mr. Jarvie’s warning was 
not long in being proved. Sentence of 
seven years was recently imposed on 
a 26-year-old garage owner who con- 
cocted frauds against a number of 
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hire-purchase companies to the huge | 
amount of £400,000 by claiming to own 
fleets of motor vehicles which never ex- 
isted. The prosecuting attorney called 
the frauds “the biggest in our crim- 
inal history.” Apparently the finance 
companies concerned made no effort | 
to assure themselves that the vehicles 
existed before they made the loans. 

The established banks, who had only | 
been charging their usual rates for 
loans to instalment firms before the 
Government, request to curtail them, 
were astonished to learn that 12% 
per cent could be paid in interest and 
still earn a profit for those using such 
finance. The public, who had to absorb 
this exorbitant interest in their in- 
stalment payments, apparently re- 
mained unmoved by this disclosure. 


HE money attracted by these high 
interest rates came from a vari- 
ety of sources. Some people with- 
drew their savings in the Post 
Office and in the Trustee Savings 
banks, which only pay 2% per cent. 
Others drew down their deposit 
accounts with the commercial banks, 
and many business houses with sur- 
plus funds are using them in this 
way. The result has been that so far 
the credit squeeze has been much less 
effective in curtailing instalment 
buying than was expected, but on the 
other hand the efforts of the banks to 
curtail credit generally have badly hit | 
many individuals and especially retail 
traders. The overall result after a year 
has been that the clearing bank de- 
posits and investments have gone 
down about 10 per cent, but almost 
any determined buyer on credit can 
still find finance of some sort at a price. 
The one exception to the separation 
of banking and instalment lending 
is represented by the Commercial 
Bank of Scotland, one of that coun- 
try’s leading banks. Toward the end of 
1954 it acquired control of the Scottish 
Midland Guarantee Trust, an old-es- 
tablished instalment finance firm. 
After a year’s operation it became 
clear that the move was a great suc- 
cess. 

This has led the other banks to look 
deeper into the matter of engaging 
directly in instalment business. With 
their thousands of branches and the 
detailed knowledge which branch man- 
egers have in their local territories, | 
it is contended that by engaging di- | 
rect in the business they will run no | 
more risks than by the former system 
of lending to finance houses. Finally, 

is argued that by widening their 
‘ontacts with the public the banks will 
attract business of other kinds. It is 
now thought likely that when better 
economic conditions allow the current 
credit squeeze to be ended a number 
of banks will follow American ex- 
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BRANDT 
AUTOMATIC 
CASHIER 


Upon the depression of a single 
key, coins are ejected from the 
coin magazine and roll on edge 
quickly and quietly down the 
delivery chute into the cup from 
where they are easily removed 
by the customer. The delivery 
chute may be placed on either 
side of the machine and can be 
supplied in various lengths to suit 
specific requirements. 








We are very proud of the 
wonderful record estab- 
lished by the Brandt Auto- 
matic Cashier during the 
past 65 years. 

This machine is “tops” 
for absolute accuracy. 
It has “stood up” like a bulldozer. 


And speed — only one key need be 
depressed to pay any amount from 
1¢ to 99¢. 

Service? Comparatively few of the 
many, many thousands of Brandt 
Automatic Cashiers that have been 
placed in use have required service 
attention of any kind. 

Every teller should have a Brandt 
Automatic Cashier in order that coin 
payments may be made 
speedily and accurately. 


BRANDT AUTOMATIC CASHIER 


Coins are deposited into a hopper upon 
the depression of a single key. With 
slight backward pressure on a trapdoor, 
forming the base of the hopper, coins 
fall into the operator's hand and are 
passed by him to the customer. 


Other Brandt Products: 


Coin sorting and counting machine. 
Coin counting and packaging machines. 
Coin wrappers and bill straps. 


BRANDT AUTOMATIC CASHIER COMPANY 


WATERTOWN 


Established 1890 
**BRANDT"' and “CASHIER” registered United States Patent Office and Canadian Trade Marks Office 


WISCONSIN 
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ample and get into this business. 

As a rule statistics in Britain fall 
far below American standards of com- 
pleteness, but this is not true where 
banking figures are concerned. Every 
three months the British Bankers’ As- 
sociation issues an analysis of all loans 
made by its members in the current 
quarter and the two previous quar- 
ters. This is divided into 26 groups of 
borrowers, of which the personal and 
professional group is by far the larg- 





Standard Cointainers 
Give Fastest Filling 





Every Standard cartridge coin- 
tainer is made with an extra-sturdy 
end crimp that defies the roughest 


usage. Cointainers are made of 
heavy 55-lb. Kraft in exact sizes to 
improve performance of all makes 
of machine fillers. A distinctive 
paper color for each coin is over- 
printed in black for amount. ° Car- 
tridge cointainers are the easiest, 
fastest to fill. Write today for free 
colorful catalog and price list. 


Since 1900 wherever 
money is wrapped. 






landard ole : 


MANUFACTURING COMPANY 
WORCESTER 8, MASS. 
A Complete Line of Money Wrappers 





all styles of 
check 
covers, 
commercial 
and saving 


passbooks 
SAMPLES AND PRICES ON REQUEST 


WILLIAM EXLINE INC. 


1270 Ontario Street © Cleveland 13, Ohio 
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Controlling interest in small or 
medium-sized bank wanted by in- 
vestor. Present personnel retained. 
Box No. 418-F, c/o Burroughs Clear- 
ing House, Detroit 32, Michigan. 
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Directors’ room at new head office, United Dominions Trust Ltd. 


London’s bank styling follows dignified, conservative trend 


est. This shows to what extent the 
ordinary individual in Britain de- 
pends on his bank manager for per- 
sonal and family accommodation. 
However, when the publication of 
these loan classifications was resumed 
after the end of World War II, per- 
sonal loans represented about £260m. 
out of total loans of about £850m. 
Today personal loans are £335m. out 
of a total of about £2,000m. Thus per- 
sonal loans have dropped from about 
a third of the total to a sixth, despite 
the rapid drop in the value of money 
which accounts for the big increase in 
loans to the other classifications. 
Here is the key to the rapidly de- 
teriorating condition of the middle 
classes in Britain. Overful employ- 
ment, with thousands more jobs than 
workers, have allowed organized work- 
ers to demand, and get, sensationally 
high wages. These high wages are 
able to command more goods than 
Britain, with its knife-edged economy, 
can afford to consume at home. Goods 


which should be exported to buy food 
and raw materials are sold locally at 
high prices. A prize example is the 
buying of steel from America, paid for 
in dollars to make automobiles which 
are then sold in Britain for sterling. 

Some British goods are already 
pricing themselves out of world mar- 
kets. As this proceeds economic law 
will, of course, come into action, and 
wages will again respond to supply 
and demand. The unfortunate fact is 
that by that time some traditionally 
British markets will be permanently 
lost. Meanwhile the middle classes, and 
especially those who live on pensions 
or invested savings, are having a hard 
time of it. 

British bankers can do little to rem- 
edy the present situation, but they 
can, and do, point out that any further 
inflation will lead te disaster. Their 
own position is basically strong, and a 
return to sounder policies in the na- 
tional economy can only further 
strengthen it. 


Foreign branches give the British banks world diversification 


Branch of Barclays Bank (D.C.O.) Ltd. at Kampala, Uganda, East Africa 
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Give wings to your customers 
who do business with Canada 


A Pittsburgh mining machinery manufacturer needs 
quick information on winter transportation facilities 
to a remote part of Canada’s Northwest Territories. 

A Baltimore shipper seeks wharfage facilities in 
Vancouver. A San Francisco produce broker needs 
broader representation in Alberta for the sale of 
vegetables and citrus fruits. 

Such problems are solved through close relation- 
ships between United States commercial and indus- 
trial firms and their own banks on one hand, and 
Canadian banks and their connections on the other. 

The Canadian Bank of Commerce, with over 700 
branches from Coast to Coast, is equipped to pro- 


THE CANADIAN BANK OF COMMERCE 


HEAD OFFICE—TORONTO 


SAN FRANCISCO ° 


LOS ANGELES ° SEATTLE ° 


vide complete banking and fact-finding facilities 
almost everywhere north of the border. 


You are invited to communicate with us directly, 
or through one of our agencies or branches in the 
U.S., whenever there may be an opportunity for us 
to assist you in cooperating with customers of 
yours, planning or engaged in Canadian business 
anywhere from Newfoundland to the Pacific. 


For further information on our facilities—just 
write to one of our Regional Business Development 
Departments located at Vancouver, Calgary, Winni- 
peg, Toronto, Montreal and Halifax or the Business 
Development Division, Head Office, Toronto. 





RESIDENT REPRESENTATIVE—CHICAGO, AND MORE THAN 700 CANADIAN BRANCHES 


PORTLAND, ORE. 











Charles Baptie, 


The abandoned lighthouse on Black- 


stone’s Island, near the mouth of 


Potomac Portrait the river. Giant cross in background 


commemorates the landing of first 


Maryland settlers in 1634. 
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Arms of the Riggs family who arrived 

in Maryland in mid 1600's and produced 
America’s first great family of bankers and 
merchants — including the co-founder 


of Riggs Bank. 


The RIGGS NATIONAL BANK 


of WASHINGTON, D.C. 











FOUNDED IN 1836 ¢ LARGEST BANK IN THE NATION'S CAPITAL 


Member Federal Deposit Insurance Corporation *« Member Federal Reserve System 


e 


«} 




















Din ie 


snes 


? + fess ae tat NE Tie A ny 


_— 


A ee 5 














peste Seg 





——<ar 











yer “ 4 o ~ . Nene a ee a IOS . . F aan pains: - ¥ aw 








